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The Will Walter Golf Trophy, and Its Applied Panels of Unusual Design 
(See Text on Page 71) 
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Sterling Silver Flatware 
Patterns it 


The Alvin line of Sterling Flatware Patterns com- 
prise many up-to-date designs all of which are good 
sellers. 

Show this page to your most particular customers. 
They will appreciate the opportunity of seeing a display 
of twelve such active patterns all of up-to-date design 
and of exceptionally good value. 


We will be pleased to send samples for your inspection. 





. Orange Blossom _ 5. Francis I. 9, Flanders 
. Chippendale 6. Hamilton 10. Florence Nightingale 
3. Maryland 7. Richmond 11. Winchester 

Hampton 8. Maryland 12. Duquesne 


(Hammered) 


ALVIN SILVER CO. 
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New York CHICAGO SAN FRANCISCO 10) 


20 Maiden Lane 10 S. Wabash Ave. 209 Post St. 
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A Word About Blue Zircon, a New Precious Stone 
from Siam 
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ROM Herr Wilhelm Friedrich Eppler, 

of Crefeld, Germany, son of the lately 
deceased precious-stone expert, Dr. Alfred 
kppler, we have received the following in- 
formation concerning a blue zircon; the 
written material as to this stone having been 
found among the papers of his late father. 
Dr, Eppler’s statement says that in 1921 a 
“new precious stone” from Burma was turned 
over to him for observation. That he had 
delayed his report on account of the desire 
of being assured as to its refraction 
properties and the determination of several 
physical characteristics. “The stone is a 
blue zircon,” he says. 

Continuing, he states: “In my book, ‘Die 
Schmuck- und Edelsteine,’ I wrote: “This 
precious stone appears in different colors: 
light red, orange, honey yellow, brownish 
red, brown, green, and colorless but never 
blue’ I must recall this statement and cor- 
tect it; the new precious stone is a blue 
zircon and the color of a _ good blue 
aquamarine.” He says the name “zircon” 
is derived from the Arabic word zakun, 
or zerk, meaning a precious stone; that the 
zircon, though long since acknowledged as 
a precious stone, familiarity with it has 
been restrained by its correct name being 


rarely used; but such terms as Ceylon 
stones have been given sorts containing, 
usually, rubies, blue, violet and yellow 


sapphires (corundums), tourmalines and zir- 
cons of various colors, when brought into 
the market. Ceylon stones was a collective 
term for these mixed lots of different- 
colored stones, termed also “color stones” 
(Farbsteine), or “fancy stones” (Phan- 
lasiesteine) in ignorance of their properties. 
Hence it is no wonder the zircon is so little 
known under its true name, the differences 
in color making the recognition more 
difficult. 

“In the Middle Ages,” the writer tells us, 
“ted zircon was reckoned among the rubies 
and red garnets together with carbuncle, of 
fairy tales and fables.” Later it was given 
the individual name of “true” or “noble” 
hyacinth. After enumeration of the physi- 
tal characteristics of zircon and its good 
claims to consideration as a precious stone 
the Herr Doktor asks: “How does this new 
blue zircon stand in respect to the other 
well-known kinds ?” 

“Firstly it shows, from purely outward 
appearance, a notably powerful blue color, 
similar to the color of an aquamarine but 
of more steelish blue tone than the latter. 
Its specific gravity is 4.68; standing there- 
ore, aside from the green kind, about at a 
middle point between the otherwise colored 


- the Riesengebirge, 





zircons. Its light refraction is, the same 
as with all tetragon crystals, double and 
shows a positive character. The refraction 
exponent for sodium is, for the ordinary 
ray, w = 1.928, and for the extraordinary 


ray € = 1,98. Its color dispersion is very 
high nearing 0.015, referring to diamond, 
which is about 0.017. Hence blue zircon 


shows a play of color comparable with no 
other precious stone and, in its vivacity 
reminds one of the brilliant. In artificial 
light, especially, it strikes the eye and round 
polished stones then display a fire that may 
be designated as an Abendstein (evening 
stone) ; yet in daylight it does not lose its 
effect and places the aquamarine, for ex- 
ample, quite in the shade. 

“Blue zircon is found in a mine in the 
province of Chantaboon, in Siam, whereas 
the other-colored zircons originate, almost 
exclusively, in Ceylon; some also in Aus- 
tralia, Brazil, and Siebenbtirgen. They ap- 
pear even in the Tyrol, Laacher See, and 
but only in small pieces 
not worth cutting. Another difference in 
the blue zircon from those already known is 
its cleavage. It shows good cleavage 
parallel with the planes of the prism, but 
better with the pyramid planes, and with 
smooth fracture, whereas the other colored 
zircons do not allow this and so have 
irregular, conchoidal fracture. The cleavage 
makes itself uncomfortably noticeable in 
working; easy as it is to cut with the known 
methods, the more difficult is it to give it a 
fine, smooth polish. So far, all blue zircons 
that have come to Europe were already cut 
and polished in Siam. When some stones, 
that had been injured on their edges in 
transportation, had to be repolished, this 
good cleavage and difficult polish (with our 
ordinary polishing substances) first became 
noticeable. The best polish is obtained with 
diamond powder, and it gives rise to the 
supposition that in Siam the stones are 
polished with diamond. 

“Finally, let us point out a noticeable 
property of the blue zircon that it has in 
common with all other zircons. It contains, 
in very slight proportions a radio-active sub- 
stance, and, if laid on a photographic plate 
it shows slight reaction after 20 days, but, 
in 60 days it is clearly shown. Another 
circumstance proves this characteristic. If 
a biue zircon is left undisturbed for a length 
of time in the dark it is possible that with 
some of them the color may change. The 
luminescent blue is then, in many cases, 
turned to a brownish-grey. But, as already 
stated, this phenomenon has, so far, been 
nected only in a few pieces. At the same 


t 


time it showed that the color transformation 
progressed very slowly. First, the stone be- 
gan to change to a lighter blue at the edges, 
where it is thinnest, and then became almost 
colorless. Slowly this transformation 
progresses internally and assumes, thereby, a 
brownish-grey color. As experience teaches, 
this change in color is no hindrance to the 
many-sided use of blue zircon as precious 
stone. If the discolored stones are exposed 
to sunlight, in other words, if they are sub- 
mitted to the effects of ultra-violet rays, 
they fairly soon take on again their. original 
color. Present researches. into 
this phenomenon (noticed only in one other 
single precious stone, kunzite) are going on; 
and the outcome of these experiments should 
afford a clear insight into the, as yet un- 
known, cause of this strange change. . . .” 








A Notable Golf Trophy 


ae -LUSTRATED on page 1 of this issue 

s the Will Walter Trophy for the Medi- 
“i: “Golf Club of Chicago. One hundred 
ounces of silver were used in the making 
of this vase. The panels are oxydized and 
applied to the vase. 

The four panels symbolize four ages in 
the healing art and are described as fol- 
lows: 

I., 500 B. C.—The primitive in- 
stinct of life preservation is the 
foundation of the healing art. 

II., from 500 B. C. to 640 A. D.— 
“Life is short—art is long—experi- 
ence deceptive—judgment difficult.” 
—Hippocrates. 

III., 640 to 1500 A. D.—“Why 
fatigue the mind in efforts to com- 
prehend what is beyond its capabili- 
ties?” 

IV., Experience, 1500 A. D. to 
date.—“Above the reach of sacri- 
legious hands, whose honors with 
increase of ages grow as streams 
roll down, enlarging as they flow.” 





The trophy was made by E. H. 
Chicago. 


Breese, 








The Colorado Retail Jewelers’ Association 
has sent out to its members Volume 1, No. 1, 
of the bulletin published in the interest of 
the body. No name has yet been given to 
the publication as this will be chosen by a 
committee who will act on suggestions given 
by the members. A prize of $10 is to be 
given to the member offering the name 
finally selected. The first number of this 
bulletin contains eight pages, 914 by 12 
inches, and prominent in the contents is a 
full report of the recent convention held at 
Colorado Springs and the complete text of 
the address on precious ‘stones delivered by 
William Kley at that convention. 
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Heat Wave Puts Stop to Jewelry Sales—New Jewelry in Black and White, 
or “Magpie” Effects Introduced—Gowns Shown With Imitation 
Pearls and Other Gem Beads 

















Paris, Aug. 1.—Paris is dead. The great 
heat wave has emptied it of even the last re- 
maining “personages.” Yet the streets seem 
more crowded than ever. The places left 
empty by the regular inhabitants are taken 
by tourists and visitors up from the prov- 
inces. The movement of people, to and fro, 
into France, out of France, is greater than 
ever, and harassed railway officials do not 
know how to cope with the traffic. Long 
queues stand in front of booking offices, try- 
ing to secure seats in trains a week ahead, 
for they cannot be reserved sooner. The 
fashionable watering-places are full and the 
tourist season promises to be a record. 

The big tailors, modistes and jewelers are 
closed. Some have gone to a modish place 
with their goods to a branch establishment; 
others have just left trade to take care of 
itself for the month of August. These are 
of course the houses that boast no show- 
window—the firms that must be visited like 
a doctor or lawyer in the recesses of a pri- 
vate flat, in the Avenue de Il’Opera or the 
Rue de la Paix. 

The leading jewelers that have shops do 
not close down for August. Their rent is 
too high, besides the many other considera- 
tions which would make this course impos- 
sible. Usually they expect business to be 
slack and act accordingly. 

This week, however, when making my way 
along the boulevard, I noticed an innovation. 
One of the best shops was dressed in en- 
tirely new style since the week before, with 
an entirely new set of patterns. Too hur- 
ried to take a square look, I went on, but 
the impression repeated itself. Obliged to 
hurry down the Avenue de 1’Opera, the flash 
of a new fashion, like a streak of lightning 
that leaves its impression indelible, re- 
mained. Later in the day strolling along 
the same boulevards with leisure to observe, 
that morning’s impression was reduced to 
facts. The jewelers who remained behind 
had actually dared to start a new mode 
while the arbiters of fashion were at Deau- 
ville and Trouville. Caring more for the 
tourist with his dollars, pounds or florins, 
than for the franc of the compatriot, they 
had invented a fresh mode without the sanc- 
tion of the Boulevard Saint Germain, or in- 
deed the inner ring of the Rue de la Paix. 

Everywhere “magpie” fashions are seen, 
clever combinations of black and white; 
dead white and dull black is the favorite ar- 
rangement, but sparkling white and dull 
black or even sparkling white and black are 
seen. The foundation of this fashion is nat- 
urally the black onyx and diamond, which 
has been a popular pattern all the Summer. 
Rings, studs, necklaces, chains, bacelets, 
pendants, etc., in these combinations were 
not startling. In fact they are so common 


a to have become somewhat hackneyed. 
The sight, however, of a chain for wearing 
around the neck, made up of jet and white 
coral was distinctly remarkable. Rings of 
brifliants and onyx were displayed in the 
same window. 


Pendants were hung by tiny, 





frail chains made up of oblong pieces of 
black onyx and beads of white coral. The 
medalions, white on a black ground, also 
followed the black and white rule, while in 
some windows there was not a single object 
not got up in the two contrasting shades. 

Leaving the distinctly good shops for 
others where more popular prices rule, and 
who deal in accessories as well as gems, the 
“magpie” effect was intensified. ‘Handbags 
in black and white, fans embroidered in 
black and white beads were seen, until the 
“mourning” effect produced by a_ hurried 
walk through jewelry-land in Paris a month 
ago was transformed into a half-mourning 
feeling. 

The leading shoe shops are selling im- 
mense buckles for the walking and for the 
evening show. Cunningly bent, to envelop 
the front of the foot, the buckle also shows 
the new black and white effect. Of black 
onyx, it has a white band, at the edge; of 
silver beads, there is a black bordering. 
Sometimes a silver buckle is picked out 
with a black design, carried out in bas relief, 
just to take away from the blatant newness 
of the bare metal. Some of the immense 
buckles, too, are made in oxidized silver 
with the same end in view, for in Paris just 
now things must be sombre. 

Reports from the leading seaside places 
speak of gowns seen with “pearls” (imita- 
tion naturally), of iridescent beadwork, of 
jet beads (which, by the way, have been 
consigned to the rubbish heap some time 
past by the Paris dressmaker), of coral and 
jade chains, all rampant. Nothing is heard 
of either mourning or half-mourning effects, 
which are after all only suitable for the 
great city, the seaside and watering-place 
calling for color and yet more color. Even 
if anyone had been so misguided as to take 
dull black jewelry to the seaside—excepting 
in case of mourning and the French social 
law and custom about this is severe—he 
would hardly dare to sport it in face of the 
glorious sunshine, which continues unabated. 

Just as pure white is beginning to be 
passée for the seaside, for men, a dash of 
brilliant color being introduced into their 
costumes, so the absolutely colorless gown 
has gone out for women. For tennis and 
boating today brilliant green turn-back cuffs 
are seen on flannel coats, while white dresses 
are ornamented in the same way. This 
means jade tie-pins, jade chains, while 
bright red introduced in the same way im- 
plies coral ornaments. Pink coral, if used 
in sufficient quantities, is regarded as suffi- 
cient relief for the very popular dead white 
muslin gown. This robe, with the immense 
black hat, is sometimes relieved by black 
onyx combinations, making the exception to 
the rule that no “magpie” effects have been 
seen in dresses in Summer resorts. This 
mode, however, is very unusual, very effec- 
tive; it bears out the suspicion that an at- 
tempt is being made to launch a “magpie” 
mode on the world, perhaps by that very 
unmanageable under-clique that is always 
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ready to criticize the true Jeader of fa8hion. 
No one can say whethér #h®* black and 
white fashion has come to’ stay. The “whole- ' 
black” mode is not yet firmly established. 
No doubt it will be severely criticized, may- 
be never catch on. 
L. Rew. 
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The Credit Man 








By Vernor Halli* 


THE credit man is a poor advertiser. He 
partakes more of the habits of the ant, 
who works quietly, than of the hen, who 
spends as much time in advertising as she 
does in manufacturing. His department is 
one of the most important in the modern 
business establishment, a business pulmotor 
to revive dead accounts into active customers 
and to bring back to life and activity the 
customer afflicted with check paralysis to 
the extent that he is unable to write a check 
for the balance past due. The credit man 
must be an artist capable of painting a pic- 
ture of the advantages of prompt payment 
that will charm the elusive dollar out of his 
customer’s till, an author whose arguments 
demonstrate that not only is honesty the 
best, but the only policy in business. A com- 
bination business doctor and actuary with 
his fingers on the pulse of an almost dead 
account, fighting to bring it back to health 
again, and at the same time accurately pre- 
dicting its actual chances of recovery. 

It is as hard to define a credit man as it is 
to analyze a ray of sunshine, for the reason 
that, like the ray of sunshine, you can see 
him all right, but when you reach out your 
hand to lay hold of him, you grasp only 
space; he isn’t there. A credit man is a 
composite union of many trades, unions, 
callings, professions, and arts. To be a suc- 
cessful credit man, he must be something of 
a lawyer, an expert psychologist, a fair 
phrenologist, a historian, an uncertified 
C. P. A. a never failing physiognomist, a 
modern prophet, naturally without honor in 
his own country. To be an ideal credit man, 
he must have something of a mixture of the 
patience of Job, the wisdom of Solomon, and 
the courage of David. He must possess tact, 
ability to concentrate, power of analysis, 
initiative, memory and sales ability. 

When business is dull and failures are 
plentiful, and his customers are holding the 
dollars so tightly that you can hear the eagle 
scream in pain, when the head of the firm is 
complaining of the losses, the credit man 
must be of the type that can look unper- 
turbed into the face of a bankrupt when he 
testifies he has forgotten his name and ad- 
dress. If the credit man has all the qualifi- 
cations mentioned, if he can check a million 
dollars of orders with a minimum loss on 
bad debts, if he can radiate good will like a 
10-carat chunk of radium and bring dollars 
into the till of the firm he works for, if he 
can spot a failure as far off as a deer can see, 
and has the faculty of predicting whether 
cotton will sell for 20 or 10 cents per pound 
six months before the crop is harvested, if 
he is a born diplomat, and a trained exhorter 
to higher business ideals, it is possible, bare- 
ly possible, that he might get a job in a 
growing company. 





*Director, National Association of Credit Men. 
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Marketing Tortoise Shell, Mother-of-Pearl, and Animal 
Ivory in London 

















In a report just received by the Bureau 
of Foreign and Domestic Commerce, Wash- 
ington, D, C., Consul General R. P. Skinner 
tells how tortoise shell, mother-of-pearl and 
animal ivory is marketed in London, Eng. 
This communication, which was published in 
a recent issue of the Commerce Reports, 
reads as follows: 

Tortoise Shell 

Tortoise shell comes from most of the 
tropical countries and is classified as East 
Indian and West Indian. The East Indian 
varieties include the Straits Settlements, the 
Chinese seas, Zanzibar, Madagascar, Mauri- 
tius, Seychelles Islands, all the South Sea 
islands, and the Red Sea. The West Indian 
tortoise shell comes from the West Indian 
islands and Central America. 

Tortoise shell is imported in original lots 
by merchants at the various important ports. 
such as London, New York, Havre, Ham- 
burg, Bordeaux, Marseilles and Amsterdam. 
The only place where tortoise shell is graded 
is London, where public auctions are held 
six times a year; it is then classified into 
various grades, such as sound, slight defec- 
tive, ordinary defective, hoof, and yellow 
belly. There is no unit of quantity, and lots 
vary from a few pounds up to 500 or 1,000 
pounds, and occasionally more. 

METHODS OF SELLING TORTOISE SHELL 

In London tortoise shell is generally sold 
by auction, but at the other ports it is sold 
by private treaty or by tender. Sometimes 
the product is also imported by dealers in 
England, France and Germany direct from 
the fisheries. 

There is very little forward business done 
in tortoise shell and therefore no need of a 
standard form of contract, as sales are made 
at the various European ports or in New 
York after inspection. 

Terms generally call for cash payment. 
In London, for goods sold at public sale, 
there is about a fortnight given for payment, 
but in case of immediate delivery cash must 
be paid, with a discount of 2% per cent. 
At the other points usually no discount is 
allowed for cash, or if any, only 1 per cent. 
Dealers do not expect credit, but when they 
sell to their customers (generally manufac- 
turers) they grant from one to three months’ 
credit. 

Delivery at the various points, except 
London, is immediate. In London the time 
for delivery, as for payment, is about a 
fortnight. Warehouse and dock charges in 
London are from 2 to 3 per cent. 

Large dealers usually assort the tortoise 
shell in certain grades and sell accordingly, 
but when buying they either inspect the 
goods first or, if buying from the fisheries, 
they generally rely on their knowledge or 
the trust placed in their agent, but, of 
course, a certain amount of risk is run by 
buying in this way. 

Business in this commodity, on the whole, 
is a small affair, and it is estimated that the 
total European and United States business 
would not amount to much more than 
£100,000 for the whole year, while business 
which does not touch America or England 





might amount to another £30,000 or £40,000. 

This is based upon the present value of tor- 

toise shell which averages 20s. per pound. 
Mother-of-Pearl 

Mother-of-pearl shells are imported into 
the United Kingdom chiefly from Western 
Australia, New South Wales, British India, 
the United States, the Philippine Islands, the 
Dutch East Indies, Egypt, Anglo-Egyptian 
Sudan, and the Straits Settlements. Exports 
are made principally to the United States, 
France, Germany, Austria, and Hungary. 

White shells—Western Australian are the 
most important white shells, Broome, Aus- 
tralia, being the center for this trade. They 
are harder than other varieties and are used 
for self-shank buttons. Sydney or Queens- 
land shells, and Aroe or Macassar shells are 
softer and more iridescent than the Western 
Australian shells. They are used for cut- 
lery, buttons, etc. 

Yellow shells —Manila shells are collected 
at Singapore; Ceram at Singapore and in 
the northern part of the South Seas. Both 
can be used for buttons without staining. 
Bombay shells are collected in the Persian 
Gulf; Egyptian are found in the Red Sea, 
at Jeddah and Massowah in Eritrea, and 
other ports. Panama shells are collected off 
the Panama coast, and at La Paz off the 
west coast of South America. 

Black shells—Tahiti shells are collected 
in Tahiti and are the best black mother-of- 
pearl shells on the market, as they can be 
used for smoked-pearl buttons without stain- 
ing. Auckland shells, collected off the New 
Zealand coast, are grayer than the Tahiti 
variety and must be stained before they can 
be used for buttons. Fiji shells are collect- 
ed in the Fiji Islands and Banda shells are 
gathered in the Banda Islands. Both must 
be stained for use. 


INFERIOR VARIETIES OF SHELLS AND SOURCES 

Sharks Bay shells are collected off the 
west coast of Australia; Lingah shells are 
obtained near Venezuela and in the Persian 
Gulf. Sharks Bay and Lingah shells are 
white in the better grades and yellow in the 
poorer qualities. 

Other varieties, not actually mother-of- 
pearl shells, but which are usually handled 
by mother-of-pearl brokers, are Trocas 
(univalves) collected in the Red Sea, and 
the Dutch East Indies, Philippines, and Bor- 
neo; snail shells, from Dutch East Indies 
and Australia; Japan ears, collected off Jap- 
anese coast, used for opera glasses, inlays, 
etc.; and California ears, collected near 
Avalon, Santa Catalina. There is practically 
no market in London for California ears. 

GRADING MOTHER-OF-PEARL SHELLS 


White shells—Western Australia, Azores 
and Sydneys are graded in Australia and put 
up for sale in London in the same assort- 
ments. They are graded in two ways; first, 
as AA, 36 pounds per 100 shells; A, 36 to 
60 pounds per 100 shells; B, heavy medium, 
65 to 90 pounds per 100 shells; C, bold, 100 
to 130 pounds per 100 shells; D, good de- 
fective; E, rough defective; and also as 
No. 1 pile, bold, anything over 50 pounds 
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per 100 shells; No. 2 pile, medium, anything 
over 30 pounds per 100 shells; No. 3 pile, 
chicken, anything up to 30 pounds per 100 
shells; No. 4 pile, defective. 

Yellow shells—Manila and Ceram shells 
are always sorted in London into the follow- 
ing grades: Bold, anything over 75 pounds 
per 100 shells; medium and chicken, any- 
thing up to 70 pounds per 100 shells; slight 
defective, no average weights; rough de- 
fective, no average weights. La Paz and 
Panama shells are sold in bulk or sorted 
into sound and defective. Sharks Bay and 
Lingah shells are not graded. 

Black shells—Tahiti and Auckland shells, 
also Bombay and Egyptian shells, are graded 
in the following manner: A, bold, 70 
pounds and above per 100 shells; B, light 
bold, 40 pounds to 50 pounds per 100 shells; 
C, 30 pounds to 40 pounds per 100 shells; 
D, 18 pounds up to 27 pounds per 100 
shells; d, 9 pounds up to 15 pounds per 
100 shells; h, under 9 pounds; defective. 

Fiji and Banda shells are sorted into 
sound and defective. The number of shells 
per 100 pounds varies, 


SHIPPING AND SELLING METHODS 


All shells are sold per hundredweight. ° 
The most valuable shells are shipped in 
cases and the less costly ones in bags. Black 
shells are sometimes shipped in barrels. 
There are usually seven or eight cases to 
the ton, 

Mother-of-pearl is sold at auction at the 
London Commercial Sales Rooms, 30 Minc- 
ing Lane, on the second Tuesday of January, 
March, May, July, September and Novem- 
ber. Goods are sometimes sold by submitted 
sample, particularly Lingah and Sharks Bay 
shells. There is no standard form of con- 
tract, and there is no association of mother- 
of-pearl dealers. 

Payment is due 14 days from the Saturday 
after date of sale. C. i. f. terms provide for 
cash against documents. Shells are put on 
display for inspection at the wharf seven 
days before sale. 

Animal Ivory 

Animal ivory is imported into the United 
Kingdom chiefly from Belgium, the Anglo- 
Egyptian Sudan, the Belgian Congo, British 
India, Portuguese East Africa, France, and 
Tanganyika. It is exported principally to 
the United States, France, Germany, British 
India, Belgium, Japan, and Hongkong. 

Bangle tusks are tusks of which the hol- 
lows are suitable for cutting bangles, which 
are chiefly worn by natives in various parts 
of the world. 

Billiard ball and bagatelle scrivilloes are 
small “teeth,” the measurements of which 
are suitable for cutting the balls in question. 

Soft scrivilloes are small “teeth” with a 
soft grain; soft grain is preferable to a 
hard grain, the latter being more liable to 
crack than the former. 

Cut hollows are the hollow portions of 
the tusks or “teeth” with the solid point 
cut off. 

Rhinoceros horns are chiefly used for 
making handles for umbrellas or walking 
sticks. 

The terms “tusks” and “teeth” used above 
refer to the elephant’s tusks, although in the 
trade the term “teeth” is used in certain 
cases. The real teeth of the elephant are 
described by the trade as “grinders” and are, 
comparatively speaking, of little or no value. 
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Identical With HOPE SAPPHIRE the Natural 





When You Buy Sapphire-Set Jewelry You Are 
Entitled to Know the Stones Are Genuine Heller 
HOPE Sapphires — Insist on this Guarantee 


, this straightforward question of 
*the next salesman you buy sap- 
phire-set jewelry from—‘Are the Sap- 
phires in this jewelry genuine Heller 
Hope Sapphires?”’ Unless the salesman 
is willing to say “Yes” definitely and 
directly, you are not getting the best 
which your money can buy. 





“Hope Sapphires” are identical with 
the natural—they are nationally adver- 
tised—your customers know about 
them. When you buy sapphire-set 
jewelry you are paying the price of 
Hope Sapphires. You should insist on 
this guarantee. 


L Heller € Son, ne. 


PARIS PROVIDENCE GENEVA 
358 FIFTH AVENUE, NEW YORK 


By the Makers ey)3 RU PMAm® of Deltah Pearls 
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Birmingham Jewelry Industry Hard Hit 











Consul Jewell Reports to Department of Commerce on the Conditions in the 








__ Silver and Jewelry Center of England Which Contains Over 1,000 Firms 
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WasHINcTON, D. C., Aug. 8.—Production 
costs in the jewelry industry of Birmingham, 
England, which is said to be one of the 
largest jewelry manufacturing centers in 
the world, have been reduced to such a 
point that the manufacturers consider that 
they cannot do any more to stimulate the 
market, reports Consul John F. Jewell to 
the Department of Commerce. After the 
war production costs, particularly wages and 
the prices of raw materials were very high. 
Wages have been cut heavily during the 
past two years in an effort to bring the 
prices of the finished products to a level 
where they would be attractive to buyers. 

In 1919, which was considered a fairly 
prosperous year, 50,000 people were em- 
ployed by the 1,000 firms in the Birmingham 
district engaged in the jewelry industry. 
Many of these firms, however, are small, 
employing only a few artisans among whom 
the proprietor himself usually works. 
During the 19th century jewelers’ work was 
largely a handicraft trade, but the last 
quarter of a century has witnessed an in- 
creasing use of machinery, and a_ conse- 
quent growth in the size of the firms. 


But even up to the time of the World War 
the equipment and plant of the larger firms 
was comparatively meagre. There were 
some stamps in use for making drop forg- 
ings, and also power presses, capstan lathes, 
hand or fly presses, polishing and spinning 
lathes, besides a moderate amount of equip- 
ment for electro-tinning and coppering, and 
4 few annealing stoves for lacquering pur- 
poses. During the war the English jewelry 
industry responded well -to the British 
government’s call for assistance, and the at- 
tention of manufacturers was concentrated 
largely on the production of those small 
metal parts necessary in the construction of 
atroplanes, ammunition, etc. 


These war measures were productive of 
two results. One was a great increase in 
hot stamping, a practice formerly neglected 
nn England. The other was a_ notable 
tendency towards co-operation among manu- 
facturers, a result of the need for working 
together which small firms felt when con- 
‘iderable numbers of them were engaged in 
executing large government contracts. The 
tendency towards co-operation persisted 
after the war, resulting in an increased use 
of machinery, and a tendency towards pro- 
duction on a larger scale, particularly in the 
lectro-plating branches of the industry. 


The industrial depression of 1921, how- 
‘ver, checked seriously the movement 
‘owards large scale production. Few firms 
‘ince that time have felt warranted in mak- 
mg any additions to plant or equipment. 
The English industry has indicated little 
Mospect of recovery as yet and consequently 
ts impossible to say how far the movement 
‘Wards quantity production will proceed 
inder normal conditions. It should be 
hoted, however, that among gold and silver- 
‘miths, particularly the latter, there is some 





opposition to the increased use of machinery 
on the ground that it will mean the disap- 
pearance of the fine artistry of the hand- 
worker. 








A JEWELER FOR 50 YEARS 


Charles H. Crane, Newark Manufacturer, 
Celebrates Half Century in the 
Gold Industry 

NEWARK, N. J., Aug. 13.—Charles H. 
Crane, president of the manufacturing 
jeweiry house of Strobell & Crane, Inc., 
Kinney and Orchard Sts., is beginning to 
receive congratulations from his friends in 
the trade upon his completion of 50 years 
in the jewelry business, the exact date of 
his 50th anniversary in the trade being Aug. 
15, (the day this issue of THE JEWELERS’ 
CIRCULAR is distributed). Throughout the 
entire time, whether as an apprentice, at 
the bench, as a journeyman, as employe or 
as employer, Mr. Crane has felt proud of 
his craft and has constantly sought to 
improve his knowledge of the same. 

It was on Aug. 15, 1873 that he first 
entered the factory of Smillie & Dorrance, 
as an apprentice to learn the trade. Find- 
ing their line was too limited to satisfy his 
ambitions, he obtained a release in April 1, 
1874 and took employment with the house 
of Field & Co., at 336 Mulberry St., start- 
ing at the munificent salary of $3 being 
advanced 50 cents per week, semi-annually, 
with $50 per year clothes money. But ‘the 
latter was to be given in a lump sum only 
after he remained until his 21st birthday 
and completed the apprenticeship. This he 
did and on Nov. 6, 1877, became possessor 
of $175 and the title of full fledged jewelry 
journeyman. 

Mr, Crane then worked as bench journey- 
man from 1878 to 1884 with various well- 
known jewelry concerns, Krementz & Co., 
Enos Richardson & Co., Shoemaker, 
Pickering & Co., Alling & Co., and Day & 
Clark. In April, 1884, feeling that he had 
a complete knowledge of the industry, he 
decided to start in business for himself and 
with George H. Strobell founded the 
partnership: of Strobel & Crane. About 
that time, the concern of Baldwin, Sexton 
& Peterson, New York, were retiring from 
business and the partners purchased much 
of their machinery. From that time on, he 
remained in the same concern and when it 
was incorporated, became its president. 

In speaking of the start of the business 
yesterday, Mr. Crane said: 

“We melted our first gold on May 14, 
1884, and on May 18, the Grant & Ward 
failure occurred, which shook foundations 
of Wall St., and depressed general business 
for the balance of that year. We made up 
a small stock of the better grade of 14 karat 
jewelry and I was elected to do the selling 
of 1t. This was for me another break into 
an unknown world. In July, 1884, I made 
my first trip, and for 32 years, covered, 
first all, then some portion of the country 
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from Portland, Me, to New Orleans, 
Denver and Duluth, until the termination 
of the partnership on June 30, 1916, visit- 
ing all the principal cities, and making 
many friends. I am proud to say that these 
men are still my friends, tried and true, 
through 40 years of personal association, 
and by ccrrespondence which is still ,being 
continued, although my traveling days are 
ended. 

“On July 1, 1916, the business was re- 
organized and incorporated, using the old 
name of Strobell & Crane, as a trade-mark, 
and now on Aug. 1923, I am still inactive 
service in a business that was started 50 
years ago with but one single aim,” ‘Hpnor- 
able Success.’ ; 

“*Yes,’ said he, ‘you may publish my 
history, with the single thought of en- 
couraging those who are starting out to 
achieve personal independence in the manu- 
facture of jewelry of the better trade. To 
those I. say, do not let your desire for 
money-making swerve you from the high 
ideals that you should have as an artisan 
in your chosen craft. Keep up the stand- 
ard! This I have endeavored to do for 
50 years and without doubt there are others 
who can duplicate my experience.” 








IS THIS A HOAX? 


Detailed Spirit Message Purports to Tell 
City Chaplain of Denver the Death of 
W. B. Head, Missing Jeweler 

DeNvER, Colo., Aug. 8.—A message, pur- 
porting to be from the spirit of William 
B. Head, Denver watchmaker and jeweler, 
who disappeared from his camp near St. 
Mary’s glacier, July 4, and detailing the 
manner of his death and the location of 
his body, was received through the mails 
Saturday by the Rev. Jim Goodheart, Den- 
vers city Chaplain. The letter was un- 
signed, and the postmark showed it had 
been mailed at the mining camp of Victor, 
Colo., Aug. 2. The message follows: 

“The Rev. Jim Goodheart, Denver, 

“Hon. Sir:—This message came to 
me today with the request to mail it 
to you. ‘Tell Pap to go to Denver 
and see Jim Goodheart. He knows a 
medium who can find my body. I fell 
off a Big Rock and broke my spine. 
I died immediately. My body lies 
face down on the East side of the Rock 
on the Fence, two miles east of our 
camp. Eight tall trees stand about the 
Rock. Father is heart-broken. Head.’ 

“This may lead to the discovery of 
Head’s body.” 

The writer evidently is a man of fair 
education as the chirography is good. 
However the use of capital letters is free 
and does not conform to the best usage. 
Head’s father is understood to have ap- 
pealed to mediums in an effort to find the 
body of his son. Chaplain Goodheart says 
he knows no spiritualistic mediums. 

Young Head was camping near St. Mary’s 
glacier with Arthur Osborn, of Denver. 
The two had been taking pictures and laid 
down to rest. When Osborn awoke, Head 
was gone. Searching parties have combed 
the glaciers of the district, but to date no 
definite trace of Head has been found. 

Rewards of approximately $1,000 are 





being offered by relatives and others. 
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Jewels for the Queen of the Rose Festival at Portland, Ore. 

















PorTLAND, Ore., Aug. 8.—Just exactly 856 
gems, including sapphires and rubies, 
adorned 
Thoinas, 


the crown of Queen Lucy Lee, 
of Portland’s Rose Festival for 


to witness the impressive ceremonies and 
celebration. 

The crown will ;probably be kept by 
Jaeger Bros. until next year when it will 





THE JEWELED CROWN FCR THE QUEEN 
the 1923 fete. The crown was of 14 karat 
gold, and was designed and made by Jaeger 
Bros., Portland jewelers. Queen Lucy also 
carried a scepter designed by the same firm. 
And being chosen official jewelers to Her 
Majesty is no small honor, so this Port- 
land jewelry house had its best craftsmen 
working on these two pieces. 

The coronation took place in a beautifui 
natural wooded park amid beautifully cared 
for gardens of flowers. Queen Lucy and 
her court left the royal barge which cruised 
across a small lake near the raised throne. 
Music by the Rosarian band had heralded 
her coming and that of a band of several 
hundred school children who marched, 
countermarched and drilled clad in fanciful 
costumes symbolic of Fairyland. 

After the nymphs, mushrooms, wooden 
soldiers and penny dolls became all mixed 
up together, they were segregated by a 
simple marching movement, and an_ aisle 
formed for the royal party. 

In the presence of the privy council of 
Royal Rosarians, Governor Walter M. 
Pierce, Admiral Hilary P. Jones, com- 
mander of the United States fleet, and Act- 
ing Mayor C. A. Bigelow, Lucy Lee 
Thomas became “Queen Lucy of Rosaria” 
through official proclamation of Prime 
Minister Bortzmeyer, who adjusted the 
many jeweled crown to the head of the 
queen, and then graciously stepped aside to 
permit Admiral Jones and Governor Pierce, 
in the order named, to bestow kisses on 
the queen’s royal hand. 

he Portland Rose Festival is an annual 
event much looked forward to by home 
people, and visitors come thousands of miles 


OF THE 


ROSE FESTIVAL AT PORTLAND, ORE. 


be wern in turn by the queen for 1924. 
Jaeger Bros. also provided a large number 
of the several trophy cups which were given 


79 


tions on the subject of platinum adopted 
by the local association last month and a 
letter pledging the support of the Jewelry 
Crafts Association of this city to any legis- 
lation proposed on the lines favored by the 
New York body. The resolutions read: 


Whereas, iridium, palladium and other metals 
are being used by jewelry manufacturers through- 
out the United States and elsewhere as alloys for 
platinum; and 


Whereas, all such metals, with the single excep- 
tion of iridium, tend to materially lower the 
standard of platinum jewelry; and 


Whereas, alloyed platinum jewelry manufactured 
is either marked “Platinum” or not marked at all, 
but always sold for platinum; and 

Whereas, such practices, to wit: the alloying of 
platinum with metals other than iridium, and the 
non-marking and improper marking of alloyed plat- 
inum jewelry is unjust, unfair, incorrect and de- 
ceiving; and 

Whereas, the only reason for alloying platinum 
is hardening of that precious metal, and for such 
hardening the only correct, fair, just and proper 
alloy to be used should be iridium for the proper 
protection of the manufacturers, jobbers, retailers 
and the general buying public and the upholding and 
maintaining of the proper and correct standard of 
platinum; and 

Whereas, said protection, and fair, equitable and 
honorable business principles demand such proper 
and correct standardization of platinum jewelry; 
now, therefore, be it 

ResoLtvep: That the Jewelry Crafts Association 
of Los Angeles hereby, and now, goes on record to 
declare, by and for itself and for and on behalf 
cf all of its individual members, to the Jewelry 
Crafts Association, Inc., of 130 W. 42nd St., New 
York, that it (the said Leos Angeles Association) 
and its Members are solidly in favor of calling the 
attention of the Federal Trade Commission of the 
United States, and any and all other proper 
governmental departments of this Government, to 
the urgent necessity of the correct and proper 
stamping of platinum jewelry, and to the exclu- 
sive use of iridium as an alloy in the hardening 
of platinm, and to that end that it is therefore 
necessary that all ‘Pure Platinum” be so stamped, 
and all iridium alloyed platinum be stamped with 
the percentage of platinum content, all for and in 
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as prizes in competitive events such as the 
parades in which floral bedecked floats are 
entered. 








Resolutions on Platinum Adopted by the 
Jewelry Crafts Assn. of Los Angeles 


Los ANGELES, Cal., Aug. 8—Dario H. 
Nelson, general counsel for the Jewelry 
Crafts Association of Los Angeles, has 


forwarded to the Jewelry Crafts Associa- 
tion of New York a copy of the resolu- 


the interest of fair competition and for the pro- 
tection of the manufacturer, jobber, retailer and 
the general buying public; and be it further 


ResoLvep: That the Jewelry Crafts Association 
of Los Angeles is solidly in favor of a strict 
Federal law compelling the manufacturer of jewelry 
goods to use only iridium when necessary to alloy 
platinum, and compelling the said manufacturer 
to stamp all platinum jewelry “Pure Platinum” 
when it is such unalloyed, and with the percentage 
of platinum content when it is alloyed with iridium, 
and that said statute shall contain.a heavy penalty 
of both fine and imprisonment for non-compliance 
with all of the provisions of said law. 
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Platinum Brooches 


Our well assorted stock of Platinum Jewelry contains many 
designs of Platinum Brooches and Bar Pins. The sketches shown 
above are suggestive of the latest ideas in combining onyx or sap- 
phires with diamonds. You will find our designs are different and 
the quality and workmanship of Wheeler jewelry far above the 
ordinary. 





Furthermore, you need not worry about the quality of our plati- 
num jewelry for we use I[ridio-Platinum exclusively. 


Start the fall season by sending to us when you want Diamond 
Jewelry; Wheeler Quality and Service are bound to give you greater 
satisfaction and to increase your sales. 


J ESTABLISHED 1852 


The Wheeler Trade Mark * H of Quality 


is your Guarantee and Satisfaction 


TRADE MARK 
REGISTERED 


Hayden W. Wheeler &? Co,Jnc 


OFFICE AND FACTORY 


- 58 West 40th Street - New York.” 
Telephone Longacre 7300 
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The News From England 











Good Business Expected by London Jewelers in the Fall—Glassware Much in 
Demand—Vienna Jewelers Suffer From Burglaries—Crook Sent to Jail for 
Assault on Jeweler—Scheme to Re-Finance Old West Australia Mine 














Lonpon, Aug. 1.—The jewelry trade here 
both in manufacturing and retailing circles 
anticipates a substantial improvement in 
business this Fall. Following a period of 
slackness in jewelry buying during the 
Summer months there usually is a tendency 
in the Fall of the year for business to speed 
up. Messrs. Backes and Strauss, of 
Kimberley House, commenting on the 
present state of the diamond market, say: 

“The holiday season now is in full swing 
and London is emptying rapidly. Business, 
as is usual at this time of the year, is som- 
nolent, with an occasional demand here and 
there to relieve the monotony. 

“On the whole, the season, as far as the 
jewelers are concerned, has not been a 
brilliant one. There is not much money 
about, and until things get straightened out 
on the Continent, general business is bound 
to be dull, and in consequence, articles of 
luxury are the first to suffer. At the same 
time the undertone is good and prices re- 
main steady, and there is no chance of much 
fluctuation in price. 

“The rough diamond syndicate keeps a 
steady hand on the pulse of the world’s de- 
mands, and is careful not to market more 
goods than it knows can be absorbed. It 
is not surprising, therefore, that every 
shipment shown is eagerly applied for, any- 
how, as far as the cheaper grades are con- 
cerned. Higher qualities still are rather 
neglected, though there has been a better 
tendency the last few weeks. The demand 
for common qualities has been rather over- 
done of late, and people are’ beginning to 
realize that price is not everything. 

“In polished goods there will be little 
doing until the beginning of September, 
but confidence is felt that things will be 
decidedly brighter then, especially if a satis- 
factory solution of the continental crisis is 
attained. It wants very little to get busi- 
ness going as retailers as well as manu- 
facturing jewelers have been marking time 
all this year, and stocks in consequence 
are very low.” 

x *k 


The modern trend in glassware which 
provides a source of profit for the retail 
jeweler as a sideline having display pos- 
sibilities is pretty well indicated in the 
new glass designs introduced by such firms 
as Messrs. Heal’s. It was prophesied some 
months back that the cut-glass vogue was 
to be threatened by the new glassware ot 
natural form and color and of primitive 
simplicity in design. Certainly this “undis- 
turbed” glass of bottle-green hue with its 
alternating shades of silver, sea green and 
opalescent blue-green is getting a prominent 
place in the retail jeweler’s window trims, 
but the exquisite cut glassware that, for so 
long, has been part and parcel of the repre- 
sentative jeweler’s stock, still is in demand 
and still gets a place in the retail spotlight. 
Asa matter of fact, the new Sheffield stain- 
less. silver has “enabled the trade to put a 





new value on combination cut glass and 
silverware since the silver does not suffer 
from the drawback associated with tarnish- 
ing and frequent cleaning. 

* * * 


Judging from reports brought back by 
travelers in Austria business with the 
jewelers of such cities as Vienna entails 
more than the ordinary care that has to 
be exercised by the American or British 
retailer. Burglaries at the retail jewelry 
stores are now, visitors say, of almost every- 
day occurrence, and the Viennese jeweler 
has to place most of his valuable goods in 
the banks’ safety deposit vaults each night. 
During the first five months of this year 
it is estimated that burglaries in Vienna re- 
sulted in losses of around $11,250,000. One 
jeweler there recently left a note in his 
store safe informing prospective jewel 
thieves that he had been compelled to dis- 
appoint by transferring his jewels to the 
local safe deposit. Thereupon a jewel 
thief who broke into the safe one night 
posted a return slip on the shop shutter to 
the effect that had the jeweler been kind 
enough to stick his note outside on the shut- 
ter instead of inside the safe much trouble 
would have been saved the visitor. 

* * x 

Ten years’ penal servitude was this week 
passed on a crook by Justice Darling at 
the Old Bailey for robbing, with violence, 
Joseph Cohen, a retail jeweler of Batter- 
sea. Had prisoner’s health permitted it, 
the court said, he should have ordered a 
flogging as well. Charles White, the 
offender, knocked Cohen unconscious while 
the jeweler was examining a watch that 
the former had taken to the jewelry store 
presumably for repairs. There were seven 
wounds on the jeweler’s head and his skull 
was fractured. He has since contracted 
facial paralysis as a result of his injuries. 

x ok * 

It is understood that there is a scheme 
on foot for refinancing the old Great 
Bowlder Perseverance mine in Western 
Australia with a view to resuming develop- 
ment work, The present company, formed 
in 1895, went into liquidation at the end of 
1917 and in the last four years the treat- 
ment of ore has provided a profit of more 
than $700,000 shareholders receiving 50 cents 
per share in dividends. The mining engi- 
neer who achieved this result with the aid 
of the gold premium has been replaced re- 
cently. The new manager thinks the mine 
can be resuscitated as a payable proposition. 
Westralian mine labor costs, however, are 
high, and the present known supply of high- 
gerade ore will in time become exhausted. 
It is reported that the issue of 700,000 
priority shares is guaranteed by a financial 
group for a cash commission of three per 
cent plus the call for three years at par of 
the remaining 400,000, the idea being to form 
a new company with 1,400,000 ordinary and 
1,100,000 priority shares at 24 cents each. 
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One ordinary will be given for each share 
now held and one priority will be offered 
for subscription for every two held in the 
new company. 

* * * 

The newly revived Egyptian influence on 
present-day jewelry designs has been ex- 
tended to the bandeau, one of the most 
popular headdresses of the moment. This 
decorative media is in varied styles in which 
gold net, gold and silver tissue, silver and 
jade chains, beads, plaques, and gold and 


silver tassels are used with effect. A 
new theater turban is done in gold 
net ornamented with rosettes in gold 


and blue beads and with gold tassels sus- 
pended. 








A Word on Correspondence 





By J. H. TREGOE* 

Go0D advice is worth repeating: I be- 

lieve that business executives and par- 
ticularly credit managers are not sufficiently 
careful of their correspondence. When the 
letter is our sole representative, when what 
it says will paint in the mind of the recipient 
his impressions of the writer, can we pos- 
sibly devote overtime to the development of 
good correspondence ability? 

I wonder if the rush of our modern com- 
merce has encouraged defects of correspond- 
ence? Letter writing should be improved 
and made a live instrument of service in the 
carrying on of our extensive dealings. 

The writer of a letter should always think 
of the one to whom it is addressed and bear 
in mind that what the letter says will either 
represent or misrepresent him. Statements 
should be direct and no briefer than the pur- 
pose of the letter requires. The business 
letter or the credit letter should always 
carry the personality of the writer. It 
should be just as though he were talking 
and not writing. Apologies are never in 
order when something is being sought that 
is justly due the writer. The letter should 
always be positive and not negative. The 
letter should never anticipate a default on 
the part of the recipient. A great deal of 
practice may be necessary to correct some 
of our defects in the field of correspondence, 
but the project is worthy of our best efforts. 
We may well rejoice when our letters be- 
come epistles of good intentions, good con- 
struction, good spirit and good faith. 


*Sec.-Treas., National Association of Credit Men. 








Production of the Gold Mines of the 
Transvaal 

The production of Transvaal gold mines 
in June was officially announced as 755,309 
ounces, a decrease of 31,255 ounces under 
May, according to a cablegram to the De- 
partment of Commerce from Trade Commis- 
sioner Perry J. Stevenson, at Johannesburg, 
to the Department of Commerce. Valued at 
87 shillings per ounce, an increase of more 
than one shilling over the previous month, 
June production totaled £3,285,594, a decrease 
of £96,631 from the May figure. 

A number of mines either are increasing 
or are making plaris to increase the quantity 
of ore crushed, and several new mines which 
have a large annual crushing capacity are 
starting operations and will be able to. con- 
tinue at low cost, reported Mr. Stevenson. 
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Jewelers Learn How to Cope with Bandits 








Police Officials Instruct Members of Bronx Association How to Use Firearms 
and Meet the Attacks of Crooks—Enthusiastic Meeting 
Held at Ebling’s Casino 

















At a most enthusiastic meeting held by 
the members of the Bronx Retail Jewelers’ 
Association at Ebling’s Casino, 156th St. 
and St. Ann’s Ave., New York, Tuesday 
evening, Aug. 7, the subject of jewelry 
protection was given a most important 
place. Instruction was given to the Bronx 
jewelers by members of the police depart- 
ment as to how to use the pistol, how to 
meet the attacks of bandits, etc., and an 
interesting alarm by which the jeweler can 
notify the police of an attack was de- 
monstrated and a number of important 
addresses were made. Altogether the sug- 
gestions proved of distinct value to every 
member present and as was well said by 
one of the speakers, the Bronx Retail 
Jewelers’ Association had set an example 
to all other jewelers’ associations of the 
country in meeting the present situation in 
regard to bandits and crooks by attempting 
to take effective methods before hand in- 
stead of waiting until after their members 
had been attacked, 


In arranging for the program, President 
M. Korsunsky, Secretary Murray Max, 
former President Falkenstein and _ others, 
who had charge of the affair, had the hearty 
co-operation of the Jewelry Crafts’ Asso- 
ciation and of the officers of the police 
department. Through the daily newspapers, 
jewelers of the city had been notified that 
the police would have representatives to 
give instruction on the question of meeting 
bandits and a general invitation to all 
members of the trade had been extended. 
While the room was filled with members 
of the Bronx Retail Jewelers’ Association 
and their clerks, there were others as well, 
including President Wolf of the Harlem 
Retail Jewelers’ Association. 

So important was the meeting considered 
that members of the association began to 
gather at 7.30 p. M. and by the time the 
proceedings opened at 8.30, despite the hot 
night, the meeting room was well filled with 
jewelers, while among the visitors and 
speakers were Lieut. Mischelli of the New 
York Police Department, Captain Bresnan 
also of the police department and who has 
charge of the Fifth Ave. Squad of “plain 
clothes men,” Assistant Secretary Essing 
of the Jewelry Crafts’ Association, T. 
Edgar Willson of THE JEWELERS’ CIRCU- 
LAR, and Wm. A. Hassenbach, an inventor 
of an alarm to notify the police that a 
hold-up is taking place. 

In telling the objects of the meeting, 
President Korsunsky said, “In the crusade 
which we are about to wager against the 
crooks of all kinds which are so prevalent 
at present in our borough, I deem it advis- 
able that we adopt the motto, ‘An eye for 
an eye, a tooth for a tooth, and a life for 
a life” and let the crook know that the 
jeweler is prepared to protect his life and 
Property to the utmost of his ability. 

“To the majority of you gentlemen 
Present here this evening, I do not have 
to relate what it means to labor from early 


in the morning until late at night in order 
to be able to save a little something and 
then be forced to relinquish all and some- 
times put your own life in jeopardy simply 
because you have never taken the proper 
precautions or learned how to meet the 
hold-up man who may rob you or murder 
you at your own door. 

“About three years ago, an educational 
movement somewhat similar to that in 
which we are now engaged was started in 
the Bronx but, at that time, it lacked the 
support of our local trade because the Bronx 
jewelers never thought then of the danger 





KORSUNSKY 


PRESIDENT M. 


of being held up or even robbed, because 
such occurrences were few and far between. 
But of late, we have learned the danger to 
which we are at all times exposed. Rob- 
beries are going on all around us and in 
one case, cold blooded murder of a jeweler 
has been committed. Therefore, we feel 
that it is up to us now to take precautions 
and to provide for self-defense in any way 
that our police department may recommend.” 

Lieut. Mischelli in his talk to the jewelers, 
did not make a formal address but prac- 
tically acted as instructor to them, telling 
them what to do in case of their encounter 
with the “hold-up” man or thug and how 
to meet the emergency. He demonstrated 
the different methods in which the bandit 
makes an attack and just what could and 
could not be done under the circumstances. 
He told the jewelers of the best revolvers 
and firearms to use, how to use them 
and what was equally important, he dem- 
onstrated how, under certain circumstances, 
the bandit or thug could be disarmed and 
the pistol taken away from him, particularly 
if the number of people held up was at all 
large. 

By actual demonstration. he showed the 
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proper way of taking a pistol from a bandit 
or grabbing the pistol arm in the :nost 
effective way and how, under certain cir- 
cumstances, the tables could be turned upon 
the thug. 

As Lieut. Mischelli stood on the platform, 
the jewelers gathered around him, watching 
with deep interest all that he did and said. 
In his talk, he was assisted by Captain 
Bresnan, who followed Lieut. Mischelli in 
a brief address telling of the efforts of the 
police department to give the whole-hearted 
and enthusiastic support and protection to 
the retail and wholesale jeweler. Captain 
Bresnan told of what had been done by the 
department and explained that Lieut. Mis- 
chelli’s address was simply a manifestation 
of the spirit that prompted the administra- 
tion. He also said that the department 
would give practical instruction in the use 
of the gun to any jeweler who wished to 
learn how to shoot. 

Assistant Secretary Essing of the Jewelry 
Crafts’ Association made a brief address 
and explained how the association was co- 
operating with the retailers in education of 
this kind and urged every jeweler to have 
a gun and to get a permit for it. His 
association, he explained, would be very 
glad to aid them and co-operate with the 
Bronx officers and members in getting these 
permits from the police department and 
also in the purchase of revolvers recom- 
mended by the first speaker. He explained 
that through the co-operation of the police 
department, that these revolvers could be 
obtained at a very large discount. 

In the course of his remarks, Mr. Willson 
complimented the Bronx jewelers in taking 
the initiative in a movement of this kind 
and spoke of the protective value and the 
education that they were getting. He also 
called attention to the fact that the pub- 
licity given to the fact that the Bronx 
jewelers were being taught to meet the. 
crook in the most effective way should aid 
in diminishing the number of attempts that 
would be made to rob them. 

After Mr. Willson had finished, William, 
A. Hassenkach, then demonstrated his 
alarm at a miniature store and counter 
which he had fixed at the end of the room. 
One of the police officers acting as a bandit 
came in, forced him to hold up his hands 
and immediately as he did so, a_ police 
whistle at the end of the hall gave a shrill 
alarm lasting many minutes. Mr. Hassen- 
bach’s invention was warmly commented 
upon both by the police officers and the 
jewelers, 

After a vote of thanks had been given to 
the speakers of the evening, and the mem- 
bers had risen in silent tribute to the 
memory of our late President Harding, 
President Korsunsky took up the question 
of the national convention and made a 
strong plea for a big delegation to go from 
the Bronx association. In the course of his 
remarks, he explained that special arrange- 
ments had been made with the Colonial’ 
Steamship line by which the jewelers would’ 
have a part of the boat reserved for them 
and also they would have reduced fare. A 
large number signified their intention of 
attending the convention and President 
Korsunsky announced that the delegation 
going would amount to at least 15. 

Routine business occupied the rest of_the 
evening. 
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LOSES GEMS WORTH $80,000 





Chicago Diamond Merchant Victim of Pick- 
pockets Who Get Away with His Wallet 


Cuicaco, Aug. 9.—The “dips” in Chicago 
have gone into the diamond business. 
Yesterday as Robert Young, diamond mer- 
chant, with offices at 24 S. Clark St., was 
taking a wallet of diamonds from the vaults 
in the Capitol building to his office a mas- 
ter pickpocket relieved him of the wallet 
and about $80,000 worth of gems. 

When he reached State and Madison, the 
“busiest corner in the world,” he says he 
felt the wallet just before he started across 
the street. When he reached the other side 
he felt again and it was gone. He im- 
mediately reported to the traffic police who 
sent him to the detective bureau and two 
men were put on the job. 

Young says he did not notice any one 
being close to him at any time and was un- 
able to explain the method used in 
getting the wallet. Police are working 
without clews but on some theories which 
it is expected will bring some results. 

This is the second time Mr. Young has 
suffered loss. Early last year he was sum- 
moned to the Morrison Hotel and robbed 
of $18,000 in diamonds. Some of these dia- 
monds were recovered and a man named 
Cooper was sentenced to Joliet for one to 
10 years and one, Heller, who confessed and 
named Cooper, was paroled. 








JEWELER CAPTURES THIEF 


Herman Stern, Chicago, Congratulated by 
Court for His Pursuit of Negro 
Who Tried to Rob Him 


Cuicaco, Aug. 8.—Jim Johnson, a colored 
man with a long police record made a 
serious mistake when he attempted to steal 
a diamond ring in the store of Herman C. 
Stern, 229 E. Garfield boulevard, yesterday 
morning. He is now held under heavy 
bail. 

The negro entered the store and asked 
to see some diamond rings. While Mr. 
Stern was waiting on him he detected an 
effort of the man to hide one and imme- 
diately went after him. Assisted by his 
watchmaker he succeeded in getting the 
diamond ring and secured one sleeve from 
the negro’s shirt in doing so. 

Mr. Stern followed the man into the 
street and by calling a taxi was able to 
capture him after a chase of 10 blocks. 
When Johnson was taken to the bureau it 
was found that he has a long record and 
a charge of grand larceny was preferred. 
Today he was given a hearing before Judge 
Trude and is held for the Grand Jury in bail 
of $5,000. 

Judge Trude took occasion in court to 
congratulate Mr. Stern and thank him for 
what he had done. Judge Trude said too 
many merchants were satisfied to get a re- 
turn of their lost property and let the 
criminal escape, but if more did as Mr. 
Stern did there would be less of that kind 
of crime, 








Remember the dates of the great A. N. 
R. J. A. Convention at Providence, Aug. 28, 
29, 30 and Si. 
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National Import and Export Statistics 





WasuinctTon, D. C., Aug. 8—The Department of Commerce has just made public 
some interesting comparative statistics on the imports and exports of diamonds and other 
precious stones, watches, clocks, platinum, etc., for June and the 12 months ending June 1922 
to June 1923. These figures are as follows: 


IMPORTS 
PEOGIOGR OONGE- CHOU) 6.6 ois ide side uSwnesqves 
Diamonds— 
Py SMR a oGdinss/dsiekulawsewen ae deas dut 
Ce ete Rt I io sc ations caas dut. 
Imported from— 
DEN sao neths ee oeeaesenscces 
SN Nias Vase yeaa e Widigt nim aale 
DE en eee ree eee 
Ce MOO oo kicswinrcciereans 
CO COETIN sas ssh edasiedinwmcne 
Glaziers’, engravers’, and miners’ dia- 
SEE  etikisce Mind dads nhamele hate sind free 
Pearls, HOt SPURS OF Stic osc icccvncces dut. 
Imported from— 
PN visits wa een Wea ien-eeanoewenee 
Wee 2 a a 
NI TOU 5 5-b.6sas ca eaewGien see ewaws 
a ee 
Imitation precious stoneS........-dévececes dut. 
Other precious stones, rough, uncut....... dut, 
Other precious and semi-precious stones, cut 
ONE Kai vigrenceta tenes cpiawacaan dut. 
Precious metals, jewelry, and plated ware: 
Platinum— 
Grains, scrap, ingots, sheets, etc...... free 
Manufactures of (except jewelry). — 
Platinum metals and native combinations 
re cilncbua aaa ers Ae eee oo cf¥ee 
NEF ei0is' 5G ew we aes sceev eo ee free 
Osmium and osmiridium............. tree 
ED irk aei gic Heine Sasha Dds ww RA free 
Rhodium and ruthenium.............. free 
pt anne ee Ere ee erie eee dut. 
Metal articles for personal use and adorn- 
Eh ie sk Ane nia basen ode oe gis dut. 
Manufactures of gold and silver— 
Threads, braids, fabrics, and laces... .dut. 
All other, including plated articles. ....dut. 
Clocks, wateiés, ete. (total) cciccciccsvicccscows 
Chronometers, clocks, and parts of......dut. 
Watches, and watch movements......... dut. 
Cases and parts of watches, n. e. s.....dut. 
Jewels and dials for watches, clocks, and 
GUMER: SPBEPIIIOIEG aac o5:0:60 0:00:04 :6:4.00108 dut. 
Recorders, meters, regulators, and similar in- 
struments, and parts of, n. €. s....... free 
Gold and silver sweepings..............6- free 
Diamond dust and Bott.:..ccccscccceves dut. 
sronze, and manufactures of.......... dut. 
Beads and bead ornaments............... dut. 
NE) Si ees cae h ewe dceewaelel dut 
Articles, chief value beads..........000. dut. 
Statuary, regalia, etc., for religious or educa- 
Se IO oie.ecisiiiisenasdadciads free 
I HEE, «ped atnicnaciundesas cuewes dut. 
Telescopes, microscopes, sextants, etc....dut. 
Spectacles, eyeglasses, and parts of....dut. 


Twelve Months Ending 
= 















































EXPORTS OF DOMESTIC MERCHANDISE 


Precious metals, jewelry, and plated ware: 
Platinum— 
Ingots, sheets, wire, alloys, and scrap.... 
Manufactures of platinum, except jewelry. 
Jewelry 
Plated ware, except cutlery and jewelry— 
DD Sse i. nese saerecedereasenencwn 
Table ware 
Other articles 


ee ee | 


a ee ere 
Gold and silver, manufactures of ...... pine 
Gold manufactures of, n. €. S.......6.4. aka 
Sterling silver tableware. ....ccccccccccses 
Other silver manufactures, n. e. s..........- 


o \ 
June, 1922 June, 1923 June, 1922 June, 1923 
Value Value Value Value 

$5,940,119 $4,924,154 $47,232,364 $81,837,128 
757,472 314,826 3,012,732 9,603,467 
3,898,472 3,653,013 32,215,412 52,404,714 
2,148,367 1,903,405 17,044,207 27,828,714 
26,938 35,318 506,837 1,366,053 
1,411,341 1,627,899 13,013,219 21,375,979 
308,551 73,450 1,422,049 1,299,737 
3,275 12,941 209,110 534,231 
15,919 82,164 458,462 1,017,689 
660,223 190,988 6,011,932 10,695,193 
459,318 143,129 3,931,470 6,827,859 
182,856 13,800 1,875,632 3,592,196 
12,734 omeieta 60,852 34,383 
5,315 34,059 143,978 240,755 
175,690 205,335 1,396,915 2,960,937 
84,333 9,993 1,293,277 325,615 
348,010 467,835 2,843,634 4,829,513 
498,101 522,635 5,258,097 8,550,802 
1,163 neaweete 2,953 11,331 
1,172 48,540 17,911 
78,7416 eames 1,045,561 1327 ,807 
Terre 21,531 qquniedace 2240,311 
24,000 2178,258 
amie 35,583 2571,006 
ore 6,588 wcniiens 253,529 
204,796 175,662 1,801,698 1,900,249 
74,839 2604,27b 

385,676 693,380 3,134,938 5,381,345 
73,772 59,879 660,199 750,269 
982,474 922,139 9,088,552 11,415,792 
91,898 45,933 1,035,542 812,346 
615,048 562,625 5,530,237 7,526,111 
275,528 211,886 2,522,773 2,000,983 
87,996 “ 2980,744 

wera iae 13,699 acaneet 295,608 
19,438 18,315 396,568 284,257 
sae 15,196 saciedn 2209,327 
45,933 54,429 519,066 530,145 
ere 10,843,720 12,462,157 
i's east 605,752 nna 24,460,401 
ae —i«C wn SW aw 21,745,139 

31,976 77,656 428,266 828,344 
134,014 (acaliie’s 1,133,350 1338,077 
ena 101,232 awnwee 2831,702 
6,844 264,264 

$382 $3,163 $84,250 $119,280 
3,782 183 56,727 25,189 
31,965 22,323 335,605 1,345,661 
chnawes ogpareaiea 1245 ,626 o<enene 
29,784 29,747 2101,990 300,861 
35,661 32,189 2134,034 316,500 
7,673 13,538 63,273 92,653 

ee ere digo 1309,529 beceend 
9,235 11,770 260,024 151,177 
8,600 4,905 259,030 82,221 
9,305 20,599 273,886 142,441 





(Continued on page 87) 
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(CYS SIVATING your diamond business at every opportunity results in many profit- 

able sales that you would not make otherwise. With our Diamond service at your 
command you can always keep your Diamond stock complete. Now that we are in 
our new quarters, we are better prepared than ever to serve you promptly. Squares, 
Emerald cut and Marquise Diamonds always on hand. 


170 Broadway, New York 


(Suite 306-307) 
AMSTERDAM, 9 Tulpstraat PARIS, 12 Rue de la Victoire ANTWERP, 76 Rue du Pelican 
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PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane | New York 
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Clocks and watches: 
Clocks 
Common alarm clocks 
Other complete clocks 
Parts of clocks 
Watches 
Complete watches 
Parts of watches 
Precious stones, including pearls 
Nickel silver, or German silver in bars, rods, 


ee 


ey 


ee ee es | 


ee ee 


ee | 


ey 


ee ee ey 


Twelve Months Ending 
- = 
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a ~ co ‘\ 
June, 1922 June, 1923 June, 1922 June, 1923 
Value Value Value Value 
sicaiaats sk Succrmlte 1780,250 ici ara 
48,606 94,280 2342,700 838,916 
69,906 62,052 2358,670 760,840 
13,032 18,141 2108,696 200,236 
eeuaaae oieibe 1342,771 eoweurte 
12,992 80,749 291,232 504,050 
23,749 32,287 2135,279 288,077 

2,945 2,522 214,923 44,626 
5,365 9,644 149,813 154,966 


or sheets 


ee | 
——— 


1July 1 to Sept 21. 2% Beginning Sept. 22. 





DEATH OF J. L. R. PATTERSON 
Well Known Southern Traveling Salesman 
Dies as a Result of an Accident 
at Baltimore 


3ALTIMORE, Aug. 9.—James LeRoy Pat- 
terson, one of the best known traveling sales- 
men in the southern jewelry trade and 
southern representative for the firm of Cross 
& Beguelin, New York, for the past 13 
years, died here Tuesday as a result of an 
accident. Mr. Patterson was thrown from 
a street car on Monday afternoon as the 
car came to a sudden stop to avoid a col- 
lision. As a result of his fall, he sustained 
a fractured skull and died the following day 
without regaining consciousness. 

The news of Mr. Patterson’s death caused 
deep sorrow and regret not only to his 
friends in this city but to those in New 
York and among his customers in the south- 
ern States. 

jorn 59 years ago, in Baltimore, he had 
made this city his home all his life. For 40 
years, he had traveled throughout the south, 
where he was widely known, highly re- 
spected and had a host of friends. The 
deceased was prominent in fraternal circles, 
being a 32nd Degree Mason and a member 
of Concordia Lodge, No. 13, A. F. & A. M.; 
Jerusalem, Chapter No. 9, R. A. M.; Jeru- 
salem Council, No. 2, R. & S. M.; Maryland 
Commandery, No. 1, K. T., and Boumé 
Temple, A. A. O. N. M. S., all of Balti- 
more. He is survived by a widow and 
one daughter. 

The funeral services were held under the 
auspices of the Knights Templar and the 
interment was at Mount Olive Cemetery in 
Baltimore. 








DEATH OF CHAS. H. TIBBITTS 


Well Known Wallingford, Conn., Silver- 
smith Succumbs to Attack of Asthma 
in His Fifty-eighth Year 

WALLINGForD, Conn., Aug. 8.—Following 
a long illness, Charles H. Tibbits, of Taber 
& Tibbits, Inc., silversmiths, this city, died 
last night. His death was due to asthma 
from which illness he had been suffering for 
some time. The funeral was held on 
Monday afternoon from St. Paul’s Church, 
followed by burial in the family plot in In 
Memoriam Cemetery. 

Charles H. Tibbits was born in White 
Plains, N. Y., and was in his 58th year at 
the time of his death. After graduating 





from Trinity College, he became a teacher 
of Latin at St. Margaret’s School in Water- 
bury. In that city he met Miss Georgianna 
Hull, of that town, who later became his 
wife. 

Mr. Tibbits was formerly one of the vice- 
presidents of the International Silver Co., 
and for many years was general manager of 
Factory L, Simpson, Hall, Miller & Co. 
Of late years he was a member of the firm 
of Taber & Tibbits. 

Mr. Tibbits was well known in Walling- 
ford and always took a prominent part in 
town and borough affairs, before he lost his 
health about 10 years ago. He was honored 
many times by his fellow townsmen, serving 
as warden of the borough, representative in 
the General Assembly and in various other 
offices of trust. He was first vice-president 
and a director of the First National Bank. 
He was also a member of St. Paul’s Church 
and was for several years a junior warden 
of this parish and at one time choir leader. 
Mr. Tibbits was also affiliated with the 
Wallingford Country Club, the Young 
Men’s Athletic Club and other organiza- 
tions. 

The deceased is survived by his widow, 
one daughter, one son, his mother and two 
sisters. 








Several days ago Max Low, a jeweler at 
40 Fulton St., New York, opened his store 
and was surprised to find as he walked to 
the safe, a four-foot rattlesnake crawling 
along the floor. Mr. Low could hardly be- 
lieve his eyes but when he realized the 
snake was actually alive and it was a 
dangerous rattler he immediately called a 
policeman who killed the creature. With 
the passing of the snake Mr. Low evidently 
thought that his troubles were over but as 
a curiosity he put the snake in the window 
for the passers-by to look at. Several days 
after finding the snake the jeweler con- 
ceived the idea of preserving it in alcohol 
and after getting a large glass bottle he 
filled it with alcohol and put the snake in. 
He was sealing the snake in its glass tomb 
with sealing wax last Wednesday when the 
bottle suddenly blew up and burned the 
jeweler’s face and arms. The flames also 
spread to the wall of the store and one of 
the showcases but before the Fire Depart- 
ment arrived Mr. Low extinguished the 
blaze. In all his excitement though Mr. 
Low did not forget the snake and made 
frantic efforts to save it. He is now 
proudly exhibiting it to his friends pre- 
served in a bottle. 
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Keystone Watch Case Co. Sues New York 
Firm over Patent on Watch Holding 
Clock Case 


A patent on certain new and useful im- 
provements in a watch-holding clock case 
are involved in an equity action filed re- 
cently in the United States District Court, 
New York. The patent suit is brought by 
the Keystone Watch Case Co., against 
Aisenstein-Woronock & Sons, Inc., 22 El- 
dridge St. Manhattan. The complaint 
charges that the defendant infringed upon 
the rights of the plaintiff, and for these al- 
leged unlawful acts, the complainant asks 
that the Eldridge St. concern be enjoined 
and be ordered to pay profits and damages 
which it is claimed were sustained by the 
watch case company. 

The bill of complaint sets forth that on 
or before Feb, 25, 1908, Henry C. Karr was 
the original and sole inventor of certain 
new and useful improvements in a watch- 
holding clock case. On the above-men- 
tioned date, it is claimed that Mr. Karr 
filed an application in Washington for let- 
ters patent, covering his invention, and that 
on April 27, 1909, Letters Patent No. 919,879 
were issued. 

The complaint further alleges that subse- 
quent to the date on which letters patent 
were issued and before June 5, 1922, Mr. 
Karr assigned a certain interest in his pat- 
ent to Emil Bonnelycke. These two men 
being the sole owners, it is claimed, assigned 
their rights and interests in the patent on 
June 5, 1922, to the plaintiff, the Keystone 
Watch Case Co. 

It is claimed that the defendants in- 
fringed upon the patent involved by selling 
watch-holding clock cases embodying the 
improvements claimed and protected in the 
Karr patent. The defendants, it is further 
alleged, have been notified of the rights of 
the complainant and of the fact that they 
were infringing, but, notwithstanding this, 
they continue to infringe Letters Patent No. 
919,879, causing irreparable injury to the 
plaintiff. 

The bill of complaint, in conclusion, prays 
for an injunction and for profits and dam- 
ages resulting from the acts complained of 
and for such other relief as the courts may 


deem proper. 








Jewelers’ Gold Bars Withdawn and 
Exchanged at New York 
Week Ended Aug. 11, 1923 
The U. S. Assay Office reports: 


Gold bars exchanged fer gold coins.., 
Gold bars paid depositors............ 


$934,679.63 

81,798.53 

Total $1,016,478.16 

Of this the gold bars exchanged for gold 
coin are reported as follows: 


DR Ghia biigih:6 EWES CANOE EREDES $340,311.82 
BERS doar ewes cala ddeeniceteeeeas 226,621.95 
NM ida 5 nip cosa alin wh Ame daeae 157,485.62 
BOOS iaciadewentetadesetendeiaks 116,540.82 
pO ree raceme eer tr rere ce 93,719.42 


$934,679.63 











Frank McKernon, for many years asso- 
ciated with E, L. Entrikin & Co., Findlay, 
O., will open a watch repairing and jewelry 
store of his own in the Jones building, that 
city. 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years 





A Superior Reproduction 
direct from France 





Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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Manufacturing Jewelers 


36-40 John St. 
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Hold Quarterly Meeting at Milwaukee 





Officers and Directors of Wisconsin Retail Jewelers’ Association and National 
Jewelers’ Mutual Fire Insurance Co. Discuss Important Trade Topics 
and Arrange for District Meetings—Insurance Company’s Fine Record 




















Mi.wavuKEE, Wis., Aug. 9.—Officers and 
directors of the Wisconsin Retail Jewelers’ 
Association and the National Jewelers’ Mu- 
tual ‘ire Insurance Co. met in the office of 
Henry F. Stecher, treasurer, in this city in 
quarterly meeting last Thursday. John H. 
Stouthamer presided for the last time dur- 
ing his term of office as president, and John 
P. Hess, of Fond du Lac, president-elect, 
will succeed him on Sept. 1. 

Featuring the meeting of directors of the 
jewelers’ association were discussions on the 
elimination of free engraving, the excise tax 
on jewelry, the question of holding district 
meetings throughout the State, and State 
and national legislative problems. As _in- 
dicated in his speech of acceptance at the 
recent annual convention at Fond du Lac, 
President-elect Hess again sponsored a 
movement to bring jewelers of Wisconsin 
to realize the evil of free engraving. Mil- 
waukee is not immune from the problem, 
together with many cities of the State. Mr. 
Hess pointed out that during his term of 
office as president of the Fox River Valley 
Jewelers’ Club he had carried out a suc- 
cessful anti-free engraving campaign with 
the result that this territory is free from 
that evil. It is his plan to carry this work 
over the entire State along educational lines 
and put Wisconsin jewelers on the right 
track. 

In the past the association has made an ef- 
fort to organize separate units in various 
districts under the direction of the State or- 
ganization but each district’ with its own 
officers and program. Based on the experi- 
ence of the hardware dealers, as reported by 
their secretary, Christiansen, at the jewel- 
ers’ convention, the jewelers will make an 
effort to hold district meetings without 
necessarily organizing district clubs. Of- 
ficers of the association will prepare a 
schedule of cities throughout the State 
which are most accessible to the largest 
number of jewelers. Invitations will be 
sent to all jewelers, including non-members 
of the State association, to attend a get- 
together meeting for the good of the craft 
in general. President Hess, Secretary A. 
W. Anderson and other officers or directors 
will then arrange a program and attend 
these district conferences. Speakers who 
have a real message on some subject relat- 
ing to the retail business will be secured 
to address these conferences. 

This method has proven very successful 
with the hardware dealers, whose organiza- 
tion is more nearly 100 per cent than in any 
other line. With the assistance of the 
officers of the hardware association the 
Jewelers feel confident of achieving satis- 
factory results in further strengthening the 
State association. Jewelers who find it im- 
Possible to attend the one annual meeting 
will under the plan be able to meet with 
State association officials several times a 
year and also be in a position to discuss 
their individual and local problems that have 


no place in State association meetings. Thus 
the value of the State association to the in- 
dividual jeweler will be increased as greater 
benefits will be derived, thus strengthening 
the association and building up its member- 
ship. Such districts as see fit will be as- 
sisted in organizing permanent district clubs 
and will receive the same co-operation from 
State officers as unorganized units. 

In attendance at the quarterly meeting 
were the following officers and directors: 
John H. Stouthamer, Milwaukee, president ; 
Gustave Keller, Appleton; A. W. Anderson, 





“. 


JOHN P. HESS, PRESIDENT-ELECT 


Neenah, secretary; Henry F. Stecher, Mil- 
waukee, treasurer; John P. Hess, Fond du 
Lac, president-elect; William H. Upmeyer, 
Milwaukee; John R. Chapman, Oshkosh; 
Leonard M. Nelson, Madison, and Thomas 
J. Dale, Kenosha. At the next meeting J. F. 
Krumrich, Oshkosh, vice-president-elect, will 
attend officially. 

During the first six months of 1923 the 
National Jewelers’ Mutual Fire Insurance 
Co. wrote $1,107,575 in additional fire pro- 
tection on the property of retail jewelers 
throughout the United States, it was re- 
ported at the quarterly meeting of officers 
and directors of the mutual fire insurance 
company, following that of the jewelers’ 
association. The total insurance in force 
as of June 30, was $7,306,725, an increase 
over Dec. 31, 1922, when the total was $6,- 
199,250. June 30 a year ago the total was 
$5,864,000. 

“The remarkable growth during the first 
six months of the present year when the 
fire company wrote more than one million 
dollars in new business,” Treasurer Stecher 
said, “is the greatest gain in any similar 
period in the history of our company. The 
increase resulted from the increase in divi- 
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dends returned to policyholders, which was 
raised from 33 per cent to 40 per cent this 
year. More interest in the mutual has been 
aroused by this fact, as jewelers are realiz- 
ing more and more the saving on their fire 
insurance premiums resulting from taking 
out insurance in their own company. We 
are looking forward to doing a $2,000,000 
increase during the entire present year and 
now have less than one-half of that amount 
left to underwrite. 

“The mutual fire company,” Mr. Stecher 
continued, “is now writing business in 44 
States of the Union. This spreads the risks 
over a large territory and avoids tha pos- 
sibility of a large sectional loss depleting 
the treasury. Thus far the company is 
licensed to write directly only in Wisconsin, 
but applications for permission are pending 
in Minnesota, Iowa, Illinois, Indiana and 
Michigan. As soon as permits are obtained 
we can begin direct solicitation in those 
States, but for the present we can only 
solicit by mail in these and the other 44 
States. Forrest G. Houlehan as underwrit- 
ing manager is assisting Secretary Anderson 
in handling insurance company work at 
Neenah. R. R. Bliese, State agent in Wis- 
consin, has headquarters in Milwaukee and 
is doing direct work throughout the State 
in soliciting new business among jewelers. 
Secretary Anderson has also rendered in- 
valuable work in other States by talking 
mutual insurance company to delegates at 
State conventions.” 

Losses reported at the meeting show 23 
per cent, or $10,449, for the first six months 
of 1923, as compared with $4,869, or 14 per 
cent, for the same period a year ago, and 
with $8,295, or 13 per cent, for the entire 
year of 1922. These losses this year are off- 
set to some extent by the larger premium 
income derived from the more than $1,- 
100,000 additional business written this year. 
There were also several comparatively large 
fire losses to bring up the total but these 
were due to fire starting outside the jewelry 
stores, which are classed as preferred risks. 

Admitted assets of the fire company on 
June 30 were $86,363, which do not include 
furniture and fixtures, etc., considered inad- 
missible by the State insurance department. 
Gross assets are approximately $95,000. 
This shows the company to be in an excep- 
tionally healthy condition, as borne out by 
the favorable report of the Wisconsin insur- 
ance department after examination. 

Directors and officers of the mutual fire 
company are the same jewelers who officiate 
for the Wisconsin association, although the 
officers are not the same. William H. Up- 
meyer, Milwaukee, is president of the fire 
company; Gustave Keller, Appleton, vice- 
president; A. W. Anderson, Neenah, secre- 
tary; Henry F. Stecher, Milwaukee, treas- 
urer, and directors are John H. Stouthamer, 
Milwaukee; John P. Hess, Fond du Lac; 
John R. Chapman, Oshkosh; Leonard M. 
Nelson, Madison, and Thomas J. Dale, 
Kenosha. This same board, with the ex- 
ception of replacement of the late Hiram J. 
Smith, of Racine, has. handled the destinies 
of the mutual fire company nearly 10 years. 
The company is a Wisconsin corporation 
but offers its facilities and opportunity to 
save money on fire insurance premiums to 
every retail jeweler in the United States 
affiliated with his State association. 
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Specialists in Genuine Oriental Pearl Necklaces and Individual 
Finest Selection Rare Gems 








FREDERICK W. RAUCH 
522 Fifth Ave. New York 
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LooK OUT FOR THIS WOMAN 





Denver, Colo., Jeweler Victim of Clever 
Female Bogus Check Passer Now 
Being Sought by Police 


Denver, Colo., Aug. 9.—Pretty Anna 
Brown, alias “Mrs. W. R. Johnson,” “Mrs. 
A. Palmquist,” “Anna Stewart,” “Mrs. A. 
L. Stewart” and said by detectives to in 
reality be Lillian Baker, of Texas, is being 
sought by city police, the district attorney’s 
office and the De Lue Detective Agency in 
connection with the alleged passing of bad 
checks at Arthur Pohndorf’s jewelry store 
and other places of business. She is an old 
offender, according to police, and a dragnet 
covering the entire western country has been 
set for her. 

According to Leonard De Lue, of the De 
Lue Detective Agency, the girl is young,, 
beautiful and dresses well. She is alleged 
to have given a worthless $65 check on the 
Hamilton National Bank of Denver at Pohn- 
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by writing a small one, and then a few 
others, until “the game got in her blood,” 
and she continued because of the fascination 
vl dodging the law. And then, too, she 
added, it was an easy way of making a 
living. 

She is 24 years old, five feet, five inches 
tall, of olive complexion, and wears her dark 
brown hair colored to a dark red. She has 
brown eyes, and a wealth of gowns and 
costumes of all kinds. Jewelers’ in 
Nebraska, Colorado and Texas in particular 
are advised to be on the lookout for such 
a woman. 








Maiden Lane Fishing Club Preparing for 
Final Expedition of the Summer 


On Oct. 17 all Maiden Lane expects to 
eat fish, providing, of course, that the boasts 
and skill of certain fishermen-jewelers can 
be relied upon. This great expected feast is 
predicted because the Maiden Lane Fishing 
Club, five strong, augmented by five guests, 








MEMBERS OF THE MAIDEN LANE FISHING CLUB, THEIR LAST CATCH AND THEIR BOAT 


dorf store in payment for an amethyst stone, 
giving her name on the check as “Mrs, A. 
Palmquist.” Her general appearance and 
the fact that she carried her check book on 
the bank where she had an account is said 
to have been responsible for the acceptance 
of the check at the store. 

By depositing $5 in currency and a check 
on a national bank of Fort Worth, Tex., 
for slightly more than $300, the woman suc- 
ceeded in opening an account at the local 
tank, according to the detectives. She was 
advised at the bank not to draw any checks 
mn the $300 check until it had been sent 
through for collection, but she was provided 
with a pass book and a check book. With 
these seemingly correct credentials, she is 
sid by police to have gone back into her 
od game of “pushing” bogus checks, for 
which offenses she has served time in the 
Denver county jail. 

She is said to have posed as the wife of 
G. W. Stewart, 1825 Logan St., an “or- 
tained Methodist minister,” as well as a 
‘omer society belle of Memphis, Tenn. Ar- 
ested and jailed twice before on charges 
% passing worthless checks, she said she 
tad planned to be confirmed on Easter Sun- 
y and to become a nun, only to have her 
flans upset when she met Stewart while he 
Was attending Texas Christian University 
at Ft, Worth, Tex. When confined in jail 
here the last time, she is quoted as explain- 
ng that she began issuing worthless checks 


will go out on their final Summer fishing 
expedition of the 1923 season. 

This club, the existence of which was only 
publicly announced last week, has been en- 
joying weekly fishing trips for the past five 
Summers. On their last trip the members, 
as the photo herewith shows, made a good 
catch, which probably explains the reason 
for the public announcement. 

The last trip was made several days ago 
in the good ship Natant IV, which left 
Sheepshead Bay early in the morning and 
dropped anchor just at the edge of that 
great span of water known as the Atlantic 
Ocean, but within sight of Long Beach, the 
famous rendezvous for the one-piece bath- 
ing suit mermaids. The prize for hauling 
in the largest fish last week went to “Chief 
Chummer” Irving B. Eckstein. | While 
Irving has rightly gained the title of “chief 
chummer,” he is also gaining quite a repu- 
tation as a fisherman, having captured three 
prizes for big catches this Summer. 

The club consists of Harry C. McKay, 
Irving B. Eckstein, “Gus” Hauser, Harry 
Booth and George Frey, and is planning its 
final outing for Sunday, Oct. 16. Each 
member is to bring one guest. 

Fish beware—Maiden Lane prepare—for 
a big feed—(maybe). 








It was reported last week that the store 
of C. A. Swan, at 90 Main St., Salamanca, 
N. Y., has been sold to Robert E. Johnson. 
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HOLD-UP IN MONTREAL 





Five Bandits Take Charge of Jewelry Store 
of Simon & Herer and Hold Up Pro- 
prietor, Visitor and Salesman and 
Get Merchandise Worth $2,000 


Montreal, Can., Aug. 10.—M. Herer, of 
the jewelry firm of Simon & Herer, 1030 
St. Lawrence Boulevard, was held up in his 
store on the afternoon of Aug. 7 by five 
armed men who stole jewelry valued at 
nearly $2,000 from the showcases in the 
window. <A. Speyer, a diamond merchant, 
and a salesman, who were in the store at 
the time, were all held up. 

The bandits drove up in an automobile 
and parked it near Mr. Speyer’s car at the 
front door of the store. All those in the 
store were made to stand in the rear of the 
store with their faces to the wall while the 
bandits rifled the showcases. Mr. Speyer 
was rather slow in putting up his hands, 
when one of the robbers struck him on the 
head with the butt of a revolver. A mes- 
senger boy who came into the store was 
also forced to stand against the wall and 
told to keep quiet. 

All the victims were warned that if they 
shouted for help their brains would be 
blown out. A customer who entered and 
asked for Mr. Herer was told that he was 
at the rear of the store, but would be back 
in a moment. The customer watched the 
men taking the jewelry but did not realize 
that he was witnessing a robbery until the 
gang went off in their car. 

Before leaving, however, two of the men 
went out into the street and tampered with 
the engine of Mr. Speyer’s car in order to 
prevent him following them. 

The police were at once notified and on 
their arrival at the store found that Mr. 
Herer had fainted from the shock. No ar- 
rests had been made up to a late hour of 
the day following the robbery. 








The Fox River Valley Jewelers’ Picnic at 
Green Lake, Wis. 

The cut herewith was made from a snap- 

shot of a group of the Fox River Valley 

jewelers taken during their annual picnic 





GROUP OF FOX RIVER 


VALLEY 
THEIR RECENT PICNIC 


JEWELERS AT 


and “fish fry” held last month on Black 
3ird Island, Green Lake, Wis. The affair 
was a big success. 

The organization is a live one but the 
members believe that pleasure trips of this 
kind help cement friendships and kill out 
certain competition as much as do business 
meetings and discussions, 
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A CLEVER IMPOSTER 





Man Claiming to Be Memphis Jeweler Gets 
Loans from Providence Manufacturers 
on a Sad Story of Being Held 
Up and Robbed 


ProvipENCE, R. I., Aug. 11.—The trade 
throughout the country, especially east of 
New York, is warned to look out for a man 
claiming to be identified with the jewelry 
trade of Memphis, Tenn., and who, while 
not directly asking for financial aid, tells 
such consistent and appealing stories con- 
cerning himself that the person approached 
voluntarily offers assistance without hesi- 
tancy or doubt. At least three members of 
the trade have recently had experiences 
with the man who, from his methods and 
manners is believed to have been the same 
person. The latest to report the activities 
of the man is a well known manufacturing 
jeweler of this city, who told the following 
story to THE JEWELERS’ CIRCULAR repre- 
sentative. 

“Just before dinner, a few days ago, as 1 
was coming through the salesroom, I saw 
my office attendant who usually receives all 
caliers, talking with a man who had every 
appearance of being .a business man. He 
was about 35 years of age, well dressed, 
clean shaven, and snappy activity that in- 
dicated a man who thoroughly understood 
himself. As I came up the clerk spoke to 
me, addressing me by name, and as I ap- 
proached the man rose and very courteously 
bowed his acknowledgement when I was ad- 
dressed, 

“My clerk said, ‘this gentleman’—who 
here interrupted to introduce himself as 
George Bailer, of Bailer Bros., Memphis— 
‘called to see Mr. W’ (Mr. W—explained 
the manufacturer—is the western repre- 
sentative of his firm) ‘and I had just in- 
formed him that Mr. W was not in Provi- 
dence but that he made his headquarters 
at Chicago.’ 

“The clerk then left us together, and 
thinking he might be a customer I asked 
him to be seated. In the meanwhile I had 
consulted the card index of the firm’s cus- 
tomers and found that we had sold Bailer 
Bros., of Memphis, goods and that the sales 
were made through our western representa- 
tive Mr. W. The visitor seemed to be 
slightly nervous and after the exchange of a 
few general remarks said: 

“‘T am a member of the firm of Bailer 
Bros., Memphis, and am making a tour of 
New England with my wife and daughter. 
1 asked for Mr. W when I came in be- 
cause I knew him personally and had re- 
ceived a card from him just before I left 
Memphis informing me that he was about 
to start out on his trip. Somehow or other 
I got the idea that he was leaving from 
the factory, although I knew that his head- 
quarters were in Chicago. My wife and 
daughter are at Portland, Me., where I left 
them early last evening to drive into Boston 
to attend to some business matters there 
tarly today and where they were to join me 
tonight. They wanted me to take their 
grips and bags along with me but I told 
them that they had better send them ex- 
Press as I did not want to be bothered with 
them, 

‘As I was preparing to leave the hotel 
Portland, I was advised to wait until 
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morning as I would have to drive part of 
the way in the dark through a section 
where there have been several hold-ups re- 
cently. But being anxious to be in Boston 
as early today as possible, I made a start 
and got to within a few miles of Boston 
when I suddenly came to a barrier across 
the highway as though some repairing was 
being done. I slowed down and was looking 
ahead to see if I could make out what 
the obstruction was, when a man with his 
hat turned down and coat collar turned up 
so as to completely shade his face, stepped 
up to the car and I saw the glint of a re- 
volver in his hand, at the same time he 
ordered me to throw up my hands. As I 
did so I became aware of another man 
standing just back in the roadway. 

“*At the command I at once threw up 
my hands and then at the order to ‘get 
out!’ I did so, as the man with the pistol 
got in, keeping me covered all the time. 
The other man came over to me, as I stood 
in the road, took my watch, which for- 
tunately was only a cheap one as I had 
left my good one at home before starting 
on my trip; my money, of which I had 
only $17 with me; and all my papers which 
included my travelers’ checks, etc. They 
then ran off with my machine, a Pierce- 
Arrow, and left me standing there in the 
rcad in the dark. 

“I finally walked into Boston, reported 
the hold-up to the police and, thinking that 
I might find Mr. W here, borrowed enough 
from the chief of police to reach Provi- 
dence. Kind of a peculiar position to be in— 
my wife and daughter in Portland or 
Boston waiting for me; me here stripped 
of my car, money, papers and a_ perfect 
stranger. But then, I guess I will get 
through somehow, as soon as I can telegraph 
home for some money.’ 

“The man’s appearance was so favorable 
and his story so plausible and consistent,” 
said the manufacturer, “that I offered him 
a cigar but with a delicacy that shows his 
cunning, he raised one hand slightly and 
said ‘excuse me Mr. — I’m afraid I couldn’t 
smoke it just now, my stomach wouldn't 
stand it as I haven’t had breakfast this 
morning.’ 

“He didn’t ask for any money,” continued 
the manufacturer, “but his allusion to hav- 
ing had no breakfast was so significant that 
I handed him a $10 and $5 bill but he de- 
clined the latter, saying $10 was sufficient, 
until I pressed him to accept the two bills. 
I told him to go out and get something to 
eat, lie down awhile until he had recovered 
from his nervousness and then come back 
and we would talk it over and see what 
could be done to help him. He went out, 
but it is needless to add he has never re- 
turned. He could have got $50 from me 
just as easily as he did the $15 and be- 
cause he was so natural about the matter 
and had such a knowledge of the jewelry 
trade I feel a desire to warn the trade to 
be wary of this man.” 

As the man was about to leave to get his 
breakfast (?) the manufacturer, handing 
him a pad, asked him for his name and with- 
out any hesitation the man wrote in a clear 
bold hand, “George M. Bailer, Memphis, 
Tenn.” 

After a few days the manufacturer wrote 
to Bailer Bros., the following letters being 
the result : 
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Under date of July 30, Otto” Baier, of 
the Bailer Jewelry Mfg. Co., wrote to the 
manufacturing jeweler in this city as fol- 
lows: 


In reply to your letter of July 28 I would 
say that there is no one connected with us by the 
name of George M. Bailer. The firm consists of 
three partners—Otto Bailer, John Bailer and 
Arthur Bailer. John Bailer is at present in Los 
Angeles, Cal., and the writer is leaving on Tues- 
day for New York and Providence. The man in 
question must evidently be a crook and we would 
advise placing the matter in the hands of the 
pelice. 


The following day Mr. Bailer wrote again 
to the Providence manufacturer, saying: 


Further with regards to your letter of July 28 
with reference to George M. Bailer. I wish to 
relate scme experiences that I had while I was in 
New York last August, at the McAlpin Hotel. A 
watchmaker, claiming Memphis as his home and 
who knew me, as he stepped me and called me by 
name, although I did not remember him, and 
talked about all the jewelers in Memphis, whom he 
appeared to know. He said that he had been un- 
able to obtain work, was broke and wanted to get 
back to Memphis. While he did not directly ask 
me for money, he hinted that he would like to 
have some te get back home with. 

I thought ncthing of this at the time But about 
a month later, after I had returned to my home in 
Memphis, while a New York jewelry representative 
was calling on me, he remarked that he met a 
Memphis watchmaker in New York who told him 
a pitiful story with tears in his eyes, stating that 
he had just arrived in New York and that a girl 
had robbed him of all his money and that he had 
had nething to eat for several days. 

When the New York salesman related the inci- 
dent to me I told him that he had been stung, for 
I suspected at once that it was the same man who 
had encountered me when I was in New York. 
He said that he gave the man a dollar with which 
to get something to eat and ancther dollar with 
which to send a telegram to Memphis for money 
to get hcme with. 

This man was rather smaller than the average 
man, being only about five feet four inches in 
height, clean shayen, about 30 to 35 years of age 
and weighing about 150 pounds. : 

I write this in order that this man may be 
caught before he succeeds in swindling some jewel- 
er hy using the name of cur firm, as no doubt he 
will try to do. Kindly send us a description of 
this man and we will try and see if we can get a 
line on him in Memphis. 





A somewhat similar game was tried on 
New York jewelers some time ago. The 
alleged victim of the hold-up told a story 
in detail very much like that told to the 
Providence manufacturer but the location 
of the robbery was then said to be between 
Philadelphia and Trenton or Trenton and 
Newark. 








Man Who Passed Bogus Check on Rome, 
New York, Jeweler Said to Have 


Confessed 


Utica, Aug. 11—Harry Lord, who se- 
cured an $85 watch on a worthless check 
passed on Juergens & Fraver, jewelers in 
Rome, June 15, has been arrested and will 
be arraigned in the Rome City Court Sept. 
15. 

Lord confessed he had pawned the watch 
in a Utica pawnshop, and the watch was 
recovered here yesterday. 








The Hill & Pond building, 402 Broadway, 
Saratoga Springs, N. Y., has been sold to 
B. Edelstein, a jeweler of that city, for a 
consideration of $35,000. The building is a 
three-story structure and contains two 
stores, offices and living apartments. 
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She Star Sapphire 


is perhaps the most interesting of all precious stones. It is found in Burmah and Ceylon. 
Under the microscope, the Star Sapphire discloses thread-like shafts directed toward the 
faces of its six sided prisms. These shafts are said to be spaces formed at the moment of 

crystallization—and it is the reflection of light from them 


anual hyp eee ° ° e 
ae - > which gives the stone its star. 


ey Aare ' am particularly qualified to aid you in supplying not only 


Star Sapphires of rare beauty but also any other precious 
‘tone no matter how unusual your requirements. 


Louis JV /arx 


15 MaipEN LANE New York, N. Y. 
CORTLAND 2358 
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GET STOCK WORTH $5,000 
Bandits Tie Up New York Jeweler and 
Baby Nephew and Leisurely Loot 
His Store and Safe 
Posing as customers, two bandits visited 
the jewelry store of A. Goodman & Bro., 
at 912 Amsterdam Ave., New York, last 
Thursday, pushed Charles Goodman, a 
member of the firm, and his three-year-old 
nephew, into the back room, bound them 
and then robbed the place of stock valued 
at more than $5,000. Although the in- 
terior of the store is in full view of pedes- 
trians who are constantly passing the place, 
the bandits worked calmly and deliberately 
and after rifling the safe, packed their loot 
in a small brown handbag, walked out and 

disappeared, 

Shortly before one o’clock, while Good- 
man was busy at a bench in the rear of the 
store and while his nephew was playing in 
front of the safe, a man walked into the 
place and asked the jeweler to show him 
an alarm clock. Just as Mr. Goodman was 
taking the clock from a case on top of the 
safe, the second man walked in and closed 
the door. At the same moment the first 
man pointed a gun at Mr. Goodman and 
ordering him to throw up his hands told 
him to walk into the rear room. 

The jeweler obeyed the man and after 
reaching the small room in the back of the 
store was bound hand and foot. The three- 
year-old boy was also bound with rope and 
made to stand alongside of his uncle. Mr. 
Goodman was then relieved of his keys and 
while one man stood guard the other bandit 
gathered up loose diamonds, an assortment 
of jewelry, ladies’ platinum wrist watches 
and other articles and put them into a hand 
bag. A word from the man who was loot- 
ing the safe indicated that he had finished 
the job and the two men then walked out 
of the place. 

A few seconds later Mr. Goodman was 
able to open the door leading to a store 
next door and give the alarm. Police were 
summoned and were given a description of 
the men, both of whom were well dressed. 
One is believed to be about 27 years old 
while the other, Mr. Goodman believes, is 
probably 23 years old. 

The firm’s loss is covered by insurance. 








Monthly Meeting of the Jewelers’ Square 
Club of New York 


The regular monthly meeting of the 
Jewelers’ Square Club was held last Monday 
night in the upstairs dining room of 
Schwartz’s Restaurant, 22 Dey St. New 
York. The club had as its guests Capt. 
.W. F. Gent, of the United States Army 
Square Club; William Hawkins, president 
of the Staten Island Masonic Club; Benja- 
min Summergrade, of the Transportation 
Square Club, and P. Van Holland, financial 
secretary of the Bankers’ Square Club. 
There were present in all over 35 members 
and guests. 

After an invocation offered by William 
L. Hawkins, and a silent toast had been 
taken to the recently deceased brother, 
Warren G. Harding, a sumptuous dinner 
was served. Following the collation, Presi- 
dent Hilsinger called the business meeting 
to order and at the same time congratulated 
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Benjamin Diffar upon the change of loca- 
tion for holding the meeting of the organi- 
zation. 

Secretary Edwards then read the minutes 
of the previous monthly meeting, which 
were duly accepted. -The treasurer’s report 
was then offered and showed the Jewelers’ 
Square Club to be in an excellent financial 
condition. Chairman Diffar, of the social 
welfare committee, reported that his com- 
mittee was working on several entertainment 
features which would be offered later. Next 
came balloting on the applications of six 
new members who had been accepted by 
the investigating committee. The following 
names were then read to the members pres- 
ent and the secretary was instructed to cast 
one ballot electing them all to full active 
membership: W. H. Davis, 131 Liberty St. ; 
Louis M. Marx, 15 Maiden Lane; C. R. 
Spiro, 116 Nassau St.; A. M. Cuthbert, 9 
Maiden Lane; M. Y. Nathan, 71 Nassau St., 
and H. Rosen, 71 Nassau St. 

It was then announced that at the recent 
meeting of the National League of Masonic 
Clubs in Boston, it had been voted that each 
Square Club and other Masonic Clubs 
affliated with the National League of 
Masonic Clubs should decide upon and se- 
cure a proper fez or “fellowcraft” cap to 
be worn at the different social gatherings 
that the several clubs will attend annually. 
The subject of the Jewelers’ Club fez then 
came up for discussion. After several sug- 
gestions as to what the combinations of 
colors and shape of the hats should be it 
-was decided that the colors were to be gray 
and gold to represent platinum, silver and 
gold. A committee of three, composed of 
S. Bamberger, B. Cohen, and S. Wolf, was 
appointed to pass upon the final details. 

It was also voted that the next announce- 
ment sent to the members should contain a 
notice to the effect that at the September 
meeting it would be finally voted upon that 
it would be compulsory for every member 
of the Jewelers’ Square Club to purchase 
a hat. 

Capt. William IF. Gent, of the United 
States Army Square Club and at present 
acting National League president, was in- 
troduced and allowed eight minutes to speak. 
He spoke in favor of the official publication 
of the National League of Masonic Clubs 
known as the Kraftsman. He stated that 
there were many philanthropic objects in 
view and that it was hoped it would be pos- 
sible to carry out. This, he pointed out, 
would require money and the Kraftsman 
was one source of revenue that could make 
the objectives possible. 

Secretary Otis then read a communication 
from George A. Barnewall, Deputy State 
Vice-president of the Second Masonic Dis- 
trict. He also read a letter of invitation 
sent to the Jewelers’ Masonic Club to at- 
tend a dance to be given by the Firemen’s 
Square Club on Oct. 26. 

Guest William F. Hawkins spoke of the 
membership of the Staten Island Masonic 
Club of which he is president, while Adolph 
Dietgen, master of Eagle Lodge, made a 
very complimentary speech and thanked the 
club for the invitation extended to him to 
meet with them upon this occasion. It was 
decided that the September meeting should 
be held on the third Monday of September 
instead of the second Monday. 





FIGHTS OFF GUNMEN 
Brave New York Jeweler Opens Fire on 
Bandits When They Attempt to Hold 
Him Up in His Store—Robbers 
Return Fire and Escape 


Displaying unusual nerve and calmness in 
the face of almost certain death, Rudolph 
C. Finke, junior partner in the firm of 
R. J. Finke & Sons, jewelers, at 148 Hamil- 
ton Place, New York, put to rout last 
Saturday, two thieves who attempted to 
hold up the store. In the gun battle which 
was waged between the jeweler and the 
bandits, seven shots were fired, one by Mr. 
Finke and the others by the holdup men. 
One of the shots from the bandits’ guns 
passed through the front of Mr. Finke’s 
shirt while another bullet grazed the tip of 
one of his fingers. All the other shots went 
wild, including the one Mr. Finke fired at 
the bandits. 


Mr. Finke’s store is located at the junc- 
tion where Amsterdam Ave. and Alexander 
Hamilton Square meet just off the corner 
of 144th St. Shortly after 12 o’clock, noon 
on Saturday, while Mr. Finke’s brother 
was downtown and Nathan Winnik was in 
the rear room preparing to leave for lunch, 
two well dressed men walked into the store. 
Mr. Finke was sitting at a workbench in 
front of the safe, and as he looked up he 
was impressed with the excellent manner 
in which the men were dressed and the 
pleasant look on the face of one of the pair. 
just as he was about to get up from his 
bench one of the bandits called Mr. Finke 
a vile name and at the same time ordered 
him to throw up his hands. 


In reply the jeweler picked up a gun from 
the bench and fired point blank at one of 
the bandits. This man, in turn, who was 
standing only about 10 feet from Mr. Finke, 
fired five shots at him, one of them pass- 
ing through the front of his shirt and 
another hitting him on the finger while 
another grazed his back and bounced off 
the safe door. Another shot went through 
a plate glass in one of the wall show cases 
while the fifth shot lodged itself into a 
wooden cabinet on the top of the safe. 

The bandits, evidently surprised by Mr. 
Finke’s attack and realizing that the shots 
would undoubtedly attract attention, ran 
from the store, one of the men going north 
on Amsterdam Ave., while the other 
jumped into a waiting automobile. As the 
car passed the store another shot was fired 
which went through the big plate glass 
window but fortunately did no other 
damage than break the glass. 

For a time Washington Heights was it 
an uproar and nearby merchants who wit- 
nessed the men’s escape were able to give 
the police excellent descriptions. There 
was nothing taken by the bandits and Mr. 
Finke is receiving congratulations from his 
friends for his nerve and also for his lucky 
escape, 








O. F. Nale, a jeweler, of Warren, O., 
disappeared from that town two weeks ago, 
and efforts to locate him proved unavailing. 
Mrs. Nale received a letter from her hus- 
band, indicating that he intended to end 
his life. The store on S. Park Ave. was 
closed after Mr. Nale’s disappearance. 
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S E FE D Our specialty is repairing, restringing 
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BLACK ONYX 


In All Sizes and Shapes 


Also precious and imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co,, Inc. 


51 Maiden Lane, New York 
Phone John 0350 

















Established 1886 


CHARLES KOHLBUSCH 


Manufacturer of 


Fine Balances and Weights 
FOR ALL PURPOSES 
120 Hutton St., Jersey City, N. J. 
Phone, Webster 6654 











Attention—Manufacturers 


=) ONYX RING STONES 
3 Furnished for Any Size 
Z Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 


Genuinel Butterflies in Lockels 


(1/10 Gold and Sterling Silver) 
and Butterfly Art Novelties 
Ne are Manufacturers—if you 
yuy directly you save money. 
‘a Send for memo selection. 


/ Butterfly Novelties and 
Jewelry Imp. Corp. 
33 Bromfield St., Boston, Mass. 
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AN ENJOYABLE OUTING 





Rochester Jewelers and Families Hold Field 
Day on Lake Ontario and Help 
E. J. Scheer Celebrate His 
Fiftieth Birthday 


RocueEsTER, N. Y., Aug. 13.—The annual 
outing of the Rochester Retail Jewelers’ 
Association was held Saturday (Aug. 11) 
at Manitou Hotel, a pleasant resort on Lake 
Ontario. The jewelers, their families, 
guests and employes went in autos to Mani- 
tou, where they assembled on the wide 
verandas and enjoyed a cooling beverage 
served in honor of the 50th birthday of E. J. 
Scheer. Mr. and Mrs. J. R. Palmer, of 
New York, his guests, who were present, 
are celebrating their 50th wedding anni- 
versary, joined in the festivities. 

Later the contests for prizes were ar- 
ranged on the athletic field under the direc- 
tion of C. E. Sunderlin, assisted by J. B. 
Given, in a sporty skull cap, who kept the 
scores in the games. R. G. Scheer dis- 
tributed the gaudy headwear for the ball 
players, who for lack of time played only 
two innings, Burritt’s “Cracker Jacks” 
against Sunderlin’s “Top Notchers.” Burritt 
carries much in front of him, but in spite of 
the avoirdupois handicap made a home-run 
in the frst inning, as did Scheer, Sr., in the 
first of the Sunderlin tribe, The score ran 
4to 3 in favor of Burritts. 

Prior to the game the ladies took part in 
tests of hockey, golf, walking a rope, using 
a field glass reversed for vision; time race, 
peanut race, ball throwing, and blind-fold 
race, 

The ball players were Donald H. Sunder- 
lin, Karl W. Pedersent, Harold Holden, Ed- 
ward C. Schroudel, Harold C. Canfield, Don- 
ald H. Otis, A. J. Underiner, Charles H. 
Dygert, Edward J. Schrodel, J. A. Palmer, 
R. B. Clark, S. D. Burritt and J. B. Given. 
Carl A. Beyer declined to show his skill in 
the game, while Fred W. Rosenbaum deco- 
rated the “bleachers,” which was composed 

farow of autos. ‘Towards sunset, though, 
he took a group picture of the party. 

Tables were set for the diners in the large 
open pavilion-like dining room, where the 
center space was open for the dancers who 
were constantly enticed from the tables by 
the Arcadians, a fine orchestra. R. G. 
Scheer distributed a song sheet, “Say It 
with Diamonds,” for those who like to sing, 
but it seemed that they’d rather do the two- 


step. 

Mine Host Odenbach served a delicious 
soup, lake white fish, relishes, broiled 
chicken, bantam corn, salad, “home-made 


ice cream,” confections and coffee. 
After dinner Mr. Given, assisted by R. G. 
Scheer, distributed the prizes to the win- 
ners, and enough were forthcoming to fall. 
like the gentle rain, on all, the defeated and 
non-combatants. Dainty little keepsakes 
were awarded to the following ladies: 
Mesdames S. D. Burritt, J. B. Given, C. E. 
Sunderlin, E. J. Scheer, R. G. Scheer, C. 
H. Dygert, E. J. Schrodel, E. B, Hunger- 
lord, J. R. Palmer, C. A. Beyer, F. W. 
Rosenbaum, Harold Holden, H. C. Can- 
held, A. J, Underiner and T. S. Bresnan; 
Misses Meurial Hebing and Millie Bruder. 
The gentlemen’s prizes were wrapped in 
very imposing packages. When unwrapped 
(which was the rule when the prize was 
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presented) they caused many an_ uproar. 
Miniature washboards, polishing fluids, dolls’ 
lingerie, etc., were disclosed. 

This association was brought about some 
15 years back, and the men have during this 
time developed a very fraternal body. C. E. 
Sunderlin addressed a few remarks after the 
dinner and said that he would like to have 
a large delegation attend the national con- 
vention which is to be held the last week of 
this month at Providence. A number sig- 
nified their intention of going via autos. 








DEATH OF I. H. ARONSON 


Well Known Jeweler of.Portland, Ore., Suc- 
cumbs to Long Illness on His 
Fifty-first Year 


PorTLAND, Ore., Aug. 8.—Succumbing to 
an illness continuing after an operation in 
the early Spring, 


Isaac Hirsch Aronson 





THE LATE ISAAC ARONSON 

passed away at his home in Portland last 
Thursday (Aug. 2). He was seriously ill 
for several weeks prior to his death and had 
been under a physician’s care since last April 
when he returned from California after un- 
dergoing an operation in that State. 

Funeral services were held Saturday, 
Aug. 4, from the Holman undertaking estab- 
lishment, with burial at the Portland Crema- 
torium. 

Mr. Aronson had been in the jewelry 
business in Portland for 28 years. His first 
store was in a frame building which stood 
on the site now occupied by the Lipman, 
Wolfe & Co., one of the city’s leading de- 
partment stores. Ten years ago, he moved 
to the present location of Aronson’s at the 
corner of Broadway and Washington Sts. 

Sorn in Lodz, Poland, 50 years ago, where 
his family have been residents for over 200 
years, he came to New York city when but 
15 years old. In that metropolis he visited 
an aunt and uncle and decided to remain in 
America. Before coming to Portland, he 
lived in Pittsburgh and Butte, Mont. 

Just 24 years ago, Mr. Aronson married 
Edythe Deeds, of Portland. Mrs. Aronson 
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and a nephew, Henry Aronson, of Portland, 
are the only immediate relatives who sur- 
vive the. deceased. 








FIGHTS REORGANIZATION 


Suit Attacking Sale of Waltham Watch Co.’s 
Assets to New Company Started 
in Massachusetts 





Boston, Mass., Aug. 14.—The recent re- 
organization of the Waltham Watch Co. by 
local bankers and the sale of its assets to the 
Waltham Watch & Clock Co. has been at- 
tacked in a suit just started here. Through 
former Attorney General J. Weston Allen, 
Edwin Hale Abbott, of Cambridge, has filed 
a bill of complaint in Supreme Judicial 
Court against the Waltham Watch Co., the 
Waltham Watch & Clock Co., the reorgan- 
ized company’s officials and directors, the 
chairmen and members of the preferred and 
common stockholders’ committees, Frederic 
C. Dumaine, and the partners of Kidder, 
Peabody & Co. 

The plaintiff in the suit alleges that 
the defendants combined and entered into a 
scheme to procure the dissolution of the de- 
fendant company (The Waltham Watch 
Co.) and a sale of all its assets to the 
Waltham Watch & Clock Co. upon terms 
unjust and inequitable to the company and 
stockholders, 

No answer has yet been filed to the 
complaint. 








Revised Statistics as to the Production of 
Platinum and Platinum Metals 
in Canada 


Toronto, Can., Aug. 10.—Revised statis- 
tics of the mineral production of Canada in 
1922, issued by the Dominion Bureau of 
Statistics, show that the production of 
metals of the platinum group in Canada for 
1922 was derived almost entirely from the 
nickel-copper ores of the Sudbury district. 
In accordance with the low production of 
nickel-copper, the amounts of metals of the 
platinum group recovered were compara- 
tively small. The actual production figures 
have been augmented by the addition of 
quantities produced prior to 1922, but re- 
ported for the first time in that year. 

The production was valued at the average 
New York quotations for the year, which 
were as follows: Platinum, $97.618 per fine 
ounce; palladium, $65 per fine ounce, and 
osmium group, $80 per fine ounce. 


METALS or THE Platinum Group, CANADA, 1922 
Rhodium, 
Osmium, 
Ruthenium 
Plat- Palla- and 
inum dium Iridium 


Produced by Canadian 
and United States 
nickel refineries from 


Canadian ores, 
fine ozs. 458 724 391 
Value $44,709 $47,060 $331,280 
B. C. Placers.fine ozs. 11 Weenie 1 
Value $1,074 $80 
Total for Canada, 
fine ozs. 469* 7247 392t 


Value $45,783 $47,060 $31,360. 


Produced but not teported previous to 1922: 
*Includes—282 cunces platinum. 
+Includes—383 cunces palladium. 
tIncludes—266 cunces of others. 
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Treasure Solid Silver 


; CVO 1H. | > 
Sterling 923/100 Fine in the William and Mary Slyke 











Six-Piece Tea Set with Tray 


AUTHENTIC 


A S firmly fixed in history as the reign of William 

and Mary itself, is the genealogy of Treasure 
Solid Silver in the style distinguished by their name. 
Straight from the seventeenth century craftsmen who 
first designed it, comes its faithful purity of line. Its 
pots and bowls and pitchers are truthfully fashioned 
after the fine old pieces which they wrought. 





Leaving untouched the charming quaintness of this 
hollowware, modern silversmithing has carried it 
also into flat silver of a quality unknown to these 
old-world artists. Available in carefully appointed 
tea services, and in every proper appurtenance for 
table use, Treasure Solid Silver is most highly prized 
by those whose taste is most discerning. 





















The William and Mary Style is meeting with truly 
remarkable success. If you have not as yet put it in 
stock, write us at once. Samples, catalogue and 
prices will be sent at your request. 


e 
me 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths ~, Creators of Distinctive Tableware 
GREENFIELD™\ MASSACHUSETTS 
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Jobbers’ Association Have No Right to Interfere With 
Co-operative Buying, Says United States Court* 








By Elton J. Buckley 




















MMHERE is some new law on the right of 
a wholesalers’ association to interfere 
with the getting of goods by retailers. In 
accord with my effort to keep the readers of 
these articles constantly informed upon such 
matters, I report and discuss it here. 

This was the case brought by the Federal 
{rade Commission against the Southern 
Hardware Jobbers’ Association for unfair 
competition. The members of this organiza- 
tion did 90 per cent of all the southern 
hardware business, no straight retailer 
could join, however, if his wholesale sales 
were as much as 75 per cent of his total. 
The total, however, had to be not less than 
$250,000 yearly and the business must have 
at least $75,000 capital. 

The members of this association didn’t 
believe in manufacturers selling retailers, or 
retailers’ co-operative buying organizations, 
and they set up an organized boycott against 
any manufacturer who did either. As the 
Federal Trade Commission put it in the 
original complaint : 

“It is the policy of members of the 
jobbers’ association to refuse to buy 
from manufacturers who sell to cus- 
tomers who do not conform to the dis- 
tribution policy approved by the job- 
bers’ association” (that is, manufacturer- 
to-jobber-to-retailer-to-consumer) and 
that “the jobbers’ association furnished 
to the manufacturers’ association and its 
members lists of so-called regular job- 
bers and wholesalers in the territory 
mentioned, and notified them that named 
jobbers or wholesalers in that territory, 
including the Co-operative Association 
and the American Purchasing Co. (the 
last two were retailers’ co-operative buy- 
ing organizations—E. J. B.), did not 
conform to the policy approved by the 
jobbers’ association. By such means 
manufacturers were warned by the job- 
bers’ association not to trade or deal 
with objectionable wholesalers or job- 
bers on the same terms accorded to so- 
called regular jobbers or wholesalers on 
pain of losing the trade or patronage of 
members of the jobbers’ association.” 

The Federal Trade Commission found 

this to be unwarranted interference with 

business and convicted the Southern Hard- 
ware Jobbers’ Association of unfair com- 
tition, The association appealed to the 

United States Circuit Court of Appeals, 

which has just handed down its decision 

aiming the Commission. I have a copy 

‘t the decision before me and present the 

lollowing extracts from it: 

“A result of a hardware manufac- 
turer conforming to the policy approved 
by the jobbers’ association is that one 
who is solely a retailer cannot buy 
hardware directly or indirectly, or in 
Co-operation with other such retailers, 

_ftom such manufacturer on the same 
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terms as are accorded to retailers who 
are members of the jobbers’ association, 
though such retailer buys in what, as 
between the manufacturers and jobbers 
or wholesalers, are recognized as whole- 
sale quantities. A consequence of the 
success of the policy approved by the 
jobbers’ association is to impair the abil- 
ity of jobbers or wholesalers who share 
with dealers who are exclusively retail- 
ers, to whom they sell, the profits real- 
ized on such sales, to compete with 
jobbers or wholesalers who retain the 
profits realized on sales made by them 
to such retailers, as jobbers or whole- 
salers so sharing their profits with buy- 
ers who sell only at retail cannot buy 
hardware from the manufacturers at 
jobbers’ prices and terms. 

“From the evidence as to the relations 
between the jobbers’ association and the 
hardware manufacturers’ organization, 
it well might be inferred that manufac- 
turers, in conforming to the jobbers’ 
association policy, were influenced by the 
desire to retain the custom and good 
will of the large body of wholesale buy- 
ers banded together in the jobbers’ as- 
sociation, and that such manufacturers 
or many of them were induced or 
coerced by the united opposition of the 
members oi the jobbers’ association not 
to sell hardware in wholesale quantities 
and at jobbers’ prices and terms to deal- 
ers, such as the Co-operative Associa- 
tion, which was prepared to buy in large 
quantities and sought no credit for goods 
bought. 

“The circumstances attending the fur- 
nishing to hardware manufacturers of 
lists of members of the jobbers’ associa- 
tion and the giving of notice to such 
manufacturers that named dealers were 
irregular and not entitled to be treated 
as legitimate wholesalers, were such 
that it could properly be inferred that 
those acts were intended to have, and 
had, the effect of warnings to the manu- 
facturers against selling on usual whole- 
sale terms to dealers who were not 
members of the jobbers’ association or 
who were so charged with non-com- 
pliance with the policy of that associa- 
tion. 

“There was evidence tending to prove 
that the petitioners combined and co- 
operated to keep manufacturers. willing 
to do so from selling their products at 
wholesale prices and terms to the Co- 
operative Association and the American 
Purchasing Co., and to obstruct and pre- 
vent those concerns from competing as 
jobbers or wholesalers in territory 
sought to be approved by the jobbers’ 
association and dealers conforming to 
the method of doing business which was 
approved by that association. That evi- 
dence warranted the conclusion that 
what the petitioners did to thwart the 
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success of the Co-operative Association 
and the American Purchasing Co. went 
beyond each of the petitioners asserting 
and seeking to enforce its or his in- 
dividual view as to business policies or 
methods, and amounted to co-operation 
between them in furtherance of a com- 
mon purpose to prevent hardware man- 
ufacturers selling without price discrim- 
ination to exclusively retail dealers or 
organizations buying for such retailers 
on terms which effect a saving to re- 
tailers of all or part of the profit which 
regular wholesalers or jobbers retain, 
with the result of requiring such retail- 
ers to get hardware only through the 
self-styled legitimate wholesalers or 
jobbers. 

“The success of the concerted action 
in which the petitioners participated 
meant the monopolizing of the whole- 
sale hardware trade in an extensive 
territory by members of the jobbers’ 
association and dealers conforming to 
the above-mentioned policy, and also 
meant the exclusion of hardware re- 
tailers in that territory from sources of 
supply available to wholesalers unless 
they combined wholesaling and retail- 
ing in that particular way which was 
approved by the jobbers’ association. 
We are of the opinion that such con- 
certed action involved restraint of in- 
terstate trade, and is a proper subject 
of a Federal Trade Commission order to 
cease and desist.” 


I have no doubt the Hardware Associa- 
tion will appeal to the U. S. Supreme Court, 
but in this case I believe the decision will 
be affirmed. It is one thing for a manu- 
facturer on his own initiative and for his 
own reasons, to refuse to sell co-operative 
buying organizations on the same terms as 
jobbers. The United States Court of Ap- 
peals upheld the Mennen Co. in the right to 
do that. But it is a very different thing for 
a number of jobbers to get together, order 
a manufacturer not to sell a co-operative 
buying organization solely for the benefit 
of the jobber, and concertedly boycott him if 
he refuses to comply. The latter is in my 
judgment grossly illegal and I predict that 
the Supreme Court will hold to that effect. 








Widespread Interest in Savings Indicated by 
Various Agencies 

That there is a general public recognition 
of the necessity for thrift in every well 
planned life is steadily growing more ap- 
parent. Recent reports show marked in- 
creases in Savings Bank deposits, while 
insurance companies are doing a business 
that breaks all previous records. 

Still another evidence of increased saving 
on the part of the people appears in the 
announcement just made by R. H. Roraback, 
Director of the United States Government 
Savings System for the Second Federal 
Reserve District, to the effect that $7,800,- 
000 of Treasury Savings Certificates were 
sold in this district during the first six 
months of 1923. The total amount sold 
throughout the country during the same 
period was $13,000,000. 

The sales of these Certificates, which are 
pre-eminently a real security appeals to the 
small or conservative investor. 








TRADE CONDITIONS 


Practically all of the manufacturing jewelry 
plants in this city have had their annual vacation 
shutdown, taken account of stock and overhauled 
machinery and are now ready for the opening of 
Fall business. During the past fortnight the num- 
ber of jewelry buyers reported in this city and 
vicinity has been unusually large for so early in 
the season and it is believed that with the coming 
convention the number of buyers will be the largest 
ever seen in Providence. With the resumption of 
factory operations, the manufacturers are very op- 
timistic with indications of increasing demands for 
products and it is declared that they are looking 
for a busy season up to Christmas and possibly to 
the new year. It has been a number of years since 
the manufacturing jewelers have been hard pressed 
for guods. At the present time the call is heavy 
for machine made chains of the better grades, and 
those manufacturing these goods are finding diffi- 
culty in keeping pace with the demand. Contrary 
to labor market conditions during the past three 
years, it is said, expert machine operators are in 
demand and hard to find. Expert workmen on sail- 
ver novelties are also being called for. Manufac- 
turers who have vacancies in their organizations 
for expert workmen declare that experienced help 
is not easily found. 





Leon Roth, representing Jonas Koch, New 
York, was a caller on the local trade the 
past week. 

Alden R. Vaughan and family, of Paw- 
tucket, are at Brookville, Me., for a two 
weeks’ stay. 

Thomas W. Manchester was elected third 
vice-president of the Civil War Veterans at 
the annual meeting held at Rocky Point last 
Monday. 

Mr. and Mrs. Leo St. Onge have re- 
turned to their home in Centreville from a 
motor trip through the White Mountains 
and Canada. 

The Talbot Mfg. Co., manufacturer of 
cigarette cases and similar goods, has been 
adding to its machinery equipment at 116 
Superior St. 

Abraham Colitz has been made a life 
member of the Woonsocket Kiwanis Club. 
He leaves this week for a several months’ 
stay in California. 

Joseph Samuels, president of J. Samuels 
& Bro., Inc. (The Outlet Co.), with his 
wife, spent the past week at Saratoga at- 
tending the races. 

Capt. C. Henry Alexander presided at the 
annual reunion meeting of the 12th Rhode 
Island Volunteer Veteran Association at 
Rocky Point last Tuesday. 

Mr. and Mrs. Newton P. Hutchison gave 
a dinner party for 14 guests on the ocean 
veranda of the Carlton Hotel at Narra- 
gansett Pier last week Saturday. 

Joseph W. Blaine has been appointed a 
member of the standing committees on re- 
tail trade and transportation of the New- 
port Chamber of Commerce for the ensuing 
year. 

Frank L. Barrows was chairman of the 
committee for the big field day at Warwick 
Club last Saturday of the Sons of Veterans 
of Rhode Island, Massachusetts and Con- 
necticut. 

Allan J. Horton has started a mail-order 
‘business for the purchase of old gold and 
silver watches, jewelry, false teeth, etc., at 
‘97 Forest St., under the firm style of the 
Allan J. Horton Co. 

William F. Flanagan, of the Cutler Jewel- 
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ry Co., who recently resigned as colonel, 
commanding the First Light Infantry Regi- 
ment, has been elected an honorary life 
member of the organization. 

Frank Kelley, with the Manufacturing 
Jewelers Board of Trade, left last week on 
a two weeks’ automobile trip through the 
New England States into Canada, returning 
by way of New York State. 

George Thompson has been made manager 
of the jewelry department at Blanchard, 
Young & Co., with which concern he has 
been identified for a number of years as an 
assistant in the jewelry section. 

Roland Tanner, youngest son of Herbert 
S. Tanner, who has been in the United 
States Navy for the past 16 years, has re- 
signed and is now associated with his 
father’s retail jewelry business, 90 West- 
minster St. 

Charles A. Asadorian and Nushan Asa- 
dorian, of Asadorian Bros., manufacturing 
jewelers, are hosts to their uncle, Dr. 
Mihran Missirlian, a native of Armenia, 
now a member of the Medical Faculty of 
the University of Paris. 

Employes of the Daniel Abel Jewelry 
Mfg. Co. were guests of the firm at an out- 
ing and field day down the bay last Friday 
at which a good time was enjoyed by all, 
an excellent clambake being one of the prin- 
cipal features of the day. 

Kirkland H. Wilson, of this city, was 
elected Supreme Khalisah of the Supreme 
Sanctorum of the Oriental Order of Hu- 
mility and Perfection at the annual conven- 
tion at Cedar Rapids, Ia. on Saturday. 
This is next to the highest office in the 
order. 


Mr. and Mrs. Frederick Hamilton were 
hosts at their country estate, “The Break- 
ers,” in Harmony, last Wednesday, of the 
Providence Kiwanis Club, which had as 
special guests about 30 youngsters from the 
Providence Boys’ Club for an afternoon’s 
outing. 

Announcement was made last week of 
the engagement of former Governor R. Liv- 
ingston Beeckman, a stockholder and direc- 
tor of the International Silver Co., and Mrs. 
Edna Barston Burke, of New York. The 
announcement was made at the latter’s Sum- 
mer place at Bar Harbor, where the wed- 
ding will occur Sept. 1. 

The Bowling Club of the Ostby & Barton 
Co. held an outing at the Madonna cottage 
at West Barrington last Saturday. The 
afternoon was enjoyed on the beach and in 
bathing. Supper was served and in the 
early evening the members participated in a 
series of games. The affair was in charge 
of Miss Catherine Dailey. 

The co-partnership heretofore existing 
between Willard D. Mackenzie and Thomas 
J. Degnan, under the firm name of Mac- 
kenzie & Degnan, manufacturing jewelers, 
19 Calender St., has been dissolved by mu- 
tual consent, Mr. Mackenzie withdrawing. 
The business will be continued as Troob & 
Degnan, the firm consisting of Hyman 
Troob and Mr. Degnan at the same ad- 
dress. 

The handsome estate at Elmwood Ave., 
Mawney and Daboll Sts., of about an acre, 
formerly the home of the late Mayor, 
Charles Sydney Smith, of the C. Sydney 
Smith Co., and after the death of his son, 
the late Roswell C. Smith, has been sold to 
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the Rt. Rev. William A. Hickey, Bishop of 
the Catholic Diocese of Providence, to be 
used as a permanent home for the Sisters 
of the Most Holy Cross and Passion. 
larry C. Gray and Orlando D. Mitchell, 
who for the past nine years have been as- 
sociated with Blanchard, Young & Co., the 
last three of which as manager and assistant 
manager of the jewelry department, have 
resigned and started in business for them- 
selves at 76 Dorrance St., under the firm 
name of Gray & Mitchell. They will con- 
duct a wholesale jewelry and silverware 
business, carrying full lines of jewelry, 
watches, silverware and similar goods, 

After a long journey from Alexandria, 
Egypt, a chest of rare ancient coin, mostly 
Egyptian, numbering about 9,000, arrived at 
3rown University the past week, the gift to 
the institution from William Grant Van 
Horne, an attorney of Salt Lake City, who 
has been judge of the Court of First In- 
stance in Cairo since 1902. The coin, some 
of which the British Museum has no copies 
of, were brought to this country on the 
steamship Dochet, of the Export Steamship 
Corp. Within a year Mr. Van Horne will 
come to Brown to classify the coins. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Dupuis, of Hazel- 
ton-Underwood Co., Inc., Oklahoma City, 
Okla.; Mr. Kadden, of Kadden Bros., Phila- 
delphia; Max Singer, of New York; I. 
Hultzler, of the Hultzler Jewelry Co., Bal- 
timore, Md.; Louis Goodman, of Philadel- 
phia; Mr. Zigayer, of the United States 
Jewelry Co., Montreal, Can.; Mr. Riesch, 
of Marshall Field & Co., Chicago; Benja- 
min Biggard, of Biggard & Co., Pittsburgh, 
Pa., and Mrs. Braster, of Calhoun, Robbins 
& Co., New York. 

Providence, in common with all sections 
of the country, paid homage Friday to 
the memory of Warren Gamaliel Harding, 
29th President of the United States, by an 
entire cessation of activities of every nature 
—social, financial, commercial, industrial 
and recreational during the final obsequies 
of the nation’s beloved dead. The Retail 
Merchants’ Division of the Providence 
Chamber of Commerce, of which William 
H. Thurber, president of the Tilden-Thurber 
Corp., is chairman, took early action in the 
matter of fitting testimonial by voting to 
recommend the closing of all places of bust- 
ness the entire day Friday,, and to follow 
the usual custom of closing for the regular 
weekly half-holiday on Wednesday, which 
was generally carried out. Every manu- 
facturing jewelry plant, as well as every 
co-ordinated branch of the industry, together 
with every wholesale and retail jewelry 
establishment in the city, was closed, as were 
also the offices of the New England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation; the Manufacturing Jewelers’ Board 
of Trade and the Providence office of the 
National Jewelers Board of Trade. Many 
of the jewelry factories closed Thursday 
night for the remainder of the week, owing 
to the fact that Saturday was regularly 4 
half-holiday. The manufacturing jewelers 
were among the first of the industrial trades 
to announce closing the entire day on Friday, 
acting in accordance with suggestions from 
the New England Manufacturing Jewelers 
and Silversmiths’ Association and_ heartily 
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endorsed by the Boards of Trade. In the 
absence of Julius H. Dockham, of Paw- 
tucket, president of the Rhode Island So- 
ciety of Optometry, on vacation, First Vice- 
president John E. Ward held conferences 
with the manufacturing, wholesale and retail 
opticians and optometrists with the result 
that all the concerns and stores identified 
with the trade also closed all day. The 
Tilden-Thurber Corp. had a very artistic 
memorial window with a large portrait of 
the President and American flags, black and 
white bunting and other mourning emblems. 
The exterior of the building, both on West- 
minster and Mathewson Sts., was draped 
with black and white streamers, festoons, 
panels and other decorative forms. Other 
stores whose exteriors or windows were ar- 
ranged with memorial effects were: Empire 
Jewelry Co, Ward & Ochs, J. Putney & 
Co. Herbert S. Tanner and Michaels-Bauer, 
Inc, on Westminster St.; Weybosset 
Jewelry Co., David M. Lipsey, Quinn & 
Co. on Weybosset St.; Frederick Hamilton 
and Angus McDonald on Mathewson St.; 
Eastman & Co. and Stiles Optical Co. on 
Aborn St., and Blake Bros. on Snow St. 
George H. Holmes, treasurer of the George 
H. Holmes Co., who is Deputy for Rhode 
Island of the 33rd degree Ancient Accepted 
Scottish Rite of the Northern Masonic 
Jurisdiction of the United States of America, 
was in charge of the arrangements for the 
Masonic memorial service in memory of 
President Harding, who was a 32nd degree 
Mason, held at Freemasons’ Hall, yesterday 
afternoon. More than 1,000 Master Masons 
attended the service, at which Mr. Holmes 
presided, among those present being a num- 
ber who are identified with the jewelry in- 
dustry. Woodward Booth, manager of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, delivered the 
eulogistic address at the memorial exercises 
at the Temple Beth-El, which was crowded 
to the doors. 








Diamond Mine Notes 





DeBeers have declared a dividend on pref- 
erence shares of 25 shillings per share, less 
a dividend tax imposed by the Union of 
South Africa of 7%4 per cent, according 
toareport from Trade Commissioner Perry 
J. Stevenson, at Johannesburg, to the De- 
partment of Commerce. The dividend is in 
payment of the accumulative preference divi- 
dend in arrears and in full payment of the 
dividend due to preference shareholders for 
the year ended June 30. 

* * * 

_The Crown Diamond Co., a South African 
irm, has completed construction and com- 
menced operation of a modern treatment and 
washing plant, reports Trade Commissioner 
Perry J. Stevenson, at Johannesburg, to the 
Department of Commerce. The present ca- 
acity of the plant is 50,000 loads per month. 
arge quantities of clean, blue ground are 
wailable for washing. Costs are not ex- 
pected to exceed 2 shillings 6 pence per load, 
and Mr. Stevenson reports a large demand 
a good prices for the company’s stones. 








It was reported last week that a receiver 
: €n appointed in State court proceed- 
gs for Joseph Mayer, Inc., Seattle, Wash. 
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Beautiful Memorial of Spanish War for 
Newport, R. I. Supplied by 
Providence Jewelry Firm 


ProvipENcE, R. I., Aug. 14—The beauti- 
ful granite and bronze Spanish-American 
war memorial, recently erected in Equality 
Park, Newport, R. I. by Rear Admiral 
Charles M. Thomas, Camp No. 3, United 
Spanish War Veterans of that city, was 
furnished by the Tilden-Thurber Corp. of 
Providence, and is one of the most artistic 
and inspiring memorials to be found any- 
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A bronze dedicatory tablet in raised 
block lettering placed on the face of the 
base reads as follows: 


“Dedicated to the Memory of 
Citizens of Newport who served in 
the war with Spain. A brief war, 
but one whose results were many, 
startling and of world-wide mean- 
ing.” 


This inscription is flanked on either side 
by the dates: “1898 and 1923.” On the 
back of the die is an 18-inch bronze tablet 








BEAUTIFUL WAR MEMORIAL MADE BY A PROVIDENCE JEWELRY HOUSE 


where. It was designed and modeled by 
Christian Peterson, sculptor, of Providence, 
and cast at the Elmwood foundry of the 
Gorham Mfg. Co. 

An immense slab of gray granite rises 
about 10 feet from a heavy double base of 
similar stone and serves as an imposing 
background for the magnificent bronze 
female figure representing “Victory over 
Oppression.” A loosely draped figure of 
Victory, six feet in height, is shown with 
her left foot firmly holding down the de- 
capitated head of “Oppression,” symbolized 
by Medusa, the Greek Goddess of Evil, her 
left hand uplifted high above her head hold- 
ing the branch of laurel, her right hand 
grasping a sword, and her whole poise and 
expression of face indicating a conquest at- 
tained for a just cause. Every detail of the 
design has been carefully worked out with 
the result that a very interesting and com- 
prehensive allegorical memorial has been 
produced of more than usual grace, strength 
and significance. 


of the United Spanish War Veterans’ em- 
blem. 








Diamond Museum in Antwerp 


M. Coetermans, states the Brussels Moni- 
teur, to whom Antwerp owes the unique 
bronze evoking the memory of Gantois 
Louis de Bercken, inventor of the cutting 
of the diamond, is establishing a diamond 
museum in Antwerp. M. Coetermans, who 
is General Consul of Persia, possesses some 
unique collections. It is his intention to 
acquire an old house, and restore it in the 
style of the 15th century, and exhibit there 
diamond-cutting materials used since the in- 
vention of the cutting of the diamond. 

This museum, apart from its anecdotical 
interest, will be of the greatest service to 
Belgian diamond-cutters and to fortunate 
visitors. 








Don’t fail to come to Providence to the 
A. N. R. J. A. Convention, Aug. 28-31. 
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ANNUAL CONVENTION 


OF THE 


American National Retail 
Jewelers’ Association 


Will Be Held on 


AUGUST 28th, 29th, 30th and 3lst 
AT 
PROVIDENCE, R. I. 

“The Home of The Gorham Company” 


The Management of the Gorham 
Company warmly welcomes the dele- 
gates to the Convention, and invites them 
to visit its works. 


THE GORHAM COMPANY 
Fifth Avenue and 36th Street 
NEW YORK CITY 


GORHAM MFG. CO. WHITING MFG. CO. 
WM. B. DURGIN CO. WM. B. KERR CO. 
Sales Offices 
CHICAGO PHILADELPHIA BOSTON 
10 So. Wabash Ave. Widener Bldg. 480 Washington St. 

ATLANTA. SAN FRANCISCO 
Metropolitan Bldg. 140 Geary St. 











CO RED 9 = 8 oP OO Oke oes lw ae eee ee e_....... a 








Aueust 15, 1923. 





PUBLISHED EVERY WEEK BY 


The Jewelers’ Circular Publishing Co. 


L. J. Mulford, Pres. & Treas. V. 8S. Mulford, Vice- 
pres, Charles A. Brodek, Sec’y, 
11 JOHN ST., COR. BROADWAY, NEW YORK 


TELEPHONE: CABLE ADDRESS: 
1148 CORTLANDT JEWLAR, NEW YORK 

















Vol. LXXXVII No. 3 


August 15, 1923 





Subscription in United States and Mexico - $4.00 
Dominion of Canada - - - - 5.00 
Other Countries of Posta Union’ - « 700 


Single Copies - 2 = © «= .20 





index to News and Special Articles 
Page 





The Blue Zircon, a New Precious Stone from 


ND aig gidla u's Sais GAS A440 dR SERS SG OAD 71 
A Notable Golf Trophy, 
Illustrated on Front Cover, 71 
Parie Jewelry Fashicns.........scsccseccess 73 
Tee Credit Man. ..60.0.0s0802se%soes Ore er eT 73 
Marketing Tortoise Shell, Mother of Pearl and 
meena PVOTY 17 LORGOMN. ..0sccccsccccicees 
Birmingham, England, Jewelry Industry Hard 
Serer eee TPP eee eee 
Charles H. Crane, Newark, N. J., Celebrates 50 
SNE. GA MAMIE i 6.0010 dan pines 50,00 +4159. % a7 
Spirit Message Purpcrts to Tell of Death of 
W. B. Head, Missing Denver Jeweler...... 7 
Jewels for the Queen of Rose Festival at Port- 
Kee rrr rr rrr rere re re 79 
Resolutions on Platinum Adopted by Jewelry 
Crafts’ Association of Los Angeles......... 9 
OE OS™ ee errr ire 81 
A Word on Correspondence...........e20e0- 81 
Production of Gold at Transvaal Mines..... 81 
Jewelers of New York Learn How to Cope 
MIND 6:4 od:d ode Cabkies ae e's CRD ESAS 83 
Chicago Diamond Merchant Victim of Pick- 
SR ee er errr 85 
Thief Captured by Chicago Jeweler.......... #5 
National Import and Export Statistics....... 85-87 
ee Oe FU, Ee, PAUMTEON s 60sec ve ccaic sine 87 
mee Gf Chaties 0, TiWOitts:..6 5006 o00s0 10002 87 
Keystone Watch Case Co. Sues New York 
ES na aicln ih alee gla ae ae wee 87 
Wisconsin Asscciaticn Officers and Directors 
and Mutual Insurance Co. Hold Quarterly 
PA itt DAS WRUKOE Ss <..0.0.000:0 00000000088 89 
Bandits Hold Up Mcntreal Jeweler.......... 91 
arning Issued Against Woman Check Passer 91 
Fox River Vailey Jewelers Hold Picnic...... 91 
Maiden T.ane Fishing Club Preparing fcr Final 
ES PSE eee ree ee 91 
Man Posing as Memphis Jeweler Operates in 
OE Mitr Sree aeNcNcr cree 03 
New York Jeweler Held Up and Robbed..... 95 


Bandits Put to Recut by New York Jeweler.. 95 
Jewelers’ Square Club Holds Monthly Meeting 95 
Rochester Jewelers Hold Outing.......-..++- 97 
Death of Tcaac Fi, ATOUNGOR, «666000020 000840 97 
Revised Statistics «f Platinum Prcduction in 

aa 
Fight Reorganization of Waltham Watch Co. 97 


Spanish War Memorial for Nev eet, BH. F..+ 19 
POUT ERRIE dois as iis 4 4/5 are. 4'4 Aeciare ashe 123-129 
Bepto-Date Gift Shop. si... 200000000000. 123 
EE ED irs. dabei needeuerenae take 123 
Hints for the Dealer Conducting a Gift De- 

Tr err err rer eee 125 
DRT MMi erie be aise COw a 909 127 
China-ware LA ere See cee 127 
1wo Good Window Displays...........+00++- 127 
ee ee down awicks 129 
meras Ot Contienl GOOG. sc <2 ss dee a'v cease 129 
Plume OE OS See meer were rete 129 
MiWelded to Metal......00202e0ceeceee 129 


YPes ¢f Customers—How to Handle Them. 131-133 
Bod Hold-up Alarm..........+ssccess cece 135 


aree Minute Selling Talks.............000- 135 
ane eS ee repre ere Teer 139 
uaint Store of Jeweler at Hannibal, Mo.... 141 
IA TIRRIEE oc5 io aged e go's 3a ao 143 


Canada; 5 , 
anadian Imports of Clocks, Watches, Jewelry, 
Te On TIVO TAREOs.66.66 6668 6c reece 44 


THE JEWELERS’ 


TT HOUGH many of 

our dealers may 
not have fully realized 
it, the past year has 
truly Leen a great year for precious stones, 
the value of the gems brought into this 
country and sold through our trade being 
enormous. This fact is well brought out in 
the statistics recently completed by the De- 
partment of Commerce which show the im- 
portation of gems of all kinds during the 
fiscal year ending June 30 to have amounted 
to $81,837,128, as compared with $47,232,- 
364 in the previous fiscal year. 

Of this amount, the value of the diamonds 
alone amounted to $62,008,181, of which the 
rough or uncut stones were worth $9,603,- 
467 and that of the cut gems, not set, $52,- 
404,714. In addition we imported industrial 
diamonds amounting to $1,017,689, pearls to 
the value of $10,695,193, cut precious and 
semi-precious stones worth $4,829,513, rough 
precious stones worth $325,615 and imita- 
tion precious stones worth $2,960,937. The 
increase in the importations over the pre- 
vious year were manifest in all classes of 
gems imported. In rough diamonds the in- 
crease was over 200 per cent, in cut dia- 
monds 80 per cent, in pearls about 66 per 
cent, in precious and semi-precious stones 
over 70 per cent and in imitation precious 
stones over 100 per cent. Only one item 
showed a decrease, that is the rough or un- 
cut precious stones, which dropped from 
$1,293,277 for the fiscal year 1922 to $325,- 
615 for the year just ended. 

A careful analysis of the figures of these 
gem importations which are given in full 
in another column in this issue is interest- 
ing, as it will end speculation on some sub- 
jects and correct misinformation on others 
that are current in the trade. For instance, 
the question of the relative importance of 
Amsterdam and Antwerp as a cutting center 
for American goods is shown in the detailed 
figures of the importations by countries 
which indicate that Belgium, last year, sent 
us cut diamonds worth $27,828(714 and the 
Netherlands sent diamonds worth $21,375,- 
979. In the previous year we had taken 
Belgian diamonds to the amount of $17,044,- 
277 and Dutch diamonds in the amount of 


Enormous Gem 
Importations in the 
Past Year 


$13,013,219. It might be mentioned inci- 
dentally, that more recent figures have 
shown that Amsterdam has again begun 


to forge ahead in goods supplied to the 
American market. The statistics also show 
the proportionately small amount of stones 
cut in England at the present time, as we 
imported during the year but $1,299,737, as 
against $1,422,049 in the previous year. 
I'rom Trance last year we got cut diamonds 
worth $1,366,053 as against $506,837 in 
1922. 

The bulk of our pearls,. these statistics 
show, came directly from France, while the 
United Kingdom stood next, supplying 
about 50 per cent of that taken from France, 
the shipments direct from British India 
being exceedingly small comparatively. Of 
the total value of the pearls brought in last 
year ($10,695,193) France supplied $6,827,- 
859; the United Kingdom, $3,592,196, and 
sritish India, $34,383, while shipments from 
all other countries amounted to $240,755. 
In the fiscal year 1922, of the total of 
$6,011,932 of the pearls imported, France 


supplied $3,931,470; the United Kingdom, 
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$1,875,632: British India, $60,852, and all 
cther countries, $143,978. 

Altogether the statistics of our gem im- 
portations should be considered most en- 
couraging because not only do they show 
all enormous increase in consumption in 
gems of all kinds by the American people 
over the figures of the previous year, but 
have reached an amount far above the nor- 
mal and in excess of any pre-war year. 
They show that the American people are 
the great gem buyers in the world today 
and are buying to an extent that will no 
doubt be taken by other industries as an 
indication of the prosperity of the country 
in general. 





HE great gather- 

ing of the jewelry 
trade—the great an- 
nual conclave of 
manufacturers, wholesalers, importers and 
retailers—in other words, the annual con- 
vention of the American National Retail 
Jewelers’ Association, is less than two 
weeks away, for the actual sessions of this 
convention will start at the Providence- 
Biltmore Hotel, Providence, R. I., Tuesday, 
Aug. 28, and the general conference, com- 
mittee meetings and preliminary work will 
begin the day before. Now is the time for 
every jeweler of the country who can pos- 
sibly get away and come to this convention, 
to make his arrangements to do so. The 
time and money that he will expend in mak- 
ing the trip, no matter how short his stay 
may be or how far he may have to come, 
will be amply repaid by the education and 
enjoyment which he will receive. In fact, 
there is no investment that the retail jeweler 
can make at the present time that will give 
him a greater return than that expended in 
coming to the sessions of this convention, 
for not only will he have an opportunity of 
getting a better idea of the goods which are 
in and coming in the market than can be 
obtained in any other way, but he will get 
information and instruction on matters per- 
taining to every day problems of his busi- 
ness that he will be able to convert or 
change into actual dollars in the course of 
the coming year. The experts who will 
handle the various business subjects treated 
and discussed at this convention are spe- 
cialists whom the individual jeweler could 
never afford to hire for the purpose of in- 
struction. But here he will not only get 
the benefit of their special knowledge, but 
what is even more valuable, will be able 
to get as well, the reaction of his brother 
jewelers on the various points treated, to- 
vether with their individual experience in 
the handling of various problems old and 
new that the ordinary dealer is confronted 
with from day to day. 

The manufacturing jewelers of Provi- 
dence are doing their utmost to see that the 
visitors from the various parts of the coun- 
try veritably have the time of their lives at 
this convention and in this they are seconded 
by the retail jewelers of Massachusetts and 
Rhode Island, who offer to the members of 
the National Association the heartiest kind 
of welcome on their visit to New England. 
A visit to Providence and vicinity is at all 
times worth while but to the jeweler it is 
especially worth while. Added to this, the 
fact that he will also attend a business con- 
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vention designed to become a real educa- 
tional forum, makes attendance at Provi- 
dence an opportunity such as the up-to-date 
jeweler cannot afford to miss. The pro- 
gram of entertainment is a lavish one and 
the arrangements have been so thoroughly 
perfected that every member of the Na- 
tional Association can feel that he can bring 
his wife and family as well as himself to 
this convention, put himself in the hands of 
those in charge and be assured of experi- 
encing one of the most delightful, instruc- 
tive and brain-opening trips that he has 
ever taken. 

Therefore, we say to all: Make your ar- 
rangements at once to leave your business 
and get to Providence Aug. 28. See your 
ticket agent at once and arrange for a cer- 
tificate, because if a sufficient number of 
certificates are obtained the return trip fare 
for everyone will be half the regular rate, 
3ut above all arrange to come. Providence 
calls you, New England jewelers call you; 
your duty to your business calls you to par- 
ticipate in this great gathering. 





? 4,ROM almost every 
sé ” 
ey i section of the 


improves Business —ountry correspond- 
Conditions ents of THE JEwEL- 
ERS’ CIRCULAR report an improvement not 
only in business prospects but in actual busi- 
ness done by the retail jeweler, and unless 
all signs fail and our most acute observers of 
business conditions are wrong in their cal- 
culations, the Fall and holiday business of 
our retail merchants throughout the United 
States should be more than satisfactory in 
both volume and amount of sales. Almost 
without exception reports of business con- 
ditions generally show the clouds of de- 
pression are lifting, industry is expanding 
and mining and agricultural conditions im- 
proving, even in sections where the farming 
ciement of the population has suffered the 
most. Reports from travelers who are now 
on the road indicate that the retail jewelers 
of the country are beginning to feel this 
change and have great hopes of “cashing 
in’ on the improved situation beginning 
with the early Fall. ; 
But no matter how much business may 
improve or how willing the public may be 
to buy watches, clocks, silverware and other 
products handled by the jeweler, business 
will not necessarily come to the man who 
simply sits still and waits for his customers 
to call. Competition will be keen, with ad- 
vantages to the man who shows the most 
enterprise in the selection and display of his 
stock and the methods he uses in interesting 
prospective customers therein. Competition 
also will be keen with dealers in other lines 
of trade who will see their chance, in the 
improved conditions, to offer the public their 
merchandise as appropriate gifts an 
presents of various kinds. The candy deal- 
er, the florist, the furniture man, the handler 
of toilet article preparations, not to speak 
of the automobile dealer and others, are 
alert to take advantage of any tendency of 
the part of the public to buy luxuries of 
other articles suitable as presents, and the 
mere fact that business may be good and 
more money be spent for things other than 
necessities, should not let any jeweler feel 
-agenelle 
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M. J. Begun, 71 Nassau St., left last week 
to visit the western trade. Mr. Begun 
will travel as far as Nebraska and return in 
about six weeks. 

Benjamin Shantzer and Louis Eisenstein 
have started in business at 25 Maiden Lang, 
under the style of the Maiden Lane Jewelry 
& Finding Corp. 

Alfred G. Stein, of Patek, Philippe & Co., 
68 Nassau St., is now in Germany, accord- 
ing to letters received by his friends in this 
country. Mr. Stein has already visited 
Paris and Geneva. 

Katz & Ogush, Inc., manufacturing jewel- 
ers, are now located in their new home at 
33 W. 60th St. The concern’s new estab- 
lishment is said to be one of the most mod- 
ern and complete of its kind in the country. 

Bernard Klein, jeweler, 1384 Fifth Ave., 
this city, whose store was ransacked by 
burglars during his absence on Sunday, 
\ug. 5, places his loss at $60,000, and not 
$6,000, as reported in these columns last 
week, 

A charter of incorporation was issued at 
Albany, N. Y., last week, authorizing the 
Bond Jewelry Co. to conduct business in 
this city. The capital is $10,000 and the in- 
corporators are L. and T. Ross and H. S. 
Schaffer. 

In a note published in these columns last 
week, in reference to the withdrawal of 
leonard Adler from the firm of Adler & 
Schwartz, formerly of 87 Nassau St., the 
date of Mr. Adler’s withdrawal was not 
mentioned. His withdrawal from the firm 
took place on June 29. 

Hyman & Zaslav, manufacturers of ster- 
ling silver and plated ware, recently moved 
their showrooms and stock from 83 Bowery, 
where they have been located for several 
years, to larger and much more commodious 
quarters at 616 Broadway. In the new 
establishment they occupy the entire ground 
floor, covering over 32,000 square feet, and 
are now in a much better position to take 
care of the needs of their patrons than ever 
before, 

Sigmund Nathan, of S. Nathan & Co., 
importers and cutters of precious stones, 71 
Nassau St., accompanied by his wife, left 
for Europe last Saturday on the Majestic. 
Mr. and Mrs. Nathan will tour Europe for 
about three months on a buying and pleas- 
ure trip. Leopold Nathan, of the same con- 
cern, will accompany Mr. and Mrs. Nathan 
and will buy precious and synthetic stones 
lor the concern. He will be gone for a pe- 
tod of two months. 

In their search for the thief or thieves 
who recently stole $50,000 worth of dia- 
monds from the master’s cabin of the Lam- 
bort & Holt liner, Boswell, the Brooklyn 
blice have arrested a young Porto Rican 
‘alesman, The prisoner is charged with the 
theft, but when questioned denied all knowl- 
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edge of the crime. The police claim, how- 
ever, that they have witnesses to prove that 
the salesman was on board the ship the 
night the robbery occurred. 

An order signed by Federal Judge Henry 
W. Goddard last Wednesday appointed 
Louis J. Schwartz, 38 Park Row, as re- 
ceiver for Harry Kapeker, manufacturer of 
diamond and platinum jewelry, 49 Maiden 
Lane. The receiver’s bond is fixed at 
$1,000. An involuntary petition in bank- 
ruptcy was filed in United States District 
Court in this city on Monday, Aug. 6. The 
jeweler, it is claimed, has assets approxi- 
mating $2,000, consisting of stock, office fur- 
niture, machinery and tools and outstanding 
accounts. The liabilities, it is said, total 
about $40,000. 

John Marsh and Arthur Kaye, both for- 
merly with Hans Brassler as salesmen, are 
starting in the business of manufacturing 
diamond jewelry and dealing in fancy dia- 
monds and other fancy stones on their own 
account. The new firm has taken quarters 
at 2 W. 47th St., where the partners will 
do business under the style of Marsh & 
Kaye. Mr. Kaye was formerly known in 
the trade as Arthur Katzenberg, but legally 
assumed the name of Arthur Kaye by order 
of the City Court. Both parties are well 
known in the trade, especially in the middle 
west and New York, where they have visit- 
ed jewelers for many years, The new ven- 
ture will start today (Wednesday), Aug. 15. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
this city, on Tuesday, Aug. 7, by Morris 
Backer, jewelry salesman living at 929 
Tiffany St., Bronx. The schedules ac- 
companying the petition list the liabilities at 
$6,224, which amount constitutes taxes due 
States, counties, districts and municipalities, 
$302, and unsecured claims, $5,921. The 
salesman claims to have assets of only $50, 
this amount representing household goods. 
Among the largest unsecured creditors are: 
M. Loomis, $350; L. J. Anshen & Co., $95; 
Max Kannengiesser, $350; Israel Bog- 
danoff, $325; Jacob Andur, $550; Spitzel & 
Wallman & Co., $872; Paul Meadow, $641; 
Public Bank & Trust Co., $224; Goldsmith 
Bros. Smelting & Refining Co., $203; 
Chatham & Phenix National Bank, $191; 
3enjamin Abraham, $1,000; George Crystal, 
$163, and Anna Hurst, $800. 

Many members of the jewelry trade were 
grieved last week to hear of the death of 
Henry J. Webster, a well-known customs 
lawyer, who had many clients in, and had 
been connected with, many cases in the 
jewelry trade. Mr. Webster died at Belle- 
vue Hospital, Tuesday, Aug. 7, as a result 
of a fractured skull, either sustained by a 
fall or inflicted by a footpad. He was 
about 50 years old, came from a prominent 
Pittsburgh family, and after being admitted 
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to the bar specialized in customs law. For 
n.any years he was one of the counsel repre- 
senting the government before the Board of 
United States General Appraisers, and on 
quitting this position he started practice on 
his own account, for some time past being 
a member of the firm of Walden & Webster, 
17 Battery Place. Mr. Webster was mar- 
ried and is survived by his widow, a brother 
in Paris, and sister in Mount Vernon. 
Funeral services were held Friday. 

‘An answer to the equity action instituted 
in the United States District Court, New 
York, on July 17, by L. Heller & Son, Inc., 
358 Fifth Ave, has been filed by the de- 
fendant, L. Jacobskind, 130 Norfolk St. 
This action involves the patent of certain 
new and useful improvements in synthetic 
sapphires, and the plaintiffs in their bill of 
complaint charge that the defendant in- 
fringed upon the Verneuil patent, which is 
covered bv United States Letters Patent 
No. 1,004,505. The answer was filed by Mr. 
Jacobskind last Wednesday, and is a general 
denial of the allegations charged in the 
original complaint. Most of the answer 
merely states the defendant has no knowl- 
edge or information sufficient to form a be- 
lief as to the allegations contained in many 
of the paragraphs of the complaint, and 
therefore denies them. In conclusion, the 
answer asks for the dismissal of the com- 
plaint with costs to be charged against the 
plaintiff. 

All branches of the jewelry trade are well 
represented on the Committee of One Thou- 
sand which was formed in this city re- 
cently to urge upon the Hylan administra- 
tion the necessity of more subways. This 
committee which conducted such a vigorous 
campaign is headed by Frank D. Water- 
man, of the L. E. Waterman Co., who is 
being assisted by prominent business men 
engaged in many different industries in the 
metropolis. Some of those who accepted 
invitations to serve as members of the Com- 
mittee of One Thousand include Meyer Rob- 
bins, of Untermeyer, Robbins & Co.; Julius 
S. Oppenheimer, of Oppenheimer Bros. & 
Veith; Albert M. Kohn, of Theodore A. 
Davidson, of Davidson & Schwab; Arthur 
Lorsch, of Albert Lorsch & Co.; M. D. 
Rothschild; Henry F. Samstag, of Samstag 
& Hilder Bros.; Robert S, Chapin, of 
Charlton & Co.; Parker D. Handy, of 
Handy & Harman; Henry B, Goodfriend, 
of Goodfriend Bros.; Burtis F. Vaughan, 
of J. F. Newman, Inc.; Clifford F. Lamont, 
John Lamont & Son, and Walter P. Mc- 
Teigue, Walter P. McTeigue, Inc. 

The opening of activities in the platinum 
market this week showed no change in the 
price over that which has prevailed for the 
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past iew weeks. While the market is 
steady, reports indicate that buying is at a 
low ebb but with prospects of increasing 
business with the approach of Fall. Soft 
platinum is still being quoted at $116 an 
ounce and that containing five per cent. 


iridium is selling at $125 an ounce. Pilati- 
num hardened with ten per cent. iridium 


is still demanding $134 an ounce while 
palladium is quoted at prices from $80 to 
$81 an ounce. The price of iridium still 
ranges from $275 to $300 an ounce. 

The tirm of H. Young & Co., 663 Sixth 
Ave., has been succeeded by Young & Sass. 

3enjamin Morgenstern, 7621 Third Ave., 
is reported as having sold out his business 
to Lars Gilstad. 

Mr. Bellinger and Mr. Jamison, represent- 
ing the J. J. Sweeney Co., Houston, Tex., 
are in this city on a buying trip. 

The business of the Edward E. Kahn Co., 
291 Adams St., Brooklyn, N. Y., was in- 
corporated recently. 

H. Victor Wright and Wallace Ginder of 
the new firm of Wright, Campbell & Ginder, 
Los Angeles, are in New York on a buying 
trip and while here are making their head- 
quarters at the Pennsylvania Hotel. 

I. Popkin, Franklin, La., is an out-of- 
town visitor to this city. Mr. Popkin is 
here on business and pleasure and the latter 
part of this week will meet his wife who 
is coming from Europe after a stay of 
several months abroad. 

A meeting of the Good and Welfare Com- 
mittee of the National Jewelers Board of 
Trade will be held at the organization’s 
rooms this morning at 11 o’clock. The 
Finance Committee of the Board will con- 
yene tomorrow afternoon at 2 o'clock 

Many jewelers of New York, including 
3rooklyn and the Bronx and all other bor- 
oughs, are planning to go to the convention 
of the American National Retail Jewelers’ 
Association the latter part of this month by 
steamship. Murray Max, 988 Tiffany St., 
3ronx, is making reservations for jewelers 
on a Colonial Line boat which is leaving for 
Providence on Sunday evening, Aug. 26, ar- 
riving in Providence the following morning. 
The fare, including berth, is $4, and up to 
date 25 jewelers have made reservations to 
make the trip to the convention city. A 
number of jewelers are also taking their 
automobiles, for which a special rate of $15 
is being made. Mr. Max, whose telephone 
number is 0726 Intervale, requests any 
jeweler who wishes to make reservation on 
his boat to do so not later than (tomorrow) 
Thursday, Aug. 16. 

_A committee composed of jewelers was 
lormed in this city recently to co-operate 
with the government in its plan for training 
disabled men. This committee is one of 
several formed by the Industrial Bureau of 
the Merchants’ Association to act in placing 
rehabilitated ex-service men. The commit- 


tee had a meeting last Friday morning at 
Which Col. George Featherstone, represent- 
ng the Veterans’ Bureau, spoke on the 
Plans of the government for training dis- 
abled veterans, 


This committee decided to 
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meet each Friday morning at 10 o'clock. 
According to an announcement made by the 
association, the following have indicated 
their willingness to serve on this committee: 
Robert S. Tipping, chairman, secretary of 
the Jewelry Crafts’ Association; H. R. 
Benedict, of Benedict & Warner; Otto F. 
Decker, of the Brighton Watch Case Co., 
and Philip Reiter, 

In one of the most astonishing mistakes 
ever made by a policeman, Mrs. Bella Shet- 
land, daughter of Morris Dreiblatt, of M. 
Dreiblatt & Son, dealers in diamonds, 95 
Nassau St., was shot last Monday night and 
is now in United Israel-Zion Hospital, 
Brooklyn, in a critical condition. A police- 
man, mistaking Mrs. Shetland for a burglar, 
while she sat at a table in her apartment at 
4721 Twelfth Ave., Brooklyn, fired a shot 
which lodged in her spine. The Shetlands 
live in a three-story house occupied on the 
ground floor by Dr. Leo Hermann, on the 
second floor by Mr. Dreiblatt, his daughter 
and son-in-law, and on the third floor by 
another family. When Dr. Hermann left, 
July 27, to remain away until Sept. 3, he 
asked the Parkville Station police to keep 
an eye on his house, as he feared burglars. 
It appears the police did not know that the 
Shetlands live on the second floor and 
Lazear Lakson on the third. About 9.15 
o'clock last Monday night Mr. and Mrs. 
Shetland sat at a table in the center of the 
room, talking. A small lamp was burning. 
His back was toward the door and she 
could see it only by turning her head. A 
moment after he had remarked it was time 
to go to bed, Mrs. Shetland heard a noise, 
and, as she turned, saw the door slowly 
open. A hand clutching a revolver ap- 
peared, then the outline of a face. In- 
stinctively she rose and started to scream, 
but before her husband could move the re- 
volver was fired and a bullet crashed into 
her right shoulder. Mrs. Shetland collapsed 
with a shriek, and as her husband picked her 
up three policemen ran in. One of them 
held a revolver in his hand. All three ap- 
peared to be stunned by what they saw. 
The policeman immediately realized his mis- 
take and his companions called an ambu- 
lance at once. It was at first thought that 
Mrs. Shetland was not seriously hurt, but 
at the hospital it was found that the bullet 
had ranged downward and lodged in her 
spine, which may cause her death. Mr. 
Dreiblatt was asleep in the apartment at the 
time the shooting took place. 








Goes Into Bankruptcy with Liabilities of 
$8,450 and Assets of $345 


MINNEAPOLIS, Minn., Aug. 8—A_ volun- 
tary petition in bankruptcy was filed in the 
Federal Court this city last Saturday by 
Maxwell C. Lang, a manufacturing jeweler 
with offices and shop at 316 Merchants Bank 
building, and 600 Kahn building. 

According to the schedules accompanying 
the petition, the jeweler’s liabilities amount 
to $8,450 which includes unsecured claims, 
$7,067, and wages, $757. The assets, ac- 
cording to the schedules, amount to $345. 








H. Galperin, who has been in business at 
11 Capitol St., Charleston, W. Va., has 
announced his removal to new and larger 
quarters at 21 Capitol St. 
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E. J. Hertz, who conducts a jewelry store 
at 13th St. below Chestnut St., has re- 
turned to business after an absence of three 
months, owing to illness. 

The jewelry trade in Philadelphia fittingly 
observed Friday by closing stores in respect 
to the death of the late President Harding. 
A call for this request had been sent out 
by the Association of Wholesale Jewelers 
of Philadelphia, through Robert L. Coates, 
secretary. 

Word was received last week that the 
picnic arranged for by the Wilmington Re- 
tail Jewelers’ Association at Lenape Park 
had been postponed until tomorrow, Aug. 
16th, The picnic was originally planned 
for Aug. 10th, but owing to the funeral of 
the late President Harding, it was decided 
to change the date. The committee in 
charge of the sports is composed of M. W. 
Wells, Charles Lebet, Elwood A. Davis and 
Foley Brofsky. The present officers of the 
asscciation are Charles M. Banks, president ; 
M. D. Poland, treasurer, and Howard M. 
Collins, secretary. 

A swindler using a somewhat old trick 
has been operating in Philadelphia, and 
among his victims were C. R. Smith & Son, 
18th & Market Sts. and F. C. Bode & Son, 
1804 Market St. Some time ago, the Smith 
concern received a telephone message pur- 
porting to come from the Franklin Motor 
Car Co. and inquiring for a Hamilton or 
Howard watch with a gold chain and knife 
for about $140. This was to be a presenta- 
tion, and the jewelers were advised that a 
member of the committee would call. Later, 
a man appeared at the Smith establishment 
with a typewritten order on a letterhead of 
ithe motor company asking them to deliver 
merchandise to him. As the jewelry house 
has done considerable business with this 
concern, they allowed the man to pick out 
the merchandise worth $320 on memoran- 
dum, to allow the committee to select the 
watch desired. The man did not return. 
30de & Son received a similar message 
purporting to come from the United Gas 
Co. and an order apparently from the com- 
pany, signed “J. H. Hubbs.” The man in 
this case got merchandise worth $283. 
Pinkerton detectives that were put on the 
case learned that the swindler had visited 
both the motor and gas company present- 
ing desk pad souvenirs, asking for a re- 
ceipt on a letter head. This receipt was 
changed to an order for merchandise. The 
man is described as 35 years old, 5 feet 10 
inches tall, weight, 150 Ibs. He is slender 
with a clean-shaven face. He conversed 
in mild tones but had an extremely offensive 
breath. 








Announcement was made recently of the 
opening of the H. C. Burdick Watch Shop 
at 803 Kansas Ave., Topeka, Kans. H. C. 
Burdick, the proprietor, has been in the trade 
for many years, having been 13 years with 
Chas. E. Wardin & Son, 727 Kansas Ave., 
Topeka, and eight years with Ralph R. 
Peterson, while for the past year and a half 
was connected with the Harris-Goar Jewelry 
Co. He will make a specialty of watch and 
clock repairing and engraving. 
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Frank Krementz and Miss Mathilda 
Krementz are visiting their cousins, Mr. 
and Mrs. Thomas H. Krementz, at their 
cottage at Belmar. Miss Emma Krementz, 
85 Goldsmith Ave. has gone to Murray 
Grove, Forked River, where she will re- 
main until Labor Day. 

Both retail and manufacturing jewelers of 
Newark closed their places of business 
either all of last Friday or for part of the 
day in honor of President Harding, and in 
conformity with the observance of the na- 
tional day of mourning, some of the jewelry 
factories remained closed over Saturday. 
President Coolidge’s proclamation was gen- 
erally observed in Newark, business being 
at a standstill. Appropriate memorial serv- 
ices were held in the churches and by vari- 
ous organizations. 

An adult woman, whose name was with- 
held, reported to the police that her six-year- 
old brother had stolen $400 worth of jewelry 
belonging to her, but the police thus far 
have been unable to connect the boy with 
the theft. The woman gave the name of a 
jeweler to the police as the one who had 
purchased the jewelry. This jeweler was 
picked out of a line at the Seventh Precinct 
police station by the boy, who said he was 
the man who had given him $5 for the 
goods. The jeweler denied the charge, 
however. The police are not satisfied as yet 
that the boy ever had possession of the 
jewelry or that he ever had as much as $5 
at his disposal at any time since the theft. 

Clarence Felts, 58 years old, who was 
employed as a gold refiner by the Irvington 
Smelting Works, died at St. Barnabas’s 
Hospital, following an operation for ap- 
pendicitis. His home was at 674 Hunterdon 
St. Mr. Felts was born in Newark and 
had always lived here. His parents, Mr. 
and Mrs. William Felts, emigrated from 
England when in their youth. He is sur- 
vived by his wife, Mrs. Henrietta Felts; a 
son, William Felts; two daughters, Ger- 
trude Felts and Mrs. Carl Weden; a broth- 
er in Palmyra, Ind., and a sister in Los 
Angeles, Cal. Mr. Felts was a member of 
Kane Lodge, F. & A. M. Funeral services 
were held at the funeral parlors at 86 Eliza- 
beth Ave., followed by burial in Fairmount 
Cemetery. 

A suit has been filed against Louis Le- 
long, of L. Lelong & Bro., refiners at Halsey 
and Marshall Sts., who is owner of the fac- 
tory loft building in which his own plant is 
located, asking for damages for the death 
of Miss Francis Steets. Miss Steets sus- 
tained fatal injuries in a fall in the hallway 
at 32 Marshall St. on Jan. 26, last. The 
suit was filed in the County Clerk’s office 
by Silberman & Grosman, attorneys for Miss 
Helen M. Steets, a sister of the dead girl. 
The papers charge Lelong with “negligently, 
carelessly and recklessly permitting a 
hatchway door to be open, and to remain 
open without sufficient warning to persons 
in the building,” and ask for $50,000 dam- 
ages. Miss Frances Steets, who lived at 
31 Longworth St., was’ employed by the 
Otto Schanbacher Co., manufacturing jewel- 
ers' in the Lelong building. Trap doors in 
the hallway of each floor are raised when it 
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is desired to hoist machinery or bulky arti- 
cles to an upper floor. The trap doors in 
the hallways of the second, third and fourth 
floors, it is claimed, were open on Jan. 26. 
The trap on the third floor opened directly 
in front of the door leading into the loft 
occupied by the Schanbacher jewelry com- 
pany. At noon the employes rushed out of 
the plant, and before it was seen that the 
trap was open, Miss Steets had fallen 
through the trap to the first floor. It was 
not thought at the time that she was seri- 
ously hurt, but she died later from the ef- 
fect of her injuries. 
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tRADE CONDITIONS 


In spite of the fact that it is mid-Summer the 
local jewelers report business as fairly gcod, hav- 
ing recently braced up some. As compared with 
a similar period last year trade is distinctly better. 
From Aug. 6 to 11 an encampment is being held 
at the County Fair grounds by the Uniform Rank, 
Woodmen of the World, of the States of Pennsyl 
vania, New York, Maryland, New Jersey and Dela- 
ware, the Sir Knights occupying a tented village. 
The encampment is bringing many visitors to Lan- 
caster, members of the Order and their friends, so 
the commercial district presents an unusually lively 
appearance 

Pharez Pennington, of Baltimore, is visit- 
ing Lancaster relatives and friends. 

Harry E. Wolpert, head salesman for 
S. Kurtz Zook, is on a pleasure trip with 
his family. 

Abraham Kranich, of Kranich Bros., 1s 
home from a fishing trip along the New 
Jersey coast. 

Allan C. Hapgood has gone to Chicago 
to visit his parents. He will return over 
the Great Lakes. 

Russell Lutz, of the sales force of Louis 
Weber & Son, is taking a rest along the 
Susquehanna river. 

Paul K. Gyles, late with the Gulf Refining 
Co., has taken a position as salesman with 
Louis Weber & Son. 

Joseph C. Hahn, with the H. S. Meiskey 
Co., paid a business visit to the Cumberland 
Valley, Pa., last week. 

Charles K. Johns, with the A. Wittnauer 
Co., New York, was a recent visitor to 
Lancaster, where he has many friends. 

Dr. E. R. Gehrman, optometrist at Watt 
& Shand’s department store, and wife are 
spending 10 days in Philadelphia and At- 
lantic City. 

Two fine cups offered as prizes in last 
week’s contests at the grounds of the Lan- 
caster Golf Club were furnished by W. W. 
Appel & Son. 

Nelson S. Heaps, a salesman for 17 years 
with Hirsh Bros., has taken a position as a 
free-lance salesman of diamonds and jewelry 
for Kranich Bros. 

The J. F. Apple Co.’s establishment was 
among the few Lancaster industrial plants 
that closed on the day of Harding’s funeral, 
though most business places closed all day. 

George Leibensperger, of Allentown, has 
entered? the Bowman Technical School as 
a student. Thomas H. Mahoney, of Erie, 
Pa., has finished a course and taken a posi- 
tion with the Ideal Jewelry and Optical 
Co. Edward Jones, Wilkes-Barre, Pa., has 
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also finished and taken a position in Pitts. 
ton, Pa. 

Percy Appel, of W. W. Appel & Son, 
spent part of last week at Atlantic City 
with his wife and son. Miss Catharine 
Groff, of the sales force of this firm, is 
spending her vacation in Philadelphia and 
Atlantic City. 

The following former students of the 
Bowman Technical School were recent 
visitors to Lancaster, and of course called 
at the school: Francis Finger, Roanoke, 
Va.; Frank Gehrman (and wife), Rocky 
Mount, N. C.; H. T. Charles, Treadville, 
Pa.; F. C. Farrell, Richmond, Va.; John L, 
Gall, Newport News, Va. 

The annual picnic of the Hamilton Watch 
Co. employes was held on Aug. 11 at 
Hershey Park, for which a program of 
sports and amusements was provided. About 
1,500 persons attended including employes 
and members of their families. William 
Kach, chairman of the shop committee was 
in charge of the affair. 

On account of the funeral of the late 
President Harding all of Lancaster’s jewelry 
stores, in line with all the other leading 
business places, were closed all day Friday. 
In addition, the usual Thursday half holiday 
was observed last week. Lancaster felt a 
special interest in President Harding be- 
cause Lancaster county was Mr. Harding's 
ancestral county. 
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that the buyers of such articles will neces- 
sarily come to him without effort on his 
part. 

From now on it is the duty of every 
member of the industry to drive home to the 
public in his advertising, his displays and 
in his sales propaganda the importance to 
the public of “Gifts that last” and the ad- 
vantage such gifts possess over those of a 
transitory nature that will disappear and 
be forgotten in a month, a week or a day— 
yes, and perhaps even in an hour. This is 
the time of times for the jeweler to empha- 
size his usefulness to his customers in the 
capacity of “gift counsellor” and also to 
stress the fact that not only can he aid in 
the selection of beautiful and appropriate 
gifts but he can supply articles of this kind 
suitable for every occasion. 

It truly looks as if the normal and healthy 
prosperity is coming to the people of the 
United States and the jeweler can get his 
share if he is willing to do his part. 








Two boys who had been stealing from 
the jewelry stores in the vicinity of Middle- 
town, O., for some time were recently cap- 
tured and made a complete confession. The 
boys admitted to the robbing of Casper 
Fenzel’s jewelry store of fountain pens 
valued at nearly $75 and of taking articles 
at the Kolb Novelty store worth $30. The 
boys told police that they had buried the 
watches that they had stolen in Hamilton 
and they told the officers where to find them. 
The boys will be taken to the juvenile 
court. 
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James Kingman, was for the last two 
weeks among the holiday people at Chat- 
ham. 

Samuel J. Todrin, as the Imperial Novel- 
ty Co., has been petitioned into bankruptcy 


by the Carr Fastener Co. and others. The 
liabilities are $1,227. 

All the jewelry stores in Boston were 
closed Friday as a final mark of mourning 
for the late President. Many of the estab- 
lishments displayed large pictures of Mr. 
Harding draped in crepe and red, white and 
blue in their front windows. 

J. Walter Kimball of the F. N. Nathan 
Co. is out of the hospital where he was 
operated on for gall stones. He was there 
three weeks. The operation was successful 
and he is on the road to recovery. He ex- 
pects to be back in his usual place of busi- 
ness in a short while. 

Gustavus Weiler, of Jason Weiler & Son, 
diamond importers, accompanied by D. S. 
Thomas, diamond buyer, has gone _ to 
Europe. After visiting the London agencies 
they will go to Paris, Antwerp and Amster- 
dam to make purchases for the Fall and 
Christmas seasons. They expect to return 
about the middle of September. 

Everett S. Glines was in an automobile 
collision last week while on his way to 


Ocean Park, Me. A Ford sedan on the 
Newburyport turnpike near Lynnfield 
crashed into Mr. Glines’s car. Both ma- 


chines were badly damaged, Mr. Glines’s so 
much that he had to make the rest of the 
journey in a passing car and later by rail. 
Mr. Glines and his wife, who was with him, 
fortunately escaped with only a few minor 
cuts and bruises, although considerably un- 
nerved by the impact. 

There is a brisk demand for crystal in the 
oston stores, There are necklaces of big 
crystal beads that fit close to the throat and 
bangle bracelets that are almost too fragile 
to look at. Crystal buttons and earings, 
used for finishing on black frocks also are 
in request. Bracelets are the most popular, 
the keynote of which is their flexibility. 
The jeweled girdle brings a barbaric note to 
Summer jewelry, The girdle derives its in- 
spiration from the Oriental and Egyptian 
nations. It is developed in varying mater- 
ials, according to the costume and the time 
at which it is worn. Earrings still are 
being worn and are seen in combinations of 
two jewels. Turquoise and diamonds, crystal 
combined with sapphires and jade carved or 
in combination with onyx and diamonds are 
being shown in many of the local jewelry 
Stores, 

3oston jewelers have been warned by the 
Smithsonian Bureau of Investigation against 
a gang of letter box thieves who have been 
operating in the down-town business sec- 
tions, and who have stolen checks amounting 
in value to several thousand dollars. One 
of the checks was raised from $170 to 
$700. The methods employed by the gang 
were to shadow the office buildings watch- 
ing for the arrival of the letter carrier on 
his first trip in the morning. Then the gang 
would begin operations and take the mail 
out of the boxes. In many instances the 
checks were raised with a triple compound 
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chemical of chloride of lime and other chem- 
icals. All jewelers, the Bureau warns, 
should see that their checks are properly 
protected against raising before being 
mailed. It also advises the jewelers to do 
away with the old fashioned hall letter box 
which is very easily accessible to thieves, 
and many of which still remain in this city. 











David Weiss, of Grafner Bros., is back 
from a West Virginia and Ohio trip and 
reports trade as satisfactory and promising. 

O. C. Graf, who has a cottage at Finley 
Lake, where his family is spending the 
Summer, is back from a protracted fishing 


trip. ' 
Edgar J. Kaufmann, vice-president of 
Kaufmann’s Department Store, and_ the 


members of his family are cruising about 
Lake Erie in Mr. Kaufmann’s private yacht. 

Virtually all of the wholesale houses here 
clcsed at 1 p. M. Friday because of the 
funeral of the late President Harding. The 
retail community also generally closed at 
that time. 

A, J. DeRoy of A. J. DeRoy & Sons, 
who came back from Europe on the Levia- 
than, found conditions abroad quiet. He 
bought considerable merchandise on the 
other side for his firm. 

The M. Bonn Co. has completed altera- 
tions to its building, making some _ re- 
arrangements which will add greatly to the 
efficient handling of the firm’s business 
from the shipping standpoint. 

W. J. Sample of the Grogan Co. has re- 
turned from New York whither he went to 
buy stock. He found conditions very 
favorable and everybody apparently happy as 
far as future trade is concerned. 

Charles W. Wattles, of W. W. Wattles 
& Sons, has decided to continue his stay on 
the Pacific coast until Sept. 1. David F. 
Walton of that firm is at Rehobath Beach, 


Del. Mrs. A. W. Kepler is at Denver 
where she has been for six weeks. Ernest 


H. Bovie is back after a two weeks’ so- 
journ. 

S. H. DeRoy & Co., 408 Smithfield St., 
are putting in a new sidewalk to conform 
to the newness of the repaving of the 
street. This firm, through the Smithfield 
St. Merchants’ Association, was active in 
having the city repave the thoroughfare, 
one of the most prominent and most used 
in Pittsburgh. 

J. Clare Crawford, president of the 
Jewelers 24 Karat Club of Pittsburgh in- 
tends to call a meeting of the directors of 
that organization for the purpose of electing 
officers and choosing a new president. The 
meeting will likely be called sometime in 
September. Mr. Crawford was ill in the 
Spring with rheumatism and could not call 
a meeting at that time, but feels the time 
is ripe for electing new officers. 

Emil Freyer, president of the Weinhaus 
Co., motored last week to Lake Erie to 
join his family at Vermillion Beach, where 
they have been spending their vacation. 
Vice-President H. H. Silverman of the 
same house is motoring this week to Con- 
neaut and Lake Erie points with his family. 
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Joseph Menner, secretary of the company 
is also away and L. W. Corbin is motoring 
to Buffalo and other eastern points. 

Retail jewelers report that ever since the 
department stores have closed at 1 Pp. M. 
Saturdays, that day has been very quiet in 
the jewelry trade. Most retail jewelers 
always closed at 1 p. m. Saturdays but the 
department stores also closing at that time 
has increased the quietness on that day, so 
some of them say. 

At the meeting of the stockholders of the 
Hardy & Hayes Co. held a few days ago, 
which was a gathering for the reorganiza- 
tion of the personnel of the firm, the follow- 
ing directors were chosen: J. Alexander 
Hardy, Paul S. Hardy, John D. Brown, 
Miss E. M. Ogden and John B. Lambie. 
These in turn elected J. Alexander Hardy, 
president, Paul S. Hardy, vice-president and 
Miss Ogden, secretary-treasurer. The re- 
organization was made necessary because of 
the retirement of G. Warren Wattles from 
the firm. 

John R. Jackson, of the John M. Roberts 
& Son Co., and A. W. Hepler, of W. W. 
Wattles & Sons, were two of three mem- 
bers of the Retail Credit Men’s Associatiors, 
named by President Leopold Sondheim to 
draft suitable resolutions regarding :. the 
death of President Harding, to be spread 
upon the minutes of the association. 
Jewelry stores almost without exception had 
a photograph of Mr. Harding in-their win- 
dows draped in black with a small silk flag 
arranged at ‘half mast. Most of the stores. 
closed at 1 o’clock Friday, the day of the 
funeral, all of the department stores here 
closing at that time, out of respect to the 
President’s memory. Great faith is .ex- 
pressed in his successor, President Calvim 
Coolidge, and jewelers are content to ac~ 
cept his guiding hand. 
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Atlanta, Ga. 





J. A. Porter, Orangeburg, S. C., visited 
Atlanta last week. 

W. W. Turner, Cedartown, Ga., was a 
visitor in Atlanta during the week, looking 
after business in the interest of his store. 

Mr. and Mrs. J. E. Gresham, of Ewing 
gros. Co., have returned from a 10 days’ 
trip to Ohatchee, Ala., where they went on 
an enjoyable pleasure trip. 

Parker Hamilton, a well-known traveling 
salesman who has been traveling through 
the southeastern States, spent a couple of 
days in Atlanta during the week. Mr. 
Hamilton reports business conditions as 
good throughout his territory. 

A. H. Guertin, assistant manager for the 
Atlanta district office of the Gorham Co., 
has returned from a two-weeks’ trip to New 
York city. Mr. Guertin reports business 
conditions as good, with everyone looking 
forward to a busy and prosperous season 
this coming Fall. 

Mrs. Esther Kippett, of Ewing Bros.’ 
wholesale company, is in the Wesley Me- 
morial Hospital, here, recovering from am 
operation for appendicitis. The operation, 
which was performed last Friday, was @ 
success in every way, and her many friends 
in the jewelry business will be glad to know 
that she is recovering nicely and will soon 
be back at work. 


“ 


THE JEWELERS’ CIRCULAR August 15, 1923. 





coee Soe eeesbee keen 


” ssansseers en SLeeeeiteearee 





| 





vee 


Perea ererewceetine 


Serer cere 


LAS e99see 





@atrree 
SCPTELWOCMERMeITETeReR Re eeert amare 


66060 SY=Y 








LLLGE LILO 22999999 


pede bchhheh bbb h tb nhbi bid Lit ti LiliiiiLiiit) titty 


Lady Louise—A LeCoultre movement fitted in heavy three-piece Wadsworth case. 6% ligne; 
15 or 17 jewel. GOLD OR FILLED. Movement rests on three steady pins which set in grooves 
in the front of the case and is secured from the back by case screws. Complete assortment of Le 
Coultre material for all sizes always in stock. Also available at vour material house. 


You Can Make Bigger Profits and More 
Customers by Selling Better Watches 


LeCoultre Wrist Watches represent a real sales opportunity for 
the dealer who appreciates “clean” profits, undiminished by ex- 
changes or frequent repairs. 

This deservedly famous Swiss movement, correctly cased in the 
three-piece Wadsworth model, presents a powerful quality appeal 
to that profitable class of trade which regularly buys where the best 
values are obtainable. The three-piece case, expressly fitted to this 
size movement, and the special mounting with three steady pins 
and case screw, are superior mechanical features, which will 
appeal to you as a practical man. 

The singularly liberal basis on which we, as importers, now offer 
the LeCoultre models and the practical co-operation that we com- 
bine with your selling efforts, are advantages which you, as a 
progressive jeweler, cannot afford to overlook. 

You will find our facilities and service of real benefit—use our 46 
years’ experience in selecting merchandise that gives turnover and 
‘profit to our customers. 
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Chicago Notes 





TRADE CONDITIONS 
If the large number of jewelers visiting the 
market last week and the optimistic view they 
take cf Fall busines is any criterion to go by the 
jewelry business for the remainder of the year 
will be good. Jobbers are all pleased with the 
turn trade has taken and locking forward to a 


record trade business. 





Phil Winterberg, diamond broker, is 
with his family on the lakes of Wisconsin. 

George Gordon, of Gordon & Co., Hart- 
ford building, is again at his desk after a 
rest at Mt. Clemens, Mich. 

Fred Hovey, Chicago manager of the 
National Jewelers Board of Trade, is spend- 
ing a few weeks in Michigan. 

Ed. Krause, of the Juergens & Andersen 
Co. accompanied by his family, motored to 
Cleveland last week to visit friends. 

E. E. Howes, representing the E. L. 
Logee Co., is spending a few weeks motor- 
ing through Michigan and Wisconsin. 

H. J. Bouchard, of the Bouchard-Long- 
den-Geier Co., has returned from a three 
weeks’ trip into the wilds of Wisconsin. 

Harold Green, western representative for 
the Dowd-Rogers Co., returned recently 
from an extended business through Ohio. 

Charles Tieman, of California, Mo., spent 
several days in Chicago last week making 
purchases and visiting friends in the city. 

Joe Kucera, credit manager for the 
Norris, Alister-Ball Co., is spending two 
weeks at Clinton, Ia., resting on the Missis- 
sippi river, 

T. R. J. Ayres, Keokuk, Ia., spent a few 
days here last week as he was returning 
from a vacation spent at his Summer home 
in Canada. 

“Square Deal’ Miller, the well known 
Detroit jeweler was a recent visitor to Chi- 
cago attending to business and calling on 
his friends here. 

Mrs. Leonard Krower, of New Orleans, 
was called to Chicago last week by the 
“rious illness of her daughter, Mrs. Rosen- 
verg, who lives in this city. 

Hobart Wehking, manager of the watch 
department of Richter & Phillips, Cincin- 
nati, O., spent several days here last week 
combining pleasure and business. 

_ Emil Pick, representing Hammel, Rig- 
ander & Co., in the middle west, spent 
several days last week at the Summer home 
of Harry Deutsch at Benton Harbor. 

arry Egerton, manager of the “Loop” 
branch of the C. & E. Marshall Co., has 
turned from a visit to Kansas City, his 
old home, where he visited relatives and 
reads. 





Ralph Roessler, Marion, Ind., chairman 
of the Tax Elimination Committee of the 
American National Retail Jewelers’ Asso- 
ciation, visited Chicago last week on a buy- 
ing trip. 

Wm. Morris, of the McCabe-Morris Co., 
Chicago and New York, manager of the 
New York shop, spent several days here 
last week attending to business and looking 
over the local shop. 

Harry Lesch, of the Lesch & Lewis Co., 
who returned recently from an extended 
western business trip and has just finished 
a two weeks’ fishing trip, left Sunday for a 
trip to cities of Ohio. 

Walter Jaccard, of the Jaccard Jewelry 
Co., Kansas City, and Todd Woodbury, of 
Cady & Olmsted Co., same city, and presi- 
dent of the Missouri Society of Retail 
Jewelers, visited the Chicago market last 
week, 

Ernest Block, representing the Louis 
Stern Co., Providence, left on Wednesday 
of last week for Cincinnati and southern 
cities. From there he will go to California 
and cities of the Pacific Coast, returning 
to Chicago about Sept. 25. 

Wm. Rindt, manager 
Jewelry Co., Richmond, Ind., spent last 
week buying in Chicago. He was accom- 
panied by Miss Edith Guyer, manager of 
their gift shop department who visited the 
gift exhibit at the Palmer House. 

Miss Dorothy Martin, watchmaker and 
manager for the C. E. Willis jewelry store, 
at Edwardsville, Ill., visited the family of 
B. J. Hagamann last week and took advan- 
tage of the opportunity to visit the exhibit 
of gift shop wares at the Palmer House. 

M. C. Jaccard, representing the Norris, 
Alister-Ball Co., in Texas and Oklahoma, 
left Sunday after spending several days at 
the offices here. A. N. Reinert, formerly 
in the jewelry business at Rock Island, III, 
who recently joined the selling organiza- 
tion of this company, also left for his terri- 
tory in Wisconsin. 

Lloyd H. Bunting, sales manager for the 
Tavannes Watch Co., was in Chicago last 
weck and spent several days at the Chicago 
office. From here he went to Kansas City 
and will go to the Pacific Coast by way of 
Denver. He will return by way of Texas. 
Mr. Bunting expects to visit the retail 
trade mostly on this trip which will be of 
several weeks. 

On Sunday morning of last week fire 
almost completely destroyed the office and 
factory of the Arrow Belt & Leather 
Goods Co., 622 W. Lake St. This business 
is owned by Frank Kissick and H. T. 
Berglinger, both well known in the jewelry 


of the Jenkins 
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trade. Mr. Kissick until last year repre- 
sented jewelry houses in this territory for 
many years. Most of the sample lines were 
saved and the business is going right ahead. 

Joseph Asner, who conducted the South- 
land Jewelry Shop in Dallas, Tex., for 
many years, has removed with his family 
to Chicago and will shortly open a jewelry 
and optical business at 1019 Wilson Ave. 
The store will be known as Asner’s Jewelry 
& Optical Co. Miss Helen Asner, his 
daughter, has recently received her certifi- 
cate from the State Board of Optometry 
and will have charge of the optical depart- 
ment. 

The new quarters of Hiram Long, vice- 
president of the Karpeles Co., located on 
the 10th floor of the Garland building were 
formerly opened to his friends last Wednes- 
day. The display room and the private 
office are elegantly furnished and beautifully 
decorated. The walls are of stippled wis- 
teria with scroll and shell trim. The furni- 


- ture is all of mahogany and this is perhaps 


one of the most attractive pearl offices in 
the country. Mr. Long is assisted in the 
Chicago office by Miss Harriman, formerly 
of New York. 

Stephen Bridges, of Depres, Bridges & 
Noel, is being congratulated upon his selec- 
tion as secretary and treasurer of the Stop- 
shock Wheel Corporation. This is a new 
large corporation taking over the assets of 
J. F. Davis & Son Co. Mr, Bridges 1s 
also a director of the company as he was 
of the old company. The company manu- 
factures wheels for motor vehicles, the 
feature of the wheel being the elimination 
of shocks, making a truck ride easier on 
hard tires than a car with pneumatic tires, 
on an ordinary wheel. 

Morton Zimmerman, clerk for David J. 
Fried, 702 Columbus Memorial building, 
notified the police, one morning last week, 
that soon after he opened up two well- 
dressed men entered and robbed him of 
about $3,000 worth of diamonds and jewelry. 
The building was searched but no trace ot 
the men could be found and the elevator 
men could not recall two such men although 
few were using the elevators at that hour. 
Mr. Fried has a manufacturing business and 
entrance to his rooms is through the dis- 
play room of E. & J. Bass. 

The closing of jewelry stores in Chicago 
last Friday was universally observed in 
memory of the late President, Warren G. 
Harding, and as an expression of their sor- 
row on the day his remains were laid to 
rest. As Saturday is a short day for busi- 
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ness at this time, several of the wholesale 
houses were not open on that day. 

Lucian Taylor, representing the Becker- 
Leiss Chain Co., left on Sunday night for 
St. Louis. From there he will go to New 
Orleans and Texas, returning to Chicago 
about the first of September. 

The exhibit held by the Gifts, Artwares 
and Novelties Association at the Palmer 
House last week was a success in every 
way. The display occupied two entire 
floors of this hotel and the interest of deal- 
ers was manifest by a large attendance each 
day. The exhibitors report large sales and 
an entirely optimistic view of Fall business 
is taken by all attending. The number of 
retail jewelers visiting the exhibit was espe- 
cially noticeable and the interest of jewelers 
in this line of wares seems to be increasing 
very rapidly. 

Among the retail jewelers noted visiting 
the Chicago market last week were: Her- 
man Anderson, Taylorville, Ill.; Hjalmer 
Anderson, Freemont, Nebr.; Keith Perkins, 
Columbus, Nebr.; Gleen Cremer, Red Wing, 
Minn.; E. J. Dister, Cleveland, O.; W. P. 
Reichert, Canton, Ill.; Harry Dixon, North 
Platte, Nebr.; William Herron, Herron 
3ros., Mattoon, Ill.; Mark Haseltine, Ko- 
komo, Ind.; Carl Pumphrey, Decatur, III. ; 
H. T. Purvis, Jonesboro, Ark.; Otto Burk- 
land, Moberly, Mo.; Mr. Klein, Klein 
Jewelry Co., Quincy, Ill.; Leon Cohn, Ra- 
cine, Wis.; E. C. Lay, Le Porte, Ind.; P. 
A. Bergner, Peoria, Ill.; M. L. Cohen, Min- 
neapolis, Minn.; M. Meyer, Marion, Ind.; 
Peter Nerklien, Wausau, Wis.; Paul Wein- 
ers, Maryville, Wis.; B. A. Gehring, Ster- 
ling, Ill.; Mrs. W. T. Roach, Carthage, Mo. ; 
Grover Spangler and wife, Freemont, Nebr. ; 
Harry Goldstein and wife, Peoria, Ill.; W. 
I. Richardson and daughter, Harvard, Ill. 








J. Samsreutter, secretary of the Mermod, 
Jaccard & King Jewelry Co., is touring in 
Michigan. 

R. M. Monaghan, Gillespie, Ill, was a 
visitor at the Gutfreund-Arnold Jewelry 
Mfg. Co. 

J. C. Washinka, traveler for the Hoyt 
Jewelry Co., is back in Greenville, Tex., 
his headquarters. 

E. A. Buder, Cairo, Ill., stopped in at the 
Lowenstein Jewelry Co. while on the way 
to Chicago by motor. 

J. F. Bolland, president of the J. Bolland 
Jewelry Co., returned on Monday after a 
long stay at Atlantic City. 

Practically all the jewelry stores in St. 
Louis closed Friday at one o'clock in 
memory to our late President. 

G. W. Porrtner, secretary of the St. Louis 
Jewelry, Clock & Silver Co., is sojourning 
at his country house on the Meramec. 

I. Gerruhter, salesman for the Heffern- 
Neuhoff Jewelry Co., toured to Chicago. 
G. L. Neuhoff, secretary and treasurer of 
the concern, is in Glacier Park. 
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R. Ungermann, of the St. Louis Jewelry, 

Clock & Silver Co., will return from a six 

weeks’ trip in Kentucky and Mississippi. 

H. W. Kellerman, traveler for the Hoyt 
Jewelry Co., returned to St. Louis Saturday, 
Aug. 11, after a six weeks’ trip through 
Missouri, Kansas and Oklahoma. 

W. G. Drosten, president of the Drosten 
Jewelry Co., is spending a month in Charle- 
voix, Mich. L. F. Bodeaker, manager of 
the watch repairing department, is in DeSoto, 
Mo. 

W. W. Martin, Doniphan, Mo.; Victor G. 
Buschmann, Owensville, Mo., and Mrs. 
Kramer, of the Kramer Gift Shop, DeSoto, 
Mo., were visitors at the St. Louis Jewelry, 
Clock and Silver Co. last week. 

A. L. Blankenmeister, formerly with the 
Maritz Watch & Mfg. Co. in St. Louis, is 
now representing the Geneva Watch Co., 170 
3roadway, New York. Mr. Blankenmeister 
travels in Missouri, Kansas and Oklahoma. 

Ed. Mohlman, foreman of the Gutfreund- 
Arnold Jewelry Mfg. Co., has returned from 
a motor trip to Chicago. J. T. Gutfreund, 
president of the Gutfreund-Arnold firm, is 
motoring through Chicago and the north. 








E. R. Copeland and wife, of Longmont, 
Colo., are enjoying a sojourn in the moun- 
tains. 

Richard Beghtol, formerly of the Arthur 
Jacobson Co., has opened up a photographic 
studio in Chappell house, Denver. 

Arthur T. Mizell, formerly of Ponca City, 
Okla., and San Diego, Cal., has gone into 
the jewelry business at Goodland, Kans. 

J. C. Campbell and Elizabeth Wilkin, 
watchmakers, have been added to the staff 
of George Robinson’s watchmaking and 
manufacturing jewelry establishment. 

W. W. Hamilton, president of the W. W. 
Hamilton Jewelry Co., has just returned 
from a 10-day fishing trip and vacation with 
friends near Saratoga, Wyo. 

L. S. Dickinson and Mr. McFarland have 
opened a new jewelry store at Englewood, 
Colo. Mr. Dickinson is a former Salida, 
Colo., man while Mr. McFarland lived in 
Denver. 

Edward Stoffregren, North Platte, Nebr., 
I. R. Copeland, Greeley, Colo., and Lloyd 
Gardner, of Gardner & Rosecrans, Long- 
mont, were recent visitors at the wholesale 
shops here. 

Dr. James F. Sirois, proprietor of a Pine, 
Colo. jewelry and drug store, has pleaded 
“not guilty” to charges of violation of the 
Harrison Narcotics Act, and his bond has 
been fixed at $4,000 by United States 
Commissioner Robert E. Foot. 

Paul A. Hollweg, of Wolfsheim & Sachs; 
H. J. Hilderbrand, of H. C. Lindol Co.; 
Mr. Lewin, of Helbein-Stone Co.; Louis J. 
Windt, of Stein & Windt, all of New York; 
B. L. Wennerstrom, of the Ansonia Clock 
Co., and J. B. Smellie, of the Ingersoll 
Watch Co., of Chicago, called on the Den- 
ver trade last week. 

Joe Lowenheim, a Denver jeweler, has 
obtained a 99-year lease on the building on 
the S. E. corner of 18th and Curtis Sts., 
from Mary K. Jones and Caroline M. 
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Thompson. The yearly rental is reported 
to be $7,000. The use to which the build. 
ing is to be put has not been announced, 
At present it is occupied by the Rosemont 
Hotel. 

Wholesale and retail jewelers are expect. 
ing a heavy trade for the next week. The 
local merchants are holding open house at 
that time which is known as Market Week, 
and which is advertised widely to the trade 
of the Rocky Mountains. Local merchants 
have special arrangements whereby pur. 
chases by those from neighboring cities en- 
title them to a part or all of their railroad 
fare to and from Denver. Entertainment 
of all kinds is planned for the visitors, and 
the stores and offices are being made ready 
for the big week. 

Sons of Masons from all parts of the 
United States who are members of DeMolay 
will look to Denver for their official em- 
blems, according to an announcement made 
here last week. Joseph I. Schwartz, manu- 
facturing jeweler, 1000 16th St., recently 
designed a pin that has been accepted by the 
Grand Council of the Order of DeMolay, 
and has signed a contract to manufacture 
the pins for one year. It is understood that 
no other firm may manufacture these official 
badges without proper authorization. The 
pin is a shield on two crossed swords, and 
at the top of the shield, between the sword 
hilts, is a helmet. In the center of the shield, 
which is outlined in either pearls or dia- 
monds, inscribed about a Maltese cross, in 
gold on a blue background, is the insignia 
of the Order of DeMolay. The pins may 
be of plantinum, or of white, yellow or 
green gold, but no alloy can be used with 
the metal. The order of DeMolay is com- 
posed of sons of Masons. The pin adopted 
by the order, originally was made by Mr. 
Schwartz for the Colorado chapter of the 
order. 








Albany, N. Y. 

Alto R. Mende, a_ well-known Albany 
jeweler, has been designated by the Re- 
publican County Committee as the party 
candidate for City Treasurer in the Novem- 
ber mayoralty election. Mr. Mende is a 
member of the Albani Quartet, which has 
appeared on many concert programs and 
the Mendelssohn Club of Albany, an or- 
ganization of male singers. He is a 32nd 
degree Mason. Mr. Mende has never been 
active in politics, but his success as a busi- 
ness man led to his selection for the chief 
financial office of the city. 

The Frederick W. Hoffman Co. has 
opened a new jewelry store in the Ten Eyck 
Hotel building on the State St. side. The 
jewelry business of the Hoffman company 
was established in 1842 and has continued 
until several months ago, when the death o! 
Frederick W. Hoffman made a reorganiza 
tion of the business necessary and the stoc 
of goods was disposed of at auction sales 
and the N. Pearl St. store given up. The 
new business will be conducted by the pet 
sons interested in the Hoffman estate. The 
new store has been fitted up with splendid 
taste, ivory and gold finish being used in 
the decorative scheme. An entirely new 
stock of the latest designs in jewelry 1s ® 
display, as well as an extensive stock 
precious stones and diamonds. 
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Edward Wals, of the Reliance Silver Co., 
has returned from a two weeks’ motor trip 


through Michigan. He visited Dowagiac, 
Marquette and other points with his family, 
making the trip by automobile. 

Adolph Possin, of the Boszhardt-Possin 
Co., is spending a week at Sturgeon Bay 
in the famous upper Wisconsin cherry 
region and will visit Chicago and vicinity 
next week, while on a two weeks’ pleasure 
trip. 

Work has been started by contractors on 
remodeling the jewelry store of Klein & 
Hobbs at Ripon. The store will be made 
more modern by the improvements and will 
provide necessary facilities for taking care 
of the growing business since Anton Klein 
took Mr. Hobbs into the business some 
time ago. 

Mrs. Thomas Bufton, Union Grove; 
Anton Kuckuk, Shawano; W. F. Notbohm, 
Oconomowoc; F. E. Kiehl, Waukesha; 
Albert Vandersteen, Green Bay; Mrs, Rein- 
hold Hille, and B. Panik, of Cudahy, were 
among the visiting buyers who called on 
the Milwaukee jobbers and material houses 
during the week. 

The Grand Ave. front of the Richard 
Seidel, Inc., jewelry store is boarded up 
while workmen are doing extensive re- 
modeling, including the installation of a 
new store front. During the period of the 
work a temporary entrance has been pro- 
vided off 2nd St., to which signs on the 
front point the way to shoppers. 

Jewelers and other citizens are interested 
in the statement made here this week by 
Senator Antone Kuckuk, Shawano jeweler 
and conservative leader in the last legisla- 
ture. Mr. Kuckuk is of the opinion that 
the failure of the 1923 legislature to carry 
out Progressive Republican pledges will 
mean the end of that political faction’s rule 
in Wisconsin. 

One of the windows at the Bunde & Up- 
meyer Co,.’s jewelry store on Grand Ave. 
is attracting particular attention this week, 
during which a dynamic refractor test 
card has been set up together with an in- 
strument to permit passersby to make a 
test of their vision. The window was 
arranged with the assistance of F. A. 
Hardy & Co., who furnished the instrument 
and accessories for the display. 

Jewelry manufacturers and jobbers here 
are looking forward to receiving a large 
number of visiting retail jewelers from cities 
in the Milwaukee trade territory this week, 
during the second annual Milwaukee Mer- 
chants’ Week, under the auspices of the 
Association of Commerce. Reduced railroad 
fare rates are effective during the week as 
a special inducement to buyers. More than 
400 merchants visited here last year. The 
aim of the week is to demonstrate to retail 
merchants of this and neighboring States 
that Milwaukee affords an opportunity for 
buying equal to or better than other mid- 
western centers. 

_An announcement of interest to the 
Jewelry trade of city and State has heen 
made this week regarding the purchase of 
the interest of George Harvey in the O. H. 
Bingenheimer Co., local supply house, by 
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James Havlista and John Schilz. The firm 
was established in 1893 by O. H. Bingen- 
heimer and has been located in the Enter- 
prise building for the last 15 years. “Jim” 
Havlista has been with the concern for 17 
years and during recent years was one of 
the stockholders in the company. His new 
associate, Mr. Schilz, was formerly watch- 
maker and jeweler with Conrad Koch and 
has followed the trade for many years. 
Mr. Harvey acquired a controlling interest 
in the firm about two years ago. He has 
disposed of his entire holdings to Messrs. 
Havlista and Schilz and will engage in 
another line. The old firm name will be 
retained, 

The local burglary epidemic which hit 
local jewelry firms last week, as noted, has 
not yet passed. During the night of Aug. 
7 to & thieves entered the establishment 
of S. Stern, manufacturing jeweler in the 
Manhattan building, and stole merchandise 
valued at about $300. Mr. Stern was called 
down to the office early in the morning to 
find that someone had broken the transom 
to gain admission and then cleaned out the 
show case of imitation pearls, cheaper wrist 
watches and other articles. The safe in 
which there are kept the more expensive 
mountings, watches, other merchandise and 
a large stock of unset diamonds, was not 
inolested. The thieves also overlooked 
platinum, gold and silver that had been left 
on the work henches in the shop adjoining 
the office. Mr. Stern has been located in 
the same building for eight years and this 
was his first experience with burglars. 
Articles of greater value are kept in the 
saie and are protected by burglary insurance, 
The loot consisted of cheaper goods which 
is generally left out over night. 

At a hearing before John F. Harper, 
referee in bankruptcy, in the case of the 
defunct Saving System Co., formerly en- 
gaged in the retail jewelry business in the 
Caswell block and later at 416 Grand Ave., 
Joseph Saltzstein, manager, admitted that 
he had withdrawn approximately $20,000 
from the funds of the company for his per- 
sonal use which he had failed to record 
among the assets of the company in the 
schedule of liability and assets prepared 
by him and filed with the Federal bank- 
ruptcy court. Most of the money, he testi- 
fied, had been used by him to pay off his 
indebtedness on stock purchased from 
David Goldman in 1921, at the time the 
corporation was formed. Schedules filed 
by the Saving System Co. show liabilities 
of $73,085 and assets with a nominal value 
of $110,429. The witness testified that it 
was understood among the stockholders and 
his two brothers, B. F. and Charles Saltz- 
stein, that he should have the right to draw 
money for his personal uses aside from a 
salary of $5,000 a year. He subsequently 
explained under examination that the 
$20,000 is included in the accounts receiv- 
able listed in the petition. Saltzstein was 
also asked when the premiums on insurance 
policies held by officers of the corporation 
were paid. He replied that the last pre- 
miums on the policies were paid with dia- 
mond rings valued at approximately $500, 
in lieu of cash. Asked why he did not list 
the policies as assets, Saltzstein replied that 
the policies could not be considered an 
asset until the holders of the policies were 
dead. 
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Frank F. Noell, jeweler, is establishing a 
new jewelry store on Montgomery Road 


near Washington Ave., Norwood. It is 
within the radius of the “Rialto,” of Nor- 
wood, which is really a part of Cincinnati, 
as it is in Hamilton County and has a popu- 
lation of about 25,000. Noell’s store is lo- 
cated in a new store and apartment building 
and is in the center of business activity in 
the little city. 

Julian G. Schwab, of A. G. Schwab & 
Sons, in the Duttenhofer building, will es- 
tablish a new home for his family in Avon- 
dale following the purchase of the A. R. 
Park residence, 923 Marion Ave. Mr. Schwab, 
who now lives on Mann Place, in Avon- 
dale, paid $27,500 for the Park residence, 
which is a brick and stone structure. The 
grounds are fairly spacious, as the measure- 
ments are 85 by 150 feet. Mr. Schwab, who 
is now on a vacation in Michigan, will take 
up the task of moving as soon as he returns. 

Ben Gebring, 66 years old, 721 Clinton St., 
West End, a crater employed by the Homan 
Mfg. Co., Findlay St. and Western Ave., 
died of a fractured skull at the General 
Hospital, Tuesday. He was prostrated with 
the heat that is embracing Cincinnati at the 
present time and in falling on the sidewalk 
at Oliver and Baymiller Sts. his head struck 
the pavement with such force that the skull 
was fractured. His body laid at the hos- 
pital for several hours before it was identi- 
fied by relatives. They reported his dis- 
appearance to the police when he failed to 
return home after work and this led to his 
identification. 

Aldermen of Havana, Cuba, and _ sports- 
men of that city will engage the finest jewel- 
ers in Cuba to strike off two gold medals 
and about two dozen silver medals which 
will be presented to the “Reds” if they win 
the National League pennant. The Cuban 
City Council has already taken action on 
the matter and those acquainted with Span- 
ish customs well know that the medals will 
be of the finest that can be produced. The 
whole thing rests on winning the pennant, 
however, and this seems unlikely now fol- 
lowing the terrible onslaught made by the 
“Giants” in the last series at Redland Field. 
But the “Reds” will fight on with their 
premier pitcher, Adolfo Luque, who is the 
pride of all Havana. 

George J. Gruen, secretary and treasurer 
of the Gruen Watch Co., left Cincinnati 
Thursday to join his family on a vacation 
jaunt at Huronia, Mich. He has been in 
charge of “Time Hill” since his brother, 
Fred Gruen, has been in Europe. Fred 
Gruen, president of the Gruen concern, is 
scheduled to arrive in New York city Aug. 
15 aboard the steamer Reliance after hav- 
ing spent several months in Europe. Most 
of the time was spent at Biel, Switzerland, 
where the Gruen Watch Co. is building a 
modern plant, it being probably the last word 
in watchmaking establishments in the world. 
The plant is being constructed on a hill 
overlooking the town of Biel and it will be 
called “Time Hill,” as is the plant in this 
city on McMillan St. The European plant, 
however, is constructed on a much larger 
scale than the Cincinnati establishment. 
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W. Freeberg, Coachella, has been 
spending several days in Los Angeles on 
business. 

A. F. Jackson has taken a position with 
Nat G. Barack in the Jewelers’ Exchange 
building. 

Fred E. Hull has opened his new store 
in Beverly Hills, about 10 miles from Los 
Angeles, 

Fred C. Beckmeyer, formerly of Hubbard, 
lowa, has opened a new store at 602 E. 4th 
St., Santa Ana. 

Charles B. Gilmore, of the Houston, Gil- 
more Co., San Francisco, is spending some 
time in Los Angeles. 

Charies Black, San Francisco diamonu 
merchant, is spending four or five weeks in 
Los Angeles and vicinity. 

Mr. and Mrs. H. E. Gould, San Ber- 
nardino, spent the week-end at Ocean Park, 
having driven there by way of Los Angeles 
in their motor-car. 

George A. Brock has opened his house at 
Catalina Island for the Summer. Mrs. 
Brock remains there and he goes over for 
the week-end every week. 

Mrs. M. A. Stalmer, Fullerton, who has 
been spending a few weeks with her 
daughter at Long Beach, will leave soon for 
an auto trip to San Francisco and vicinity. 

A large portion of the fixtures in Mont- 
gomery Bros.’ store has already been 
removed to be refitted for the new store on 
W. 7th St., but business is being carried as 
usual. 

F. A. Morford, watchmaker with S. P. 
Dayton, 714 Title Guarantee building, has 
returned from a_ delightful camping and 
fishing trip along the Kern River, about 200 
miles north of Los Angeles. 

S B. Clem, Redondo, was in Los Angeles 
recently, and his friends were delighted to 


see that he had apparently recovered en- ' 


tirely from the effects of the paralytic strcke 
which he suffered some weeks ago. 

The window at the store of T. B. Van 
Nornum, Long Beach, was smashed one 
night recently, but the would-be burglar 
was apparently frightened away, as no 
merchandise was missing the next morning. 

The former firm of Stephens & Dick, 
Huntington Park, having been dissolved, H. 
Dick, of the firm, has opened a new store 
in South Pasadena and Mr. Stephens one 
in San Gabriel, about 10 miles from this 
city. 

H. C. Lederer, who has been doing a 
watchmaking business for the trade and 
operating a watchmakers’ school in Los 
Angeles, has opened a jewelry store in 
Sherman, a suburban town between Los 
Angeles and Santa Monica. 

William Baird, Yuma, Ariz., has been 
spending a few days in Los Angeles while 
on his way home from an extended trip 
via New Orleans to New York and other 
eastern cities, returning through San Fran- 
cisco. Mrs. Baird had charge of his store 
during his absence. 

H. Cassriel, Coalinga, has been here seek- 
ing to interest Los Angeles’ jewelers in a 
“jewelers’ oil well” on land owned by him 
near Coalinga on which he already has 
established a well outfit and is obtaining 
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some vil. He is confident that deeper drill- 
ing will develop a profitable well. 

H. Victor Wright, of the new firm of 
Wright, Carrpbell & Ginder, has left for 
New York. While there he will be at the 
Hotel Pennsylvania, where Mr. Ginder now 
is. Preparations for opening the new store 
at 709 W. 7th St. are going along well and 
the members of the firm confidently expect 
to be able to open for business Oct. 1. 

Word has been received from H. Preston 
Smith, president of the G. D. Davidson Co., 
that he has arrived at Schuylerville, N. Y., 
his old home, where he will remain and en- 
joy golf and a season of general recreation 
for about two months. Mr. Davidson is 
still in the east, business there having kept 
him longer than he anticipated, but he is 
expected here soon. 

Stewart & mith is the name of a new 
firm which has just opened for business at 
Laguna Beach, a popular and rapidly-grow- 
ing resort about 60 miles south from Los 
Angeles. The members of the firm are E. 
P. Smith, who has a store at 5106 Whittier 
boulevard, Los Angeles, and Mrs. Stewart, 
his daughter, who has been associated with 
him in his Los Angeles store. 

S. P. Dayton recently engaged in a little 
police work. Hearing a shot in his hotel 
during the night and seeing a robber try- 
ing to escape by a back way he joined in 
the pursuit of the man, whose revolver he 
secured although he was unable to capture 
the man. The man left behind also a good 
hat and pair of shoes. A man of similar 
description had recently committed a burg- 
lary in the same hotel. 

A dispatch from Arizona in a_ Los 
Angeles daily paper states that an employe 
of a Bisbee jeweler has been sentenced to 
not less than a year’s imprisonment at 
Florence on conviction of forgery. He was 
charged with signing the name of his em- 
ployer to a check, the proceeds of which 
were turned over to a “lady friend” who 
wanted to take a Summer trip to California. 
He bought her ticket and afterward sought 
a justice of the peace and surrendered. 

Following are the names of some of the 
out-of-town jewelers who have been here 
recently: A. L. Palis and Geo. Bower, 
Upland; Mrs. H. E. Gould, San Bernardino; 
Mrs. M. A. Stalmer, Fullerton; Charles E. 
Perham, San Pedro; F. Melville Smith, 
Santa Ana; C. C. Zilles, Pomona; W. G. 
Hunter, Monrovia; T. S. Lailey, El Monte; 
C. E. Bilger and L. Fornes, Venice; Ray- 
mond Finch, Covina; T. B. Van Norum, 
Long Beach; J. Posner, Ocean Park; O. G. 
Tullis, Santa Monica; Mrs. Frank Fraiberg, 
Santa Monica; L. J. Tindall, Owensmouth, 
and I. Macatee, Lankershim. 

The Clock Shop Corporation has recently 
been organized here and will, it is expected, 
open for business about Nov. 1 at 626 S. 
Olive St. It will be managed by J. J. 
Casson, formerly with the E. W. Reynolds 
Co., who announces that buyers are now 
en route to the eastern United States and 
European markets to seek good for the con- 
cern. He added that experts would be em- 
ployed who would be able to produce any 
parts not obtainable in the markets and to 
do the most difficult repair work. He pur- 
poses also to open a similar shop in the new 
Mercantile Arcade as soon as it is com- 
pleted. 

Papers arriving here from the east con- 
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tain startling reports of an _ earthquake 
which occurred here recently. It caused but 
little excitement here and no damage worth 
mentioning was done in or near Los Angeles, 
S. P. Dayton, 714 Title Guarantee building, 
who takes care of a large number of electric 
and other public timepieces in this city and 
neighboring towns, says that while visiting 
most of these places since the tremor he 
has taken pains to discover whether any 
considerable damage had been done and all 
the evidence of its effects he has seen was 
a crack about one-quarter of an inch in 
width in one of the rooms in the Title 
Guarantee building. It was learned, how- 
ever, that a number of clocks had stopped 
in consequence of the movement. 








Cleveland 


George Oppie, of the Wadsworth Watch 
Case Co., was a recent visitor in Cleveland, 

R. J. Owens, a Scribner & Loehr Co, 
salesman, is on a motor trip to the east, 

Walter F. Miller, of the H. W. Burdick 
Co., is now covering his territory with an 
automobile. 

William Z. Edwards, buyer for the Webb 
C. Ball Co., is back from an _ extended 
pleasure trip. 

Louis I. Sclove, Charlestown, W. Va, 
was in Cleveland last week on a combined 
business and pleasure trip. 

A. T. Hueter and his wife left last week for 
an extensive auto trip through the east. Mr. 
Hueter has planned to visit some of the large 
eastern factories. 

Mr. Easton formerly with the Wolfe & 
Easton Co., in Detroit, stopped in Cleve- 
land for a short time during the course of 
an auto trip that he is taking. 

The H. W. Burdick Co., in the Swetland 
building, has completed extensive altera- 
tions which give it additional space and 
facilities to handle increasing business. 

The Scribner & Loehr Co. has announced 
a change in the location of its Detroit office 
formerly at 1127 Shelby, St.. The concern 
has moved to the Liggett building, where it 
has increased facilities for handling business 
cf this office. 

C. J. Duncan and Glen P. Hackert, the 
newly elected president and secretary of the 
Ohio Retail Jewelers’ Association stopped 
in Cleveland for a while on their way back 
from the convention at Cedar Point to 
Massillon, O. 

L. A. Wetmore, jeweler, Kent, O., will 
transfer his business from the Franklin 
hotel to a building on E. Main St., which 
is being remodeled. As soon as the work 
is completed Mr. Wetmore will occupy the 
whole first floor which he has leased. 








Francis B. Davis, Jr., has been made gen- 
eral manager of the du Pont Co.'s pyralin 
department. He succeeds R. R. M. Car 
penter, who was called. in to take over the 
work last February, when C. W. Phellis, 
the then general manager, resigned. Mr. 
Davis, who had been in former years a du 
Pont employe and had been transferred to 
the General Motors Corp., was called back 
to become Mr. Carpenter’s assistant. R. W. 
Brokaw has been advanced to the position 
of assistant general manager, made vacant 
by Mr. Davis’s promotion. 
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Henry M. Abrams, of the Henry M. Ab- 
rams Co., is in Los Angeles. 

Bert Nordman, of Nordman & Aurich, 
has returned to the city, after an extended 
business trip. 

30th members of the firm of Chas. Wein- 
shenk & Son are busy getting their Fall 
lines ready for the road. 

J. H. Spiro has just received his Canadian 
patents on the “Love Kissed” ring which 
he is preparing to manufacture. 

Arthur Rude, of S. J. Hammond & Coa., 
is now in the northwest and Thomas O’Neil 
has left for his northern California terri- 
tory. 

Irving Hurd, manager of the jewelry de- 
partment of Theodore H. Davies, Ltd., 
Honolulu (T. H.), has sailed for home, 
after making purchases in this city and on 
the Atlantic Coast. 

William Fulton, who recently recovered 
from a somewhat serious illness, is anxious- 
ly awaiting his doctor’s permission to go 
out on his Fall trip. He expects to leave 
during the latter part of August. 

James Tario, Jr., son of a Eureka jewel- 
er, has come to take up a course in en- 
graving at the Hiles School of Watchmak- 
ing and Engraving of 717 Market St. Mr. 
Hiles has students from all over the west. 

Miss H. L. Brown, editor of Ye Hallson 
Herald, house organ of A. I. Hall & Son, 
has returned from a pleasant sojourn spent 
in the Yellowstone National Park. Otto 
J. Boss, of A. I. Hall & Son, has left for 
Portland, Ore. 


Horace H. Allen, Pacific Coast manager 
for the Oneida Community Ltd. is in 
southern California on business. Mr. Al- 
len has become so accustomed to traveling 
that he enjoys living at his ranch, 40 miles 
down the Peninsula, and commuting daily. 

Wholesale jewelers and’ manufacturers’ 
tepresentatives closed their places of busi- 
ness at noon on Aug. 3, as a tribute of re- 
spect to the late President, Warren G. 
Harding. Banks, business houses generally 
and many of the leading retail stores were 
also closed. 

Hugh Williams, of the R. & L. Myers 
(o,, has been spending the past three weeks 
in Seattle, for a rest. L. S. Myers has re- 
turned from his vacation and is starting out 
on an extended trip, and Henry A. Harris, 
laving returned from his eastern journey, 
8 again on the road for R. & L. Myers. 

_ Jewelers visiting the trade during the past 
lw days include: Earle Bothwell, San 
Jose; Mrs. Wilkinson, wife of A. J. Wil- 
‘inson, Tracy; Carl Thomson and wife, 
Scotia ; M. Saier, Fresno; C. P. Jacobs, 
Vallejo; R. F. Haun, Merced; Carl Wright, 
“ureka; Ernest Mueller, Eureka, and F. W. 
Frisch, Healdsburg, Cal. 

A. V. Davidson, manager of the western 
fice of the National Jewelers’ Board of 
Trade, is planning to leave on Sept. 1 for 
southern California, where he will pass his 
Yacation. While in the south, Mr. Davidson 
will attend the convention of the Western 
Material Dealers’ Association, which is to 
meet in Los Angeles, Sept. 7 and &. 


Among the representatives of eastern 
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firms calling on the trade are: Robert Kehl, 
of F. H. Noble & Co., Chicago; George 
Goldberg, Untermeyer-Robbins & Co., and 
George A. Fox, of the Fox Mfg. Co. A 
new traveler for this territory is William 
B. Sunderland, who represents M. Fred 
Hirsch, Inc., Frank M. Whiting Co., Roch- 
well Silver Co. and Jas. E. Blache Co. 

Jewelers attending the production of the 
annual Bohemian Grove play, in the Bo- 
hemian Club’s redwood grove on the Rus- 
sian River, include Edward V. Saunders, 
coast manager of the International Silver 
Co.; Henry Morgan, of Morgan & Allen 
Co., and J. A. Francis, manager of the same 
concern. The play, which is always the cul- 
mination of a week’s annual jinks, had 150 
in the cast and was attended by a number 
of men of national fame. The grove is an 
Eveless Eden, no women ever being ad- 
mitted. 











TRADE CONDITIONS 


The last week or two has seen the State trade 


rather spotted. It seems the mid-Summer lull has 
struck with full force. Distributors say, however, 
that sales are not as slow as is usual this time 
of the year, and that August should beat August 
of a year ago. With present grain and live stock 
prices, the farmer is virtually out of the market 
for all commodities. This is beginning to be a 
serious situation in the strictly agricultural regions. 
Indiana is a big agricultural State, and when any- 
thing happens that curtails the money spending 
power cf the farmer it is certain to be felt. The 
condition is being felt in another way also. The 
rural banks are drawing on the larger city banks 
for funds to advance the farmer to enable him to 
hold his wheat, now being thrashed, for higher 
prices. This ts cutting off his surplus funds in 
the iarger centers for business and industrial pur- 
poses. Reports from various sections indicate a 
slight easing in the labor situation. Much of this 
is due to the curtailment of new construction be- 
cause of mounting prices. The building trades are 
well supplied with skilled mechanics now, as most 
other industrials are. Work in the factory centers 
continues good, and there are some indications that 
the coal fields in the western section will take on 
more life during the coming months. 





The Jewel Shop, inc., Gary, Ind., has 
been incorporated with a capital of $10,000. 
The concern will manufacture and deal in 
jewelry. Lewis Simon, Florence A. Simon 
and Harrison Huff are directors of the 
conipany. 

The Studebaker Watch Co., of Illinois, 
a foreign corporation in Indiana, with 
a capitalization of $25,000, has _ been 
authorized to deal in watches, clocks, etc., 
at South Bend, Ind. The legal agent in 
Indiana is George M. Studebaker, Jr., of 
South Bend. 

The large plate glass window in the front 
of the H, Krauss jewelry store, 205 N. 
Michigan St., South Bend, Ind., was 
smashed recently. A woman driving a Ford 
coupé stepped upon the accelerator instead 
of the brake, climbed the curb and smashed 
into the window. Insurance covers the loss. 

Renis Miley and Herman Brown, who 
went to Shoals, Ind., from Petersburg re- 
cently to take employment with a button 
factory are installing a plant of their own 


and will operate for themselves. They 
commencea work this week. Only a few 
cutters will be engaged at first. This 


makes the fourth button factory for Shoals 
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and nearly 100 button cutters and other 
employes are on the pay roll. 

Announcement has been received of the 
marriage of Thomas Forbes Fisher, former- 
ly of Shelbyville, Ind., to Miss Sylvia Mae 
Beery, of Juniata, Pa. The marriage took 
place at the home of the bride’s parents in 
Juniata. Mr. Fisher was formerly em- 
ployed by Harry Major at the latter’s 
jewelry store. 

The trade in Indiana co-operated whole- 
heartedly with Governor Warren McCray 
in rendering tribute to the memory of War- 
ren G. Harding, late president of the United 
States, on the date of the funeral services 
in Marion, Ohio. Every store in Indian- 
apolis was closed during the entire after- 
noon of Aug. 10 and reports from all 
sections of the State indicate this action was 
general. Representative members of the 
trade here feel a personal loss in the death 
of the late president.. 

Otto Graf, a jeweler at 44 N. Delaware 
St. who was one of 14 persons who 
signed a remonstrance recently against the 
proposal of the Indianapolis board of com- 
missioners to issue $1,650,000 worth of bonds 
for building purposes, has appealed to the 
county auditor to have his name removed 
from the remonstrance. The auditor told 
Mr. Graf that no legal way was provided 
by which he could remove the name and 
that the remonstrance could not be altered. 
Mr. Graf said he did not know what he 
was signing when he signed the remon- 
strance. He said a man appeared at his 
office and told him the petition would “save 
the taxpayers money.” Mr. Graf said he 
had children in school and did not wish to 
prevent the erection of buildings. 








Pacific Coast Notes 





George Daunt, Petaluma, is enjoying a 
sojourn at Lake Tahoe. 

Joe Golden, formerly a San Francisco 
jeweler, now has a well-equipped shop in 
San Jose. 

P. C. Galbraith, 
opening a new jewelry 
Omak, Wash. 

M. Saier, jeweler, of Fresno, Cal., has 
been enjoying a two weeks’ rest in Santa 
Cruz, with his family. 

I. Aronson, jeweler, Portland, Ore., 
passed away on Aug. 2, after having been 
sick for many months. 

L. W. Cheney, of Cheney & Pruitt, San 
Jose, has returned from a sojourn spent at 
Klamath Falls and at Crater Lake, Ore. 

William Borland, originally from London, 
Eng., is reported to be doing well with his 
jewelry store at 101, the Circle, Palo Alto, 
near Stanford University. 

M. Friedberger & Co., one of the largest 
jewelry establishments in Stockton, Cal., 
was burned out on the morning of July 30, 
in a fire that consumed practically the en- 
tire block. One person was killed, 15 were 
injured and a property loss of $750,000 was 
sustained in the entire fire. 


Centralia, Wash., is 
establishment in 








W. L. Ballinger, Madison, Wis., has been 
forced to move his jewelry and optical busi- 
ness owing to the fact that his store is to be 
occupied as a restaurant. 
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TRADE CONDITIONS 

jewelry lines shows good ac- 
the Summer development has 
both retail and wholesale trade. 
indifferent. June was marked 
of rain throughout the month 
it was done under great 


trade in 
Memphis; 


August 
tivity at 
been marked in 
The Spring 
with such a deluge 
that while trade was fair, 
difficulties. July showed gains and August with 
seasonable conditions, hot weather, growing 
weather and a few showers, is more active than 
usual. Owing to the hot days most of the stores 
observe half holiday one day of the week, some 
on Thursday and some on Saturday. In common 
with other Memphis mercantile stores, Wednesday 
is somewhat of a feature day to divide honors 
with Saturday trade, which is usually a rush day. 
Memphis is expecting many visitors here Aug. 22, 
23, 24, for the 10th annual convention of the Cot- 
ton States Merchants, which has a membership 
in half a dozen cotton States of the valley, all the 
meetings of the association being held here. 


was 


Son & Co., at Pine Bluff, 
“The Jewelers 


B. Gottlieb, 
Ark., use the trade slogan 
Ahead.” 

The business section with many mourning 
windows observed the demise of President 
Harding and on the 10th during the funeral 
hours, by proclamation of the Mayor, sus- 
pended business for a few hours as a period 
of mourning. All flags flew at half mast 
and on Sunday, Aug. 5, a memorial exercise 
was conducted at Overton Park. 

The Chattanooga (Tenn.) Rotary Club, 
at its last weekly meeting, on motion of 
W. C. Johnson, appointed a committee for 
funds to purchase a silver service to be 
presented the Steamship Chattanooga, to 
ply the waters of the Tennessee, just 
christened by Miss Dorothy Patton, a Chat- 
tanooga girl, daughter of Z. C. Patten, a 
member of the Rotary Club. 

The retail jewelry store of R. H. Powers, 
in the old Galt House, at Brownsville, 
Tenn., occupying the ground floor corner of 
that structure burned a few days ago. It 
is announced that Mr. Powers will re-open 
for business in a new location in a few 
days. The block, one of the oldest hotel 
structures in Brownsville, will be rebuilt 
with a modern structure for commercial and 
office purposes. 

The Mulford Jewelry Co. on S. Main St. 
showed last week a handsome window of 
silver loving cups, including eight handsome 
prizes for the Hottum Marathon races 
staged in the Mississippi river here Aug. 11 
and Aug. 25. Both men and women swim- 
mers participate in this great annual event 
originated by Doc Hottum, a Memphis busi- 
ness man and wholesale baker and one of 
the southern authorities on outdoor 
athletics. 

On Aug. | bids were received in Memphis 
for the clearing of the old buildings, the 
Fransioli and other structures on the site at 
Union, 2nd and 3rd Sts. for the New Pea- 
body Hotel, a $4,000,000, 600-room, 12-story 
structure to start soon after plans by Chicago 
architects. It will be the largest hotel in 
Memphis and one of the finest in the south. 
It is to be built by the Southern Hotel Co., 
recently incorporated. On the site of the 
present Peabody, an eight-story mercantile 
structure is to be erected. 

The house of Geo. T. Brodnax, Inc., 22 
S. Main St., is featuring handsome genuine 
leather week-end cases and travelers’ sets, 
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lined in various colored silk and equipped 
with handsome toilet articles. These with 
diamonds, gold and silver offerings are 
attracting attention of Summer buyers. 
This great store will occupy about Septem- 
ber 1, the handsome new home being de- 
signed for it by architects at the corner of 
S. Main and Monroe Ave. opposite the 
present Peabody Hotel and one block east 
of the river front. This is one of the most 
artistic corners in Memphis, a plate glass, 
cream brick and steel structure occupied 
for a few years by the Shop of Culture. It 
is being reconstructed by the addition of a 
floor and the installation of new elevators. 
There is an ornate marquee of copper and 
art glass at the entrance, starting at the 
southern extremity of the building and curv- 
ing gracefully around the corner to include 
the corner where the present entrance is 
located. The main entrance will open 
directly into Main St. The windows are 
to be raised about 18 inches all around to 
adapt them better to the showing of fine 
jewelry and silverware. E. L. Harrison, of 
Memphis, is the architect. 








James K. Lemon & Son presented the 
trophy won by “Dan” Smith in a _ recent 
golf tournament at Aubudon Park. 

Percy B. Stith, of William Kendrick’s 
Sons, left Aug. 11 for a two weeks’ so- 
journ in the picturesque Shakertown Com- 
munity, near Harrodsburg, Ky. Charles 
Ried, also one of Kendrick’s right-hand 
men, left for New York and other points 
east, Aug. 11. 

Local jewelers and novelty dealers de- 
clare that feminine shoppers in Louisville 
are delighted with the new craze for crystal 
ornaments. Crystal earrings, crystal but- 
tons, crystal bangle bracelets are only a 
few of the pieces of adornment which are 
in such vogue here now. 

The Kentucky Association of Optome- 
trists recently issued a warning to the pub- 
lic against spectacle peddlers. These ped- 
dlers, which are never sent out by reputable 
concerns, of course, have become a positive 
menace in this part of the country, espe- 
cially in the rural districts. 

The remaining stock of the George Rieger 
Jewelry Co., which the Rieger heirs have 
been closing out at cost, has been moved 
to Letzler-Lorch’s place on Fourth Ave., 
between Chestnut and Broadway. Rieger’s 
old stand in the Starks building has been 
released to a furnishing concern. 

Officials of the Ball Optical Co. recently 
entertained their employes at a_ birthday 
dinner given at the Henry Watterson Ho- 
tel in celebration of the seventh anniversary 
of the organization. Robert J. Ball, presi- 
dent of the company, presided and pre- 
sented the other speakers, including all the 
employes and members of the firm. Bonus 
checks were given to each one present, the 
amount of each gift being based on the 
amount of salary received and the length 
of service with the firm. 

Estimating that damage from smoke adds 
from one-half to three per cent. to the cost 
of merchandise sold in Louisville stores, and 
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costs Louisville merchants and their cys. 
tomers thousands of dollars every year, the 
Retail Merchants’ Association has taken the 
matter up and appointed a committee to 
investigate the matter thoroughly and then 
take it up with the Board of Public Works, 
Local jewelers are hopeful that something 
will be done to alleviate the smoke eyil, 
which they have felt keenly, due to the 
fragility of some of the lines which they 
carry. 

There has been some delay in the re- 
modeling of the store to which Schneider 
& Doelckner expected to remove their stock 
from their place on E. Market, about Aug, 
15. Mr. Doelckner says now that they 
have been promised the location by Aug, 20, 
Charles O. Schneider, of the firm, who js 
a prominent member of the Knights of Co- 
lumbus, took a day’s .vacation to attend the 
annual K. C. picnic at Fontaine Ferry 
Park, Aug. 9. Mrs. Charles O. Schneider 
has recently returned home after a six 
weeks’ visit to friends and relatives in Balti- 
more. Mrs. Schneider’s home was origi- 
nally in Baltimore. 

With the beginning of Fall buying, the 
number of commercial travelers has in- 
creased within the past week or 10 days, 
Among the representatives calling on local 
jewelers are the following: Richard A. 
Hunkin, Allsopp Bros., Newark, N. J., who 
was accompanied here by his bride of a few 
weeks; M. L. Braun, O. J. Somers Co, 
New York; A. H. Greene, Ingomar Gold- 
smith & Co., New York; Charles Hickok, 
Fleder-Hickok Co., Newark, N. J.; J. W. 
Roubaud, Henry Freund & Bro., New 
York; Samuel Adler, A. Wallach & Co, 
New York; R. L. Kinz, Derby Silver Co. 
Derby, Conn.; W. J. Lattimer, Weidlich 
3ros. Mfg. Co., Bridgeport, Conn. 

In accordance with the request issued a 
few days ago by the Mayor of the cities, 
all stores belonging to the Retail Mer- 
chants’ Association closed here Friday, 
Aug. 10, at 2.45 p. m., in honor of the late 
President Harding. Local jewelry mer- 
chants had no special meeting to decide 
upon closing their stores, but with one ac- 
cord they followed the example of other 
merchants in the retail association. Since 
the report of the late President’s death was 
received here, local jewelers have each 
dedicated one of their show windows to 4 
large, framed photograph of our late Chief 
Executive. These pictures have been 
draped in black crépe to symbolize Louis- 
ville’s grief with that of the rest of the 
world in the death of our First Citizen. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as fe- 
ported for the past week: 

Selling Price 
U.S. Gov't New York 
Date Assay Bars Official 
Avg. 3 65% 62% 
Aug. 3048 65 625% 
Aug. 65% 62% 
Aug. ; Holiday Holiday 
Aug. 31! 65% 3 
Aug. 65% 


London 


Official 


63% 








L. A. Wetmore, jeweler, has leased the 
ground floor of the new building to 


erected at 162 E. Main St., Kent, O. 
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Gath, Jr., 
received the 
friends aud business associates last week in 
the death of his father, George Gath, Sr., 
who died in the Buffalo General hospital on 


Aug. 6. : ; 
Out of respect for the late President War- 


Lockport, N. Y., 
condolences of his 


George 
jeweler, 


ren G. Harding, Buffalo’s retail jewelry 
stores closed one hour earlier last Friday, 
the day of the funeral at Marion. Many of 
the windows were draped with flags and 
mourning colors throughout the week in 
honor of the President’s memory. 

The proprietor of a jewelry store on 
Eagle St. is under arrest, charged with re- 
ceiving stolen property, following the find- 
ng of a quantity of jeweiry in his estab- 
lishment which has been stolen in recent 
house and store robberies. Among the loot 
was eight watches identified as _ those 
stolen from an Amsterdam, N. Y., jeweler. 

A marquise shaped perfect blue white 
diamond, weighing 18% karats, one of the 
largest ever seen in Buffalo, is on display in 
T. C. Tanke’s new store. It is about 4% 
of an inch long and 3% of an inch in 
width and a special box has been constructed 
to display it suitably. The firm has de- 
signed a ring in which it will be surrounded 
by smaller stones. 

Charles G. Ocelheim, of the Leininger- 
Oelheim Co., in the Brisbane building, left 
Saturday night accompanied by wife and 
family for a motor trip to the Adirondacks, 
where he will spend the better part of two 
weeks in his cottage at Pond Island in Sixth 
Lake. Mr. Leininger returned on Monday 
from a two weeks’ outing, much improved 
in health by his outdoor living. 

Harry C. McCormack, manager of the 
new T, C. Tanke, Inc., store, is taking a 
iading part in the Kiwanis Club welfare 
work, as a chairman of the committee which 
s sending a group of boys to various 
Summer camps for two weeks at a time. 
Besides Mr. McCormack has charge of the 
arrangements for the joint Kiwanis picnic 
to be held this week at Horseshoe Lake in 
which 10 clubs from Buffalo and other 
western New York cities will participate. 

Sam Norman, 14 years old, of Canan- 
daigua, is charged with having taken a 
watch worth about $5 from the top of the 
showcase of the L. M. Campbell jewelry 
tore in that city on Aug. 8. The boy en- 
tered the store to have a clasp placed on 
achain he had with him and while the 
‘letk was turned away momentarily the boy 
grabbed the watch and made his getaway, 
according to the clerk. The police turned 
the boy over to the probation officer and his 
case will be attended to after some investi- 
gation is made. 

lt became known definitely last week that 
1.C. Tanke, Inc., intended to continue to 
rate two retail jewelry stores in Buffalo’s 
downtown shopping district. Just prior to 
the opening of their new store at 557 Main 
‘t, the transfer of the property in which 
thir store at 378 Main St. is located 
changed hands and it was rumored that 
125 would see the Block interests with only 
me store as their lease on the premises 
pired at that time. Since then negotia- 
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tions which were concluded last week in- 
sures the T. C. Tanke Inc. of the. store 
next door te their present location at 380 
Main St. They will not wait until the ex- 
piraticn of their lease but will move from 
the corner of Eagle St. on May 1, next. 
They have obtained a nine-year lease on 
380 Main St., which premises is equally as 
large as the store they now occupy. 








Canada Notes 





- M. W. Riopel, jeweler, and Albert Rene- 
de Cotret, jewelry agent, are registered in 
Montreal. 

A. C. Lapierre, jeweler of St. Paul de 
Metis, Alberta, has sold his business to 
D. I. Gue. 

Thomas J. Barnett, optometrist of 
Oshana, Ont., has given a chattel mortgage 
to Catherine Barnett for $1,000, 

John A. Nash, Mfg. Jeweler, Ltd., of 
London, Ont., has been incorporated with 
$150,000 capital by John A. Nash, Charles 
H. Foster, Thomas J. Murphy and others. 

A former employe of the Goldsmiths’ Co., 
Toronto, was arrested in Buffalo on Aug. 5 
on a charge of stealing nine watches belong- 
ing to the company, which were found in 
his possession. 

Paul J. F. Leushner, a veteran watch- 
maker, died recently at Sprucedale, Ont., 
at the age of 88. He was born and learned 
his trade in Prussia, coming to Canada 60 
years ago. For many years he was engaged 
in business at Cookstown, Ont., but during 
his later years he was engaged in farming 
and conducted a saw mill. Seven children 
survive him. 

On July 22 the jewelry store of Mitchell 
& Copp, in Winnipeg, was broken into, the 
display window being smashed and jewelry 
to the value of $2,000 stolen. On July 30 
the police arrested W. McPherson, who is 
charged with the crime, and recovered the 
stolen goods. McPherson was convicted fast 
year of a similar offence and is suspected 
of being guilty of several thefts and 
burglaries during the last few months, 

Charles Lawrence, alias ‘Charles Lintoro,” 
who has undergone an imprisonment of six 
months for vagrancy at Montreal, was re- 
arrested on his release on July 29, being 
wanted by the police of Toronto on the 
charge of stealing jewelry valued at $12,000 
from C. L. Sherrill, a jewelry traveler of 
New York, on June 22 of last year. Mr. 
Sherrill was staying at the King Edward 
Hotel and Lawrence, it is charged, entered 
his room by the window creeping along a 
narrow ledge several stories above the side- 
walk. When arrested in Montreal he was 
caught in a hotel which he had evidently 
entered for the purpose of robbery, and 
jumping from a window in attempting to 
escape broke his leg. He was brought to 
Toronto for trial. 








G. W. Haltom, Fort Worth, Tex., as a 
result of his recent leasing of the new quar- 
ters which will give him the entire first 
floor of the Fort Worth Club building, 6th 
and Main Sts., has received considerable pub- 
licity, several local papers publishing pic- 
tures of the building in which Mr, Haltom’s 
business is located, together with a history 
of his career. 
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The J. F. Sturdy Sons Co. is holding 
down first place in the Twilight baseball 
league. 

Swift & Fisher have been licensed to 
manufacture the emblems of the Order of 
DeMolay. 

Frank P. Kennedy, of the Kennedy Co., 
returned last week from a sojourn enjoyed 
in Saratoga. 

The firms in the Bliss building will re- 
sume operations next Monday morning 
after being closed for their vacation periods, 

Charles Joslin, designer for R. Blackinton 
& Co., has entered the New Bedford tennis 
tournament for the Bristol County cham- 
pionship. 

Harry Fisher and Lester Holbrook, two 
well known jewelers, arranged the memorial 
sevices held last Friday for the late Presi- 
dent Harding. 

Frank Whiting, Chicago salesman for 
the Whiting & Davis Co., Plainville, Mass., 
spent last week at the factory. The firm 
paid the employes for the week they were 
out on their vacations. 

The delegates to the American National 
Retail Jewelers’ Association will visit the 
North Attleboro factories on Tuesday, Aug. 
28. A dinner and entertainment will be 
furnished for the delegation near Lake 
Pearl. 

The jewelers have a great friend in 
President Calvin Coolidge who has been a 
frequent visitor to the Attleboros and is 
thoroughly acquainted with the industry. 
Last Fall he delivered his only speech of the 
State campaign in North Attleboro. 











The assessors have been delayed in an- 
nouncing the tax rate for the coming year 
but it is not expected to be less than $30 
per thousand, the rate for last year. 

The L. G. Balfour Co. opened its new 
shop in the Blake building this week. The 
concern now has 67 salesmen on the road 
and they cover all the United States and 
part of Canada. 

Most of the local jewelry factories were 
closed all day last Friday out of respect to 
the late President Harding. The few who 
did not close all day shut down at 12 o’clock 
for the afternoon. 

The employes’ committee of the R. F. 
Simmons Co. was informed last week that 
the company will grant a five per cent divi- 
dend of the profits of the firm for the 
months of May, June and July. The bonus 
will be paid this week. About 300 em- 
ployes will receive the bonus which is given 
every three months by the firm. 

William A. Sturdy, the former Chartley 
manufacturing jeweler, last week joined the 
William A. Streeter Post, G. A. R. Mr. 
Sturdy is 83 years of age and is the oldest 
veteran of the war to be admitted to the 
Grand Army. He saw service at the battle 
of Bull Run and sustained injuries which 
took him many years to recover from. 
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54 in. and 6% in. 


The Pairpoint Corporation 


MANUFACTURERS 
OF 


Silver Plated Ware 
Metal Electroliers 
Decorated Glass Shades 
Cut and Engraved Crystal Glass 
Fancy Colored Blown Glass 


Factories: New Bedford, Mass. 


BRANCHES: 
NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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An Up-to-Date Gift Shop 














. 
[? is only occasionally one finds a gift shop 
which is so attractive and well stocked 
that it could be taken bodily and trans- 
planted into a jewelry store. A Gift Shop 


being arranged to care for novelties in paper 
which can be used as favors, etc. Favors 
designed and made up especially in the shop 
will be on sale there. 











LEA FERGUSON’S GIFT 
in Troy, N. Y., is one of those which can be 
carried bodily into any high-class jewelry 
store. 

The shop has only been open a short 
time but its success has been assured from 
the start. The proprietor studied interior 
decorating. It shows in the arrangement of 
her shop whose walls are a pale green with 
Chinese red and black trimmings. A screen 
across the back of the shop has parrots on 
it, and these birds will lend color to the 
shop in decorating the curtains and chair 
cushions when Fall upholstery is installed. 

The stock carried by this shop can be 
sen from the illustrations, also the at- 
tractive method of displaying the goods. 

Oye condition in this store which is so 
excellent is that you feel at home the 
minute you enter. The merchandise is 
grouped on tables, shelves, plate racks and 
cabinets in a manner your customers would 
we in their own homes. This is of course 
half the secret in the selling of gift depart- 
ment merchandise. 

The stock consists roughly of numerous 
Pieces of pottery, tea sets, candlesticks, 
lamps, decorative glassware, California red- 
wood book ends, leather novelties, writing 
paper, smoking and jewelry novelties, and 
pictures. A larger lamp stock and a large 
‘ssortment of baskets have been planned for 
te Christmas trade. 

The balcony at the rear of the store is 








SHOP AT TROY, N. Y. 


There are two colleges and an exclusive 
boarding school in the city of Troy. There 
are class dinners and parties where favors 


stock. Vanity cases of course in every style 
and design are being sold rapidly. 

The proprietor believes in newspaper ad- 
vertising. She has also sent out letters to 
her mailing list. 

Have you ever thought of having an 
interior decorator go over your gift depart- 
ment and reorganize the placing of the mer- 
chandise? Yes, it would cost money, but 
there would be more sales for as has been 
brought out many times in this department 
gift department merchandise must be dis- 
played in a certain amount of atmosphere, 
color contrast and combination and much 
homelike setting and placing of each article. 

If you feel you cannot afford to engage 
services of an interior decorator. to reor- 
ganize your gift department, then send the 
person in charge of that department to the 
nearest store where interior decorating is 
made a specialty. Study the conditions of 
the homes into which the merchandise is 
going. Have your sales people go through 
the entire shop and see how their merchan- 
dise is displayed. Enough ideas will be ob- 
tained to make this very practical. 





What Is Selling? 





ASK a jewelry store man what is selling 
in his novelty and gift department and 
he will respond promptly, “Novelties !” 

If you ask for a list of the different types 
of novelties the list is so long you cannot 
copy it, but a few of the most important and 
distinctive are: 


Necklaces and chokers, compact sets of 
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ANOTHER VIEW OF THE SAME SHOP 


are needed and the proprietor is going to 
not only be ready, but supply this demand. 

Chinese pendants, spun glass bracelets, 
novelty pins and the small pocketbooks of 
cloth and suede are among her best selling 


all styles and designs, stationery with all 
types of monograms, candlesticks, portfolios 
of leather from the simplest to the most 
ornate designs, console sets in silver, crystal 
and colored glass, and book ends. 
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HAWKES 


Individual Salt Cellars of Hawkes Crystal 
Add Savor to Your Gift Stock 


The woman searching for “something new” for 

a gift or prize will be delighted with these dainty 

crystal bits. More than likely she will buy a set 

of these individual salt cellars for her own table 

too. Certainly she will remember your store 
ini intial: Ni ilies ily when she starts out to make a really worth while 
Cellar, Geld Band. $6.00 per dozen, purchase. 


pares 3 
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Your investment in Hawkes Crystal is very small 
—and the turnover is very quick. You can re- 
order as you sell, replacing popular numbers with- 
out the least delay. Our immense stock enables 
us to ship your order the day it reaches us. 





Old English and 
T. G. HAWKES & COMPANY Lo wly wl 


Corning, N. Y. 





Inventors and Pat 


No. 3683—Two inch Individual Salt Pacific Coast Office: 140 Geary St., San Francisco entees of Hawhes 
Fameus French 


Cellar, Minerva. $5.00 per dozen, net. Canadian Representative: R.G. How, 118 Coristine Bldg., Montreal, Canada Dressing Mixing 
° Bottle. 



































assembled by 
Maddock & Miller 


Incorporate 


e House of Stock, 
39-41 West 23 St.. 
New York City 
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Hints for the Dealer Conducting a Gift Department 

















Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 
mggest articles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 
such articles will be published in this department and additional information given upon request whenever 


the data is available. 


A CHARMINGLY appointed buffet or 
sideboard is presented in group No. 
326. According to the present mode, 
decorations are fewer and sometimes almost 
severe in their simplicity, though ever so 
much more pleasing and restful to the eye 
than the old time potpourri of “jimcracks” 
that used to appear on every available serv- 
jcespace. The mirror over the buffet reflects 
the same charming simplicity with its 
straight lined frame of burnished gold and 
sftly colored panels. Instead of the usual 
bowl, by way of variation, there is the china 
fower basket, in all the beauty of its exotic 











Group No. 326—AN ARTISTIC BUFFET 


coloring, filled with sprays of Spring 
lowers. The scarf is “chengtu” brocaded 
ik and adds to the effectiveness of the 
jicture. A single piece of furniture with 
the proper ornamentation makes a strikingly 
tractive background for such dainty pieces 
“one might select and at the same time 
thances its own beauty. 

* * * 


The vases of various composition illus- 
‘ated in group No. 327 are a little unusual. 
‘ere is always a place for a bit of pottery 
* glassware in the shape of a vase for it 
‘omamental whether empty or filled with 
fers or ferns. The centre object is a 
‘mpeiiar; urn and incense burner; to the 
“tan Egyptian vase and to the right a 
‘tus-flower vase, size about seven by 12 
"es, These are all of Parthian bronze in 
“Netent finishes. The smaller vases at the 
ts, though resembling metal in appear- 
“tt, are made of a kind of pottery with a 
“hy metalized finish. They may be ob- 
“ned in a variety of colors as well as 
“tk, They are well adapted for use as 
“udoit or table lamps and indicate a very 
‘th standard of artistic craftsmanship. 
* * * 
The tendency has been for the jeweler to 


tre a ‘ ° 
‘lide dinner-ware from his merchandise, 


merely handling odd and decorative bits of 
pottery and an occasional tea set. There is 
a substantial profit in these goods but the 
jeweler seems reluctant to consider this line 
as a possible source of income. With the 
prestige he enjoys and the confidence placed 
in him and his judgment, it would seem 
quite logical for the seeker of reputable 
china to go to the jeweler rather than the 
department store if he (the jeweler) were 
to include this merchandise in his stock. Then, 
too, there is sure to be continued reorders 
on china on account of breakage and also 
for filling or enlarging one’s set by addi- 
tional pieces. The jeweler may claim he 
has not sufficient space for the display of 
dinner sets in their entirety. He can easily 
show the dinner plates of various sets or 
one complete “place service” of each set in 
his stock and from these take his orders. 
China from various parts of the world are 
shown in Group No. 328. Their colorings 
and decorations are indicative of the lands 
from which the wares come. The tea set 
in the centre has all the charm of the Orient 
for nowhere do we find tea sets of such 
fragile beauty and charm. Their floral 
decorations of blossoms or quaint pictures 
of Japanese scenes are always interesting. 
The dinner plates above, examples of 
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its own, lending itself to many different 
uses. Especially does it beautify the dining 
table, adding to its effectiveness and charm. 
Group No. 329 shows extremely handsome 
examples. The jam jars at the extreme 
ends are gold banded and engraved. The 
mayonnaise bowl and plate—4%4 and 7 
inches respectively, of “old colony” design, 
are fluted and engraved. Of rare charm 
indeed is this set. The octagon plate with 
sterling silver handles is designed for many 
uses, making an excellent sandwich or cake 
plate. It is 10 inches in diameter. The 
“Sweet-meat” or compartment dish is also 
very useful for the serving of candy or 
relishes. The mountings are nickel. The 
decoration on these crystal pieces are all 
extremely simple and in some _ instances 
almost severe, but in excellent taste. For 
gifts of the better sort in crystal-ware, 
these pieces represent excellent examples. 





Keeping Up with the Times 





EEPING abreast of the market is a 
most important factor in being able to 
present for sale the kind of goods that 
have a quick turnover, Salesmen for 
specialty goods for the gift trade usually 
carry quite a few trunks full of their 
novelty samples and it is next to impossible 
for them to bring their wares into a store, 
as jewelers’ salesmen can their samples. 
To offset this disadvantage the novelty 
and art goods salesmen usually notify 
jewelers either by telephone or postal card 
that their samples are on display at the 
hotel of the town, giving the dates of such 
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Group No. 327—uUNIQUE BITS OF 


Limoge, are charmingly decorated in many 
individual designs. There is a wide range 
of patterns in this ware from which to 
choose. To the left is English porcelain 
of most attractive pattern. The fruits of 
the season pictured in round medallions, 
give a golden haze of tints in blues, yellows 
and pinks on a blue grey border of conven- 
tional flowers and rich gold lines adorn the 
edges. The odd shaped plate at the top of 
the same group is Wedgwood of quaintly 
original design and pattern. To the right is 
also a colorful pattern of English manu- 
facture. The prominent colors are yellow 
and black with floral blossoms in bright 


natural hues. 
x * * 


Crystal-ware has a very special charm all 


POTTERY FOR THE GIFT DEPARTMENT 


exhibitions. A jeweler is neglecting his 
opportunity if he does not visit the displays 
thus made and see for himself what is 
being offered. 

Even though his stock is complete he 
owes it to his business and his patrons to 
go and see what is new on the market so 
that he is prepared when next in a posi- 
tion to buy. 








Edgar S. Nichols, of Pana, IIl., who for 
the past five years has been employed as a 
watchmaker and jeweler in the jewelry store 
of S. Sve on Locust St., Pana, has pur- 
chased the stock and fixtures of the jewelry 
establishment formerly owned by Mrs. C. A. 
Florey, of Findlay. Mr. Nichols’ brother is 
now in charge of the business. 
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New goods are arriving 
daily from Europe 


Many popular priced Beaded Bags are 
here. Hosts of Earrings and Bracelets have 
also arrived. 


Choker necklaces, now so much in demand, 
are selling rapidly. We have them in 
beautiful styles and various colors. 


Let us send you sample for selection 


Wonderful Beaded Dainty Necklaces 


Bags Smart Cigarette Hold- 
Exclusive Novelty ers and Cases 


Bags 


Steel Beaded Cro- 
cheted Bags Clever Bracelets 


Pendants on Cords 


Unusual Earrings New Brooches 
Novelty Bar Pins 


JULES SCHWAB & CO. 
IMPORTERS 
Three Seventy-Seven 


Fifth Avenue 
at Thirty-Fifth Street 
New York 


The Sisters’ Creations 7 Rue Bergere, Paris 


























Hetty Heads 


In Assortments 


A WOMAN is not likely to buy two watches at the 

same time, but there are many lower priced arti 
cles which sell just as easily in twos or threes or half 
dozens as singly. Betty Beads, for example. 


Have your clerks suggest the purchase of several 
strands of Betty Bead Necklaces with Betty Bead 
-Bangle Bracelets to match to each customer. The idea 
is usually successful. For Betty Beads are so inexpen- 
sive and come in so many fascinating shades to suit 
various occasions that most women quickly see the need 
for a full assortment. 


This multiple selling naturally multiplies profits, in- 
creases turnover, and makes Betty Beads a still more 
desirable jewelry item. It is essential, however, that 
you keep a wide selection and full stock on hand at all 
times. 
Note: Betty Bead Bangle Bracelets have 
recently been added to our line and are in 
great demand. They consist of non-flexible 
endless bracelets of durable metal beads 
beautifully enameled to match Betty Bead 
Necklaces. Three sizes, two for the wrist 
and one for above the elbow. 


Retail Prices 


Betty Bead Bracelets 
Betty Bead Necklaces 


BETTY PRODUCTS COMPANY 
37 Edwards Street, Hartford, Cont: 


New York Office 
BUD Condit & Rattey 9 Maiden Lane 
Betty ipieere! Pacific Coast Representative: 
ecklaces E. B. Elliot, 519 E, Lemon Ave 
KADE MARK RE oa ‘ C ifa 


} . 
7 Monrovia, 


Sold to the Retail Trade Direct. Nationally Advertise 
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The Novelty Trade 





TH writer has interviewed a considerable 


number of jewelers who have gift de- 


gartments and clever women who own and 
manage high class novelty and gift shops 


which are almost typical jewelry store 
The question—“What 
merchandise do you find sells more quickly, 
ad is in more demand?” brings the one 
aswer in every instance, 

“Novelties! Novelties of every 
srticularly in leather and jewelry.” 
“Why have you found that novelties sell 
 rapidly—that there is such a demand for 
them?” brings a universal answer. 

“Card parties; birthday parties; holiday 
gitierings ; and school entertainments, class 
dnners and dances, and club activities call 
for numerous novelties for favors, prizes 
ad gifts. This means that novelties are 


sort, 


more in demand because they want some- 
hing ‘new,’ something not used before.” 


Every town and city has its high school, 
is clubs, its card parties and its holiday 
gatherings. Many towns have normal 
«hols, small colleges and private schools. 
lis wise to cater to this class of custom 
vhen the city or town offers any amount 
worth special attention on the part of the 
weer. Private schools for young girls 
ier a very big opportunity for the jeweler 
vith a novelty department. The cards and 
wor department is heavily called upon by 
this class of custom when the jeweler has 
itepresentative stock. 

Card parties are going on to a certain 
‘tent throughout the Summer, but the Fall 
i coming Winter is the time when all 
hese activities will be in full swing. But 
Wis the time for the jeweler to study 
% market and make his purchases for the 
‘al, September is not far off—and Sep- 
tmber means the beginning of every ac- 
mty~even schools—and therefore requires 
% immediate attention of jewelers. 

The attention of school girls, high school 
a private school girls, can be obtained 
“tough a small sign in the jeweler’s window 
‘ang that favors, cards and all novelties 
“every occasion can be obtained in that 
"rt, And then, Mr. Jeweler, have a table, 
"2 counter, filled with those things which 
al to this class of customer. The same 


‘4 can be used with the card party mer- 
andise—and with birthday merchandise. 
‘would even pay to have birthday cards, 
"s and reasonably priced gifts on a table 
themselves and cards, favors and small 
Bis for school and private school girls on 
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another table by themselves, with score 
cards, packs of cards and prizes on another 
table, each table labeled with the type of 
merchandise it carries such as—Young 
People’s Entertainments—For the Card 
Party—Birthday Novelties. 

And once a woman or girl becomes your 
customer she will be a very good medium 
of advertising for you—for the woman can- 
not keep still—she loves to talk about where 
she shops—whether it is the butchers or the 
jewelers. 

Get ready for the September trade with 
a goodly stock of novelties. 





The China Ware Line 





"Pees is not only a profitable line for a 
jewelry stcre to carry but it affords ex- 
cellent possibilities in the way of attracting 
attention to the store itself. Hardly an item 
in the nature of housewares carries the ap- 
peal to women that china does. Yet: there 





Group No, 328—CHINAWARE FROM VARIOUS PARTS OF THE WORLD 
(See text on page 125) 


are few jewelry stores which stock china 
as a part of their gift department, or as a 
separate department of its own. This should 
not be. There are numerous reasons. 

The newly married couple must have a 
complete outfit of china and glassware, to 
say nothing of silverware. Relatives and 
friends of the prospective newlyweds fre- 
quently turn their thoughts to china, glass 
and cut glass ware and silver. Why should 
not these customers find in the jewelry store 
those three types of merchandise which they 
can give as presents—or which can be pur- 
chased for their own individual use? 

The profits from this line are good. The 
merchandise is certainly attractive and does 
not take up a great amount of space in com- 
parison with other articles which jewelers 
stock. China can be displayed to advantage. 
There is about everything in favor of stock- 
ing this merchandise, Why turn over that 
business to the hardware stores and the de- 
partment stores when you, Mr. Jeweler, can 
have it yourself? 

Replacements are more frequent in china 
owing to the fragile character of the mer- 
chandise than glassware and pottery, and re- 
peat orders are a source of continuous sales. 
There is another feature in favor of stock- 
ing china. 

Summed up, china is a logical line in the 
jewelry store which is not being developed 
as it should be. One of the most important 
lessons of modern merchandising is the 
handling of affiliated merchandise, and while 
we would not expect the jewelry store to 
complete the kitchen, certainly it is not too 
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far fetched to expect it to complete the din- 
ing room. There is no reason why jewelry 
stores should carry silverware, glassware, 
cut glass for the table, and high grade elec- 
tric toasters, percolators,.and cutlery and 
not carry dinner sets, cups and saucers, plat- , 
ters, tea sets, etc. The jeweler will learn | 
this lesson in time and then he will wonder 
why he had not thought of it before—or why ' 
he had not heeded numerous pointers given 
him through the Gift Department of Tue ' 
JEWELERS’ CIRCULAR. 





Two Good Window Displays 





A JEWELER cannot give too much at- 

tenticn to the window displays of his 
gift department stock. When gift depart- 
ment merchandise is mixed with jewelry 
stock to dress a window the greatest care 
should be exercised, but when gift depart- 
ment merchandise alone is used to trim the 
windows, and two windows are one beside 
the other, the jeweler must be extremely 
careful, 

For one thing, his stock must mingle well. 
By that is meant that only gift department 
merchandise which has some association 
should be placed in the window. Another 
thing, there should be much space and few 
gift department articles in a window dis- 
play. A third thing, the display being 
colorful in many instances must not be con- 
flicting or gaudy. The less window trim- 
ming used, and the plainer the ground and 
the back, the better the gift department 
merchandise will look. 

Following up these statements we will 
describe two windows which were side by 
side in a very small, but well arranged and 
well-stocked jewelry store with a gift de- 
partment. The left hand window had 
leather goods, and the right hand window 
had glassware. These were the side win- 
dows. The two front windows were dressed 
with jewelry and silverware. 

First we will study the leather goods 
window. The ground was the plain dark 
velvet with the dark wood background. A 
leather portfolio was against the center back 
of the display and a purse in the center 
front of the display. In the left hand front 
corner was a leather blotter of half moon 
shape, and in the right hand corner was a 
leather box which could be used for jewels 
or cigarettes (the interior could not be seen 
so its use is not known). Between this box 
and the right hand rear corner was a 
painted hox, one of those plaster colored 
boxes, and a score slate and pencil. Between 
the leather blotter and the left hand rear 
corner was another painted box, of different 
design. This window was very simple and 
appealing. 

The other window had a glass fruit dish 
on a piece of lace in the center of the win- 
dow, an uncovered comport to the right, 
and to the left, each one being a different 
design and shape, and a covered comport 
in each of the front corners. A tall slender 
cut glass vase was in the left rear corner 
of the window and a cut glass vase about 
the same height but of greater diameter 
occupied the right rear corner. No color, 
just plain glassware and cut glass in that 
window and yet it made you stop and study 
each piece, and you could study each piece 
because they were not crowded together. 
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It is Always a New 
Novel Idea with— 


ART-CRAFT PRODUCTS CO. ry 


No. 62-P—Turkish Cigarette 5335 N. Western Ave., CHICAGO, ILL. quality by whieh 
Science knows of only one pro- Lat tits expen gules Ge wy Mase chew pute may be judged, 
cess by which the original hand- % 
chased die can be reproduced with 
the same sharpness and distinctness 
in design, and that is the elec- 
trolytic process of manufac- 
ture, which is exclusively 
used on all 
Art-Craft Prod- 

ucts. 














Gentlemen: Please send us, transportation prepaid, sam- 
ples and catalog of your Old Dutch Silver Reproductions 
with a view to our placing an order if found satisfactory 
in quality, craftsmanship and price. Will remit in due 
course to cover your memorandum bill or return your 
samples within 30 days carefully packed. 


PRONE SOR ABU 


_ 
= 


Section of our 


Street and No. 
large tank room 


8-15-23 
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WINTER'S Jewelry Engraving 
BY MAIL 


Master System Just Perfected 
Good As A School 
Borghese Productions Easy Lessons Easy Terms 


Write for particulars 














Represent a successful effort to repro- 


4 >] 
duce interesting decorative articles em- Winter Ss School of Jewelry 


bodying the art of the Italian Renais- Dept. 10 Engraving Est. 1897 


sance in objects at once individual and 343 W. North Ave., Chicago, Ill. 
artistic in design yet moderate in price. 








Everything in Fourteen Karat Gold 


ONYX JEWELRY 











CHARLES HALL. Inc. 


18 West 23” Street, NewYork SAMUEL LAWSON 


Wonns -Springfield, Mose. ¢ Repairing and Special Orders 
(3 £3) 71-73 Nassau St. New York 
































Jewelers Visiting Providence Everlasting Photographs 


should not fail to visit Pawtucket, where the > ff. nig BURNED {INTO CHINA aay 
Pohlson Galleries line of gifts are manufactured. a: cal, See ee rong song Ay tinted in 
As a side-line this line of gifts is of real im- i F sees yn ag 7 ce yon photographs on 
portance to jewelers. We will be glad to send ; . 


Watch dials. 
Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH 0. BaD 
7203 Franklin St., Forest Park, Il, P. 0. 


catalogue and further information if interested. 


THE POHLSON GALLERIES 
PAWTUCKET, R. I. 
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The Chinese Game 





: iow Chinese game is here—and here to 
stay. So, Mr. ‘Jeweler, you might as 
well stock it now and push it to your utmost 
while the craze is the hardest and people 
are buying heavier than they will! three or 
four months from now. 

Mah Tongg, as some call it, appeals to 
those who enjoy puzzles and those who 
enjoy a serious and difficult game. It will 
run a close second to bridge if things con- 
tinue as they are at present. And all 
indications are that they will. 

One buyer in a large gift department in 
a prominent Troy jewelry store told the 
writer that Mah Tongg had come to stay. 
She added that she did not believe that it 
would ever displace bridge, but that it would 
gain still greater popularity as the Fall and 
Winter months came on and that she had 
stocked rather heavily. 

And in her buying she stocked sets from 
$20 to $50 a piece. She had found that 
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on which was spread a set of Mah Tongg 
in much disorder, for there were also the 
rules, and customers were permitted to stop 
and examine the set. 

This method also sold a great many sets, 
for those customers who had not come in 
close touch with the game, who had only 
heard about it but had not seen rules or 
touched the game, learned something about 
it—and this fact alone brought the store 
many customers. 





Cameras and Optical Goods 





NUMEROUS jewelry stores have worked 

into their stock of jewelry and gift de- 
partment merchandise a line of optical goods. 
This department is conducted by an optician 
who is employed by the jeweler to handle the 
department and assist in the store generally 
when not busy in his department. This sales- 
man can do a certain amount of fitting and 
adjusting of glasses, but cannot conduct 




















Group No. 329—CHARMING PIECE OF CRYSTALWARE 
(See text on page 125) 


those priced sets were going very well 
indeed. 

“During the Fall the demand will be 
greater,” she said, “because during the 
Summer months many will learn the game 
and in the cooler weather will buy their sets 
to have parties in the Fall.” 

Mr. Jeweler, what are you doing to meet 
the demand of your customers for this 
game in the Fall? What are you doing 
to supply proper score sets, and prizes 
for the many parties? If you are 
catering to a bridge trade—start your cater- 
ing to the Chinese game trade. Don’t be 
afraid to be the first one in your town to 
do this. You had better be the first than 
the last one—so begin now to cash in— 
heavily. 

And just to give you a little hint as to 
how to spring your stock on the public we 
will tell what two stores have done. 

One store ran this simple window for a 
week but it brought customers into the store 
to buy score cards and the game itself. 
Two attractive Chinese bags for shopping 
or knitting were at either front corner of 
the window. Behind those, lining up toward 
the center of the window, on either side, a 
Mah Tongg score card and pencil. In the 
center of the window, open for full view, 
was a complete game. The window was 
80 plain, so simple, so entirely Chinese 
despite the bags, that it drew passersby to 
it like a magnet. 

The other store showed a window display 
of the game along with poker and bridge 
sts, but the main feature was a table, kept 
in the front of the store for about a month, 


examinations. These examinations are con- 
ducted by an optician of longer experience 
who has hours when he conducts his ex- 
aminations at the jewelry store optical de- 
partment., In this manner, the optical de- 
partment is conducted in the very best man- 
ner of service to customers, and the services 
of the salesman utilized to a greater advan- 
tage. 

Whether the jewelry store has an optical 
department or not, there is a large field for 
the jeweler in the sale of cameras, field and 
opera glasses, spy glasses and magnifying 
glasses. The field, of course, depends upon 
the size of optical stores in the city, and upon 
the stock of cameras, etc. which are carried 
in optical stores, drug stores, and dry goods 
stores. In many instances the supply is 
small, and the selection very poor. If this 
is the case it can easily be seen that if the 
jeweler adds cameras, field and opera glasses, 
and even magnifying and spy glasses to the 
stock which comprises his gift department, 
he is offering his customers something in 
supply and variety of styles which cannot 
be obtained in the same manner in any other 
store in his city. But, if the jeweler does 
stock this class of merchandise he must 
stock it. There must be no middle line 
course followed. He must make his stock 
so complete and up-to-date that there is 
little chance of keen competition, and even 
where that is the advantage is that he has 
added one more necessity and gift article to 
the stock of his store which can be obtained 
by a jewelry customer under one roof. 

Jewelers must not be afraid of stocking 
merchandise which will fit in with jewelry 
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stock, and what is more appropriate than 


- cameras, etc. as an,addition to the Gift De- 


partment merchandise. 





The Plume Pen Holders 





LUME pen holders appeal to the school 

girl, to the boarding school girl and to 
the college boy. They are attractive on the 
table used as a desk or on the desk itself. 
They are still a novelty, and just attractive 
enough to appeal to young people who want 
something different and who want to do 
something different such as writing with one 
of those pens instead of with an ordinary 
pen holder, 

These pen holders can be pushed as col- 
lege gifts, as class dinner favors, and as 
favors at parties of young people. As a 
gift, accompanied by a diary, or a writing 
portfolio, what could be more attractive for 
a young girl. Also when selling desk sets 
the sales person can bring to the attention 
of the customer, these plume pen holders, 
suggesting that they will lend the last touch 
in color to the desk, making the set which 
they are purchasing that much more 
attractive. 





Glass Welded to Metal 





THOMAS E. MURRAY, vice president 

of the New York Edison Co., has done 
something which the -electrical world for 
years has been seeking to do. He has 
created a process by which metal may be 
welded to porcelain or glass. 

Sir Joseph John Thomson, master of 
Trinity College, at Cambridge, England, 
visited the Metropolitan Engineering Co. 
plant at 1250 Atlantic avenue, Brooklyn, 
being interested in the invention. 

The -inventor’s son explained that the pro- 
cess is a simple and not a costly one and 
affects the use of electric switches and fit- 
tings and all objects in which metals are 
brought into contact with porcelain or 
glass. 

For years the old process was to connect 
fittings to porcelain by the use of machine 
screws or other means. 

Under the new process the electric fitting 
is placed upon the porcelain, a copper rod 
or rivet is threaded through the fitting and 
porcelain and a pressure of one-half ton is 
employed during the space of a quarter of 
a second. The result is the fusing of the 
copper with the porcelain. Instantaneous 
heat is used and the great obstacle, the 
cracking of porcelain is eliminated. The 
new process, it was stated, increases pro- 
duction 1,000 per cent. 

The invention was completed a year and 
a half ago and was kept secret pending 
patent arrangements, which have now been 
completed. Sir Joseph Thomson is declared 
to have stated that the invention would be 
a great help to him in his experiments iso- 
lating elements in which glass and copper 
tubing is used. } 

Thomas E. Murray, the inventor, lives 
at 785 St. Mark’s avenue, Brooklyn. He 
is an electrical and mechanical engineer and 
has about 500 inventions to his credit. He 
began working on the metal-porcelain prob- 
lem five years ago, not dismayed by the 
failure of so many others to solve it. 
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DEPENDABLE 6 rrices ano service DEPENDABLE 





A few well known lines A few well known lines 
we carry we carry 
Ostby & Barton Co. Homan Silver Co. 
R. F. Simmons Co. Elgin Watches 
W. G. Clark Co. Waltham Watches 
Sykes & Strandberg Co. | Hamilton Watches 
Smith & Crosby Z | Howard Watches 
W. E. Hayward & Co. ~ Illinois Watches 
Deltah Pearls a | Standard Watches 
La Tausca Pearls ; | Ingersoll Watches 
Community Silver A id — Keystone Cases 
1847 Rogers Silver meee Wadsworth Cases 
Wm. Rogers Silver be ie A oem Fahys Cases 
Holmes & Edwards Silver Seth Thomas Clocks 
“Universal” Electric Goods Waterbury Clocks 
Landers, Frary & Clark | Western Clocks 
Forbes Silver Co. a a | Sessions Clocks 


JEWELRY CATALOG] = 
EDWARDS-LUDWIG-FULLER JEWELRY CO. 


KANSAS CITY MISSOURI 




















No. 2009 


“Herschede Quality” Mar’ 1 Chime Clocks offer the Jeweler a wide range of beautiful design cases 
with superior movements and chimes—Popular prices with a very interesting margin of profit—to- 
gether with “deliveries when promised” are features of our policy. 
Send for latest catalog and price list. 
List Prices $65.00 to $110.00 


The Herschede Hall Clock Company 


. -! I. oe & a McMillan and Essex Place New York Salesroom 
acific Coast Agents, ° e ° ° 586 Fifth A 
San Francisco Cincinnati, Ohio Robt. E. Wilkes 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
CircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busizess. 













Types of Customers—How to Handle Them | 





Written Expressly for The Jewelers’ Circular 














Part I. 


(THERE are schools for teaching “Char- 

acter Analysis’ and kindred subjects. 
Whether the jewelry salesman can benefit 
from believing that a sharp-pointed face in- 
dicates an impatient man, or that a man 
with a slanting forehead is keen, penetrat- 
ing and a quick-thinker is largely a ques- 
tion of individuals. 

He can benefit in no uncertain manner 
by knowing the various types of customers 
he has to deal with, and these he can easily 
learn to distinguish and classify with a little 
careful attention and thought. 

For the purpose of assisting the salesman 
to a better knowledge of salesmanship we 
have classified customers under the following 
types: 

. The 
. The 
. The decided customer. 

. The undecided, vacillating customer. 


1 silent customer. 
2 
3 
4 
5. The dignified customer. 
6. 
7 
8 
9 


talkative customer, 


. The undignified, ignorant customer. 
. The exacting customer. 
. The suspicious customer. 
. The superior customer. 
10. The grouchy customer. 
11. The showy customer. 
12. The vain customer. 
13. The faddy customer. 
14. The customer who always “shops.” 
15. The bargain-hunting customer. 
16. The unreasonable customer. 


There are other types that are easily ab- 
sorbed into the classification given here, but 
which the salesman will further classify 
after he has learned to read the characters 
of his customers more clearly. 

It will often be found that a customer will 
easily be classed under one or more types 
from a first casual analysis, but that in the 
final analysis, after the customer has given 
herself away to the salesman that he will 
easily place her into the group to which she 
Properly belongs. 

The silent customer is not necessarily a 
hard customer to deal with. It is often a 
hard matter to find out what she really 
Wants, or just what her ideas of her needs 


are. But it will usually make matters easy 
for the salesman to question her in such a 
way that she can answer by a simple “Yes” 

r “No.” In the large majority of cases it 
will be found that this type is less artificial 
than most of the others, that the reserve 
of the customer is natural and not assumed 
for the purpose of bothering the poor sales- 
man, 

This type of customer must be handled 
carefully so that they are not over-awed and 
frightened from a decision. The salesman 
should usually attack the problem of show- 
ing and selling the articles this customer 
asks for by giving a smooth selling talk 
that is informative and convincing. There 


is little use in trying to “thaw out” this 


type of customer. Better far show a su- 
perior knowledge of the merchandise and 
give this knowledge to the customer for 
her use and benefit. 

The talkative customer is a type that is 
rather trying on the nerves of the sales- 
man. Sometimes the talkative customer 
assumes a “know-it-all” attitude that is 
exasperating to some dispositions, but the 
salesman who understands this type will 
assume that the customer is really possessed 
of a superior character and knowledge and 
tactfully “defer” to her judgment. If he 
undertakes to “talk her down” he will lose 
his customer forever. 

The decided customer is usually strong- 
minded and positive in speech and action. 
This type of customer is to be led, not 
driven. The salesman who has a large 
measure of the same characteristics in his 
mental make-up is apt to show “fight” when 
serving such customers, but the better way 
to secure results is to defer to judgment 
of the customer and lead her towards a 
positive statement that will cause her to 
capitulate. If such custotners can be led to 
make positive statements that can be used 
in favor of an article, and, a sale, the cus- 
tomer is without further weapons of defense 
and will buy. 

The undecided customer is usually so be- 
cause of a vacillating mind. She flits from 
one article to another, from one idea to 
another, not knowing how to decide. The 


salesman must make up the mind of such 
customers for them. In other words, these 
customers must be sold, while many others 
may be allowed to buy. After such cus- 
tomers have shown a preference for any 
article it is up to the salesman to make 
the decision for the customer and sell the 
article, for if he does not, she will say, 
“I can’t decide today,” and go elsewhere 
to be sold by a stronger minded salesman. 

The dignified customer should be carefully 
handled, for sometimes the dignified manner 
is unassumed and natural, while at others 
it is a hollow pretense. A friendly attitude 
is perhaps the best one to assume and the 
customer’s least wish should be gratified. 
In this manner of handling the customer the 
real and the unreal superiority of the cus- 
tomer is recognized and deferred to. 

The exacting customer is not hard to 
please, if the salesman will only remember 
that the exactions are a necessity from the 
customer’s point of view. A taste for the 
beautiful and expensive does not always fit 
in with a small pocket-book, therefore the 
customer of this class is to be secretly sym- 
pathized with and treated accordingly. A 
means of gratifying the exacting taste with 
a moderate income is not a hard task for the 
salesman who knows his stock and is able to 
discriminate between mere display and real 
worth in his merchandise. 

The suspicious customer is one of the types 
least liked by salesmen, but, after all, she is 
to be pitied rather than censured. Who 
can tell but perhaps she has good cause to 
be suspicious. Put this customer at her ease 
and strive to instill confidence in the store, 
the merchandise and the salesman. Prove to 
her the worth of the article, the desire of 
the merchant to stand behind his merchan- 
dise and the willingness of the salesman to 
give actual service in making the sale. 

The superior customer is usually insulting 
and exasperating. The salesman who is a 
gentleman will always take his medicine. 
He will allow this type to lord it over him 
and with unfailing dignity lead her to the 
point of decision and make the sale. 

The grouchy customer is hardly less dis- 
agreeable than the superior customer, but 
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1 APON Aquanite gives a hard, 
durable, waterproof finish on 
hollow ware that prevents 

tarnish and discoloration. Not only 
that, but its use seals, protects and pre- 
serves the beauty and attractiveness 
wrought in the design and finish of 
the piece. 

It is for these reasons that Zapon 
Aquanite — a water white, transparent 
finish, manufactured by the firm that 
made the first lacquers ever produced 
in America—is used so extensively in 
the finishing rooms of the leading 
designers of the hollow ware creations. 


CELLULOID ZAPON COMPANY 
200 FIFTH AVENUE - NEW YORK CITY 


Branches: Chicago, Los Angeles, New Haven 


Our Service Division will gladly assist in determining how you 
may use ZAPON with profit. Write Desk(11) nearest branch. 


ZAPON 


creations 
APON 


RING FINDINGS 


Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 


and Platinum 
and All Colors and Karats 
14 KARAT FINDING CO., Inc. 
64 Fulton St. New York 








The C.G. BRAXMAR CO. 


10 Maiden Lane, New York City 





Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increas- 
ing number of customers. 

Our facilities for manufacturing and designing are 
at your service. ’ 


Write for Emblematic or Badge Catalog 

















Watch Dials, Manufactured, Repaired, 
Refinished, and 
Painted 
with Radium— 
Special Dials to fill 
special orders for pre- 
sentations, etc., quickly 
made at reasonable 
price. Quantity orders 
especially solicited. 
Estimates and Prices Sent 
Upon Request. 

Write Us. 


Swiss Radium & Dial Painting Co. 


116 Nassau Street New York City 
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with this difference, the grouch is frankly 
nasty, the other is merely assuming a 
superiority that is often ridiculous. 

The showy customer is an important type 
to the jeweler. She belongs to the race of 
“spenders” and is willing to gratify her 
every wish for display. The salesman can 
do no better than to allow her to bedeck 
herself as she will, for there is little use in 
trying to educate this type to make pur- 
chases in good taste. Better go as far as 
he can-in that and let the customer decide 
for herself how far her bad taste for show 
will prevail. 

The vain customer must be deferred to 
and humored. Her vanity must be gratified 
with every art at the disposal of the sales- 


man. 
The faddy customer is in the same class 
as the vain customer and is of a similar 
type to that of the showy type. Similar 
methods of handling such customers will 
secure good results. 
The shopper, or “chronic looker” is about 
the hardest trial a great many salesmen 
have. They feel that they are giving a 
great deal of time and effort to a “lost 
cause.” They sometimes do, but the real 
salesman will never give up all hope with 
this type. Sometimes she buys, for buy she 
must at times. The salesman should always 
take the attitude that “this time she is going 
to buy.” Then the game should be played 
wt, Every feat of diplomacy should be 
marshaled into line and the attack made. 
I's worth while trying and failing, but it 
never worth while failing without a trial. 
The bargain-hunting customer is not as 
rare in the jewelry store as one would think, 
for many people like to think that they are 
specially good buyers and are able to sense 
abargain a long way off. This type of 
uustomer should be given bargains, and it 
must not be thought that we counsel deceit, 
fr we do not, but it must be remembered 
tat every article in the stock is a potential 
largain, and probably is a real one to the 
Bcustomer of this type, if it is presented 
properly. 
The unreasonable customer should be 
wndled with diplomatic tact. Agreement 
vith every statement may not always be 
ivisable, but should be given whenever it 
S possible to do so without injury to the 
fore and the merchandise, or the prospects 
making a sale of the particular article 
nder discussion. Open opposition to any 
tatement made by an unreasonable cus- 
mer will provoke, while acquiesence will 
iten mollify. The salesman cannot afford 
% be unreasonable just because the cus- 
“mer is offensive. 
The method of sizing up the customer will 
*given in Part II of this discussion, which 
tll appear in a forthcoming issue. 








Mandel & Son, jewelers of 530 Fifth Ave., 
‘Keesport, Pa., were the victims of a thief 
tho stole unmounted diamonds valued at 

At the time of the theft the man 
"8 being shown the stones by Mrs. Ella 
Mendel, He grabbed them and rushed to 
* door, escaping in the crowd. Local 
tice are working on the case but the loss, 
''s said, is insured. 
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Green and Gold the Decorative 
Scheme of this Attractive 
Gift Shop 


HE House of Dales, Akron, O., is 
illustrated below. The store is said 
by those who have visited it to be the most 
pretentious in the way of arrangement and 
decorative appointments of any in the 
middle west. Mr. Dales has made a hobby 
of his jewelry business, in preference to 
other lines carried by the concern. 
The main floor is given over entirely to 
the display and sale of jewelry. The in- 
terior decorative scheme is _ polychrone, 





green and gold, probably the only decora- 
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A Useful Business Dictionary 





Crowell’s Dictionary of Business and Finance, 
608 pages, bound in cloth, Published by Thomas 
Y. Crowell Co. 
HIS is a book which every retailer 
should have in his business library. It 
is intended, as stated in the preface, as a 
handy vclume of all important terms used 
in business and finance generally. The 
volume is a work of many hands under the 
direction of the publishers and includes 
definitions and data culled from numerous 
sources, 
In the appendix is included a description 
of the monetary system of the United 
States; weight, fineness, etc., of the gold 





GOOD TASTE MANIFESTED THROUGHOUT THIS JEWELRY STORE OF THE HOUSE OF DALES, 
AKRON, O. 


tion of that kind in any store in this or 
nearby cities. 

Two spacious display windows are to the 
right and left of the main entrance. Center 
tables hold gift suggestions, while the silver 
service and cut glass departments are at the 
left of the entrance. Gifts, watches, rings 
and novelties are to the left while in the 
extreme rear, separate from the main store 
center is the watch repair department easily 
accessible from the main store section. 

Expansion of the store will soon be made 
which will double the present size of the 
jewelry floor. 








Smile Awhile 


Howard: “What does Schuyler say when 
his cold and haughty wife gets distant?” 





Jay: “Go as far as you like.” 
x co >” 
North: “In a mixed bout between a 


wrestler and a boxer, which do you think 
would win?” 

West: “How should I know? You 
might as well ask, in a flirtation between a 
man and a woman, which do you think 
would have the best of it?”—The American 
Legion Weekly. 





coins issued or provided for by law, of the 
principal countries of the world; postal 
information; calendar of legal holidays; 
interest tables; bond jfterest table, etc.; 
income table; tables of weights and 
measures, and a fund of other helpful busi- 
ness information, of real value to the busy 
businessman. 


A Vacation Thought 


SUMMER display suggestion for a 
small window is that of including a 
silver card tray or similar tray designed for 
card purposes. Even bon-bon dishes and 
other little trays can be used in the plan. 
One or two of such selections can be promi- 
nently exhibited in the window and then 
filled with Snap Shots representing those 
taken on a vacation. A card should be in- 
cluded reminding the buyer that vacation 
debts or gratitudes can be returned in a 
novel and practical way in the giving of the 
Snap Shots in a tray that will be useful for 
other purposes.—C. T. H. 











It is reported that the O. D. Bush & Co., 
Little Falls, Minn., will move to Faribault, 
Minn, 
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This Year’s BIG HIT 


=. Something New 


3)“ MEMORINGS” 


Pat. App. for 


SENTIMENTAL ORNAMENTAL 


They Sell on Sight—One Sale Brings Others 


Made in 


Sterling Silver—White & Yellow Gold—Platinum 
JOBBER IN 


Diamond Mounted Watches 
Gold and Platinum Jewelry 


Importer of Swiss Watches 
ORIGINATOR 
M. J. BEGU 9 AND MAKER 
Phone Cortland 3722 71 Nassau St., New York 
Mail and Phone Orders Promptly Filled 
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The Bow-Knot 





CLL 























2430 
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Aff ts), 


Samples Sent Upon Request 


y-S Unassembled 








One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 


Jewelers Air Supply 
vol dering bo 
NO mh a cee 


as much or as 
im you uire. We have 
, outfits for any number 
derers, furnaces, 











m etc. 


SAMMMMUITITITTITITTTTL: ALA hhhsssdddsddddddddddddsdsdsddddddddtbtdddidsstdssssssssssstshddssssssssdsddhihdisdsdhddtthdsddthe 


WLLL OOIII ILL dsssdsidsdsdsdddtsdsdsdsddtddtdshddddsdsdsstttt. 
. Without anything else to buy 
Noiseless! every month, 


SPIRO Ring Watch Case Coed _Z jewelers errr Will Last a Lifetime. 


be on a shelf or the ceiling. LEIMAN BROS. 


60-62 Lispenard Street 
Mak f good machinery for 35 : New York 
@”: Wrist W aT ae Sy Ga See or 35 years ew 
of every a 3 H 
<siggsilliamtt sent on request KO al Lo USC 


Se ae ) scALES 


SPIRO WATCH CASE CO., INC. ane ee oe SS ea eae 


on request Office: 41 Union Square, New York 
Manufacturers of Gold and Platinum Cases Factory: 149 New York Ave., Jersey City, N. J. 














79 Nassau St. New York 


Platinum —White Gold—Precieus Metals| | DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the ae and efficient cutting of your 
and eollpary gems in our own factory under the care and su 


of none but experts Write Us for References and Prices. 
Analyses ' Emerald Cuts, Marquise Shapes, om Shapes, etc. 
-R. PEREIRA «+ «= © (Formerly With Eduard Van Des) 
LUCIUS PITKIN, Inc. . Cutters of Diamonds Bsclusiosly 


47 Fulton St. New York, N. Y. 64 Fulton Street New York City 


The Protection Ring Guard 
THE BUYERS’ DIRECTORY Has No Points to Catch or Scratch 


EASY TO PUT ON 
Price $1.00 Made in 14K caw and White 


The Jewelers’ Circular, 11 John St. New York The Lion Safety Pin Clutch Co. 
y 3, 























Pat. Feb. 20, 1917 16¢ W. 2ist St., Room 411, New York Pat. Ma 
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Novel Hold-Up Alarm 





N case of a hold-up in a store or bank, 
protected by this alarm, the victim 
simply does what the robber tells him, to 
put up his hands and leans or falls to one 
of the purposeless-looking advertising signs 
“A” that are everywhere behind the coun- 
ter. By doing so, the electric current is 
closed and runs through the wires to the 
electro-magneto “B,” pulling the bar a, ig 
down, so as to release the little wheel oy () 
and at the same time the wire “E” holds the 
bar “F” in position and under strain of the 
spring “G.” 


THE JEWELERS’ 








Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























A Vacation ‘‘Sale”’ 


S a late Summer suggestion for a win- 
dow lay-out you can catch the fancy of 
vacationists and others by displaying a series 
of appropriate articles, and then making 























































































































By the pulling down of the bar “F,” the them attractive to the eye and mind, by in- 
A Zz) 
— A 
D 
- eat 
B K 
' | L 
* — - 
WILIAM A.NASSENBACH. > 
Fic. 1 


little rod “H” is forced to move down and 
push the plunger “I” of a standard Shrader 
valve down, so as to release the compressed 
air in the tank “L,” at the same time clos- 
ing the pipe at the letter “X,” and open for 
ita way to go through the small pipe “M” 
to the police whistle “N,” and blows it for 
about 12 to 14 minutes. 

Everything is concealed in a wooden box, 
standing in some corner of the shop and 
only the police whistle is fastened outside of 
the store or bank. Fig. 1. shows the de- 


- which is patented by W. A. Hassen- 
"bach, 


Cynthia Jones was a pretty young war- 
worker overseas and efforts were being 
made to induce her to give two dances, one 
at the Officers’ Club and one at the Y. M. 
C. A. for the enlisted personnel. But Miss 
Jones had her own ideas. Believing that 
the officers had enough diversions, she flatly 
declined to dance for them but consented 
to do so for the bucks and non coms. 

he was horrified, however, on coming 
to the Y, to find a large placard reading: 
Miss Cynthia Jones 
Will Give a Dance Tonight 


FOR MEN ONLY 
—The American Legion Weekly. 





cluding a miniature sail boat in your window, 
or a picture of one. 

An original placard with the words lettered 
over a background representing a picture of 
a sail boat in’ a silhouette or outline, can 
gain attention in its originality. It might 
read as follows, the various articles being 
featured with settings in proper reference: 


Enjoy This Sale 

Through this spread we offer you 
Marine Glasses as an excellent Main- 
sail. For a Foresail use a Wrist 
Watch, and for a Main Staysail a Com- 
pass. For a Flying Jib try our Match 
Boxes and make a Silver Pencil your 
Main Skysail. A Cigarette Holder of- 
fers an excellent Mizzen Top Mast, and 
Cuff Links can represent an admirable 
Main Royal Studding. For a Spanker 
put out a Thermometer. There is a 
complete vacation equipment at your 


disposal. Rig up. 
Gc F. i. 
A Further Duty Expected of Every 
Salesman 


SALES manager of a New York con- 
cern recently in talking with two new 
salesmen received the report from them that 
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they had visited many people but that all 
they had called upon were well provided 
with the particular product being offered. 

“But I consider it your duty,” said the 
sales manager, “to not only sell goods but 
to also find prospects who are not already 
sold.” 

This gave the salesmen an entirely new 
viewpoint and since then they have produced 
better results. The illustration is a val- 
uable one for retail jewelry store salesmen, 
and also those who solicit business on the 
“outside” for their house, such as orders for 
souvenirs, pencils, office furnishings and se 
on. The salesman who wishes to measure 
up the best should add to his qualifications 
the ability to find the right kind of people 
to sell, as well as to have the means of 
selling them.—C. T, H. { 


i” 


‘ 


In Favor of the Jeweler ‘| 


PEAKING of business souvenirs, the 
sales manager of a large insurance com- 
pany said: “There is one thing we insist 
upon in all souvenirs distributed and that 
is quality. 

“This does not mean that we select ex- 
pensive souvenirs only, for that is not the 
case. The article or give-away might only 
cost 25 or 50 cents. Again we have paid as 
high as $3 a piece for field souvenirs. But 
regardless of the scale of price the article 
itself must be of quality and having estab- 
lished such a representation our agents know 
that the reward will be worth while and ap- 
ply their efforts accordingly. 

“T had one field impression that confirmed 
our facts. Our manager called on an agent 
who represented another company as well as 
ours. .Reaching into his pocket for the 
quality knife we presented him, he accident- 
ally displayed a souvenir given to him by 
another company a few months previous. 
It was tarnished and worn and certainly did 
not advertise the company it represented with 
any great impression either to the agent or 
ourselves and opinions among insurance 
people are important. 

From this actual conversation, the jeweler 
can gain further evidence of the opportunity 
existing in the offering of quality articles 
to insurance companies, banks, merchants, 
manufacturers, and others for souvenir dis- 
tribution and other purposes. Such sou- 
venirs as these when purchased from a jewel- 
er have the advantage of an advance guar- 
antee of quality—C. T. H. 


Catching Customers “On the Way” ’ 


A JEWELER proprietor who was a mem- 

ber of a popular luncheon club and 
whose store was “on the way” to the hotel 
where this club met each week, mailed cards 
drawn up showing a picture of his place 
with a sign pointing to it, and sending one 
to each member of the club, addressing the 
card to the member at the hotel. The card 
suggested that the member “look in” at his 
windows on his way to and from his meet- 
ing. Although all who received these cards 
did not exactly stop as suggested—the ad- 
vertising stunt proved successful in further 
popularizing his store and his own progres- 
siveness, especially in the plan of sending 
the cards to the club headquarters instead 
of the members’ business addresses. The 
card was made up in semi-humorous fashion 
to harmonize with the spirit in evidence at 
the luncheon meetings.—C. T. H. 
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Featured the Mining and Cutting of 


Diamonds 


MAKING a tie-up with the Rialto The- 
atre in that city, the firm of J. Jessop 
& Sons, San Diego, Cal., recently made a 
very effective window display, featuring the 
mining and cutting of diamonds. 

The theatre was at the time running the 
film, “Hunting Wild Game with Gun and 
Camera,” in which were scenes taken in the 
South African diamond mining section, and 
a special slide was run before the picture, 
in which the Jessop firm was quoted as stat- 
ing that the scenes truly depicted the dia- 
mond industry. This proved resultful. 
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A Timely Silver and Loving Cup Display 
N_ Detroit, Mich. recently, Friedberg’s 
made an attractive silverware display. 

This display featured a loving cup, won by 
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Changing Silver into Gold 
A DEPARTURE in the way of a win- 
dow appeal was arranged by one 
jeweler, who displayed a number of articles 





THE MINING AND CUTTING OF DIAMONDS ELUCIDATED IN THIS DISPLAY BY J. JESSOP & SONS, 


SAN 


Detroit Display Men’s Association at the 
International Association of Display Men’s 
convention, held in Cleveland this year. 





REAL NUPTIAL BLISS SUGGESTED IN THIS WEDDING WINDOW BY E. L. MORIN, BRISTOL, CONN. 


At the Jessop store, in turn, were shown 
“stills” taken at the mines and in the as- 
sorting rooms, as well as a card calling 
attention to the fact that the film was being 
shown at the Rialto. 

The window display included full-sized 
teplicas of famous diamonds of history, 
and also real diamonds of various sizes, 
together with specimens of diamonds in the 
rough and the material in which they are 
found—A. H. W. 


Interesting Wedding Display 


ABOVE is a photograph of a very inter- 

esting window display advertising June 
Wedding Gifts. According to E. L. Morin, 
the jeweler of Bristol, Conn., who made it, 
more people stopped to look at this exhibit 
than any he had made before. Mr. Morin, 
in a recent communication says: “This dis- 
play brought me new customers and sold 
many articles. On every article I had a 
little card announcing gifts for the bride, 
for the groom, for the bride’s maid and 
for the best man.” In the left-hand corner 
of the window is seen a little church with 
a mth leading to the home of the newly- 
weds, 


DIEGO, 


CAL. 


in gold in his window which could be pur- 
chased for $10. Every article in the window 
was a $10 article. In the center of the 
window was a pile of new silver amounting 
to $10. A small placard was also added 
suggesting an exchange of one for the other 
as a practical way of “changing silver to 
gold.” The money in bulk form attracted 
attention. The sign coupled the attention 
with the offerings that filled the window.— 
co 





A Well Set Window 


SIMPLE in its arrangement yet different 

in its appearance was that of a window 
in which the jeweler featured rings of good 
settings. To emphasize their value and to 
draw close attention to them he included 
some pictures of a sunset and two others 
of a moon scene showing an attractive 
photograph of the moon among the clouds 
and over the water. 

Only a few rings were displayed along 
with these few pictures and then the idea 
made clear in a card bearing this clever 
wording—“Settings Worth Observing.” 





FRIEDBERG’S, DETROIT, MICH., SHOW SILVER HERE WITH A PRIZE-WINNING LOVING CUP 
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Poise and the Balance 











Written Expressly for The Jewelers’ Circular by H. S. Andrews 














Q understand thoroughly the effect of 

a balance being out of poise ever so 
slightly we must understand to an extent at 
least the effect of gravity on the balance. 
The fact is established that gravity acts in 
proportion or ratio to the curvature of the 
rim. This means, summed up, that if the 
curvature of the rim is greater naturally the 
size of the balance is increased in propor- 
tion, therefore more surface is presented to 
the action of gravity. 

Not that the mass is changed, but the 
action of gravity is greater in proportion 
to the curvature, because it is obvious that 
the mass is further removed from the center 
of oscillation. This is proven by the fact 
that the rate of the watch is changed by 
moving the meantime screws in or _ out, 
changing the rate to slower or faster as the 
case mey be. 

In order that this may be thoroughly im- 
pressed and the importance of it fully 
realized, let us review the action of a com- 
mon grid pendulum. Irrespective of the 
length of the pendulum rod, the center of 
gravity on the bob is about two thirds of 
the way up. 

After the length of the rod is established 
relative to the weight of the bob or grid, 
any raising or lowering of the bob effects 
the time of the clock because the center 
of gravity is either raised or lowered in 
telation to the length of the rod. This 
being clearly in mind we may proceed with 
our deduction of the effect of adding or re- 
moving weight. 

If weight is applied to bottom of the grid, 
viz; below the center of gravity, the grid 
will swing slower. If weight is applied on 
top of the grid; above the center of gravity, 
it will swing faster. 

It sometimes requires a graphic example 
‘0 thoroughly understand this law, but for 
the sake of impressing it, suppose you re- 
move the pendulum from an eight-day clock 
and slip a nut or washer down the pendulum 
wire so that the nut rests on top of the 
vendulum bob, and note the result. 

Now let us consider the balance as a 
pendulum, except that instead of swinging 
from a rod or wire, it swings from a 
centrally located staff. 

If the balance is true in the round, it 









makes no difference which part of the edge 
of the segment is in any position’ relative 


to the center of gravity, but if the least’ 


bit out of round, it stands to reason that 
the portion of the segment that is out of 
round is either further from, or closer to 
the center, 

Assume that the watch is in position so 
that the portion of the rim of the balance 
that is out of round is on top of the balance 
when it is at rest. Now let the balance 
take its vibration and the portion which is 
out of round changes position, and as 
proven by the above, the center of gravity 
is changed each time that the balance 
moves. 

Assume that the balance is out of round 
because the segment is too wide open, and 
has been poised by cutting the screws, thus 
making that side lighter, but attaining prac- 
tically accurate poise. It would seem that 
the balance being in poise, the watch could 
not help but keep time, everything else being 
right. Let us analyze the condition and 
judge from that. 

Not long since a book on Horology was 
placed in my hands and the passage marked 
where it read that the shape of the balance 
was of no consequence so long as it was in 
poise. Such statements should be accepted 
with a grain of salt. 


If the balance is out of round as stated 
above, while it is in the position of weight 
on the top side the watch will rate: fast be- 
cause the preponderance of mass is above 
the center of gravity. That is, the mass is 
further removed from the center, which 
amounts to the same thing, but upon re- 
versing the position of the watch the posi- 
tion of the out of round portion of the 
balance is changed so that it hangs down. 
Now it is below the center of gravity and 
the watch rates slow. 

While the writer realizes that the above 
analysis is strictly theoretical, and that the 
average watch will run fairly well if the 
balance is a trifle out in the round, so long 
as it is poised, he also realizes that it is im- 
possible to attain position adjustment if the 
condition exists. Therefore, for the benefit 
of those who are trying to improve, the 
matter deserves consideration, for be assured 
that true position adjustment is not attain- 


able unless conditions are right, and when 
they are right there is mighty little position 
adjustment necessary. 

Now let us assume that the balance is 
true in the round but a trifle light on the 
top side. When regulated in this position 
it will run relatively correct during the 
time it is in this position, but when the po- 
sition is reversed so that the light side is 
down, the watch will rate fast, because the 
weight is above the center of gravity, and 
the evidence of truth of the analysis is found 
in the experiment suggested with an eight- 
day clock, 

If conditions are reversed and the balance 
is heavy on top the rate will be reversed 
when the position of the watch is changed. 
That is, if the watch is regulated so it runs 
well with the heavy side of the balance on 
top, when the position is reversed it will 
run slow owing to the weight being below 
the center of gravity. 

For the ambitious, the simple reading of 
an analysis of this kind will not be suffi- 
cient. The student wants to know, and un- 
doubtedly will procure a watch and remove 
a screw from the rim of the balance, and 
test the watch out in different positions and 
note the change in rate. 


After noting the change in rate in various’ 


positions, which will be ‘considerable, the 
question naturally arises: When I removed 
the screw I changed the mass of the balance 
relative to the size, and the weight relative 
to the mass, but will a trifle have the same 
effect as removing a whole screw? It will 
just in proportion to the amount the balance 
is out of poise, and in trying for position 
adjustment every detail must be noted, for 
after the watch is assumed to be in perfect 
condition, position adjustment depends to a 
great extent upon a knowledge of theory, 

To make it plain that position adjustment 
is difficult when conditions are not right, 
consider that the balance, on the long vibra- 
tion, turns in the arc of the circle about 
two hundred and fifty degrees, and that the 
least variation in the poise of the balance 
changes the center of gravity each time the 
balance changes position, even slightly, so 
we see that with the balance out of poise 
the center of gravity is rather an unstable 
proposition. 

From the practical standpoint we know 
that the balance out of poise changes the 
time and makes it erratic, but it is some, 
what of a puzzle to poise a balance after 
it has been in the hands of a butcher, and 
a few notes on the practical side of. truing 
and poising will not come amiss. 

Insofar as the temperature adjustment is 
more effective from the middle of the seg- 
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ment toward the free end, it really does not 
make a great deal of difference if weight 
is added or removed from the screws located 
in the rim from the center toward the arm, 
so far as the effect is felt on the tempera- 
ture adjustment, but adding or removing 
weight from the screws located from the 
center toward the cut is a different proposi- 
tion. 

If the balance shows heavy with the end 
of the segment next the cut hanging down, 
it is positive evidence that the balance is 
out in the round, provided that the screws 
at this point never have been tampered with 
or the balance arm stretched, and the thing 
to do is not to undercut the screws at this 
point, but put the balance into the truing 
calipers, and be very exacting in your ex- 
amination at this particular point. Usually 
truing in the round perfectly will overcome 
the difficulty. 

If this does not correct the condition, 
try again in the calipers to be sure, for the 
heat of the fingers may have caused the 
balance to compensate and fooled you while 
making the former examination. Be sure 
before tampering with the screws near the 
free end of the segment. 

Let us assume the following incident 
(which, by the way, is occurring every 
day), and analyze the condition. Cus- 
tomer leaves his watch for repairs. It 
is put into good shape, but in doing the 
work the workman found the balance out 
of poise close to the free end of the seg- 
ment. 

Assumes that the balance is true in the 
round, because it looked that way when he 
spun it in the jewels. Removes a little 
weight from the last screw to the end 
where the rim is cut, and hangs the watch 
on the rack for regulation. 

Now remember that the room is at nearly 
the same temperature all the time. The 
watch is regulated, and delivered to the 
customer, possibly with the remark that he 
will have a fine running watch. 

After it is out a few days he returns with 
it and claims that it has varied a matter 
of three minutes. The regulator is touched 
and the customer assured that it will be 
O. K. now. This procedure is repeated 
until the customer is disgusted, and pulls 
the watch off and tells you to keep it a few 
days and see if you can regulate it cor- 
rectly. 

The watch is hung on the rack (in the 
same temperature it was adjusted to, you 
remember), and promptly starts keeping 
time. You assume that the customer is 
either nutty or is tampering with his watch. 
He returns for it and you assure him that 
the watch is keeping time very well, and 
he takes it out and the same thing happens 
again. Every time it is hung on the rack it 
times well, but immediately it is subjected 
to a change of temperature it goes off its 
rate. Result is you lose your temper and 
a Customer, and the matter is given little 
thought except that you had for a customer 
a Tartar, and you are glad to be rid of 
him, 

_At the point where the screw was 
lightened, the compensation remained the 
same; in other words the balance arm com- 
Pensated just as freely as before, but it did 
not carry as much weight toward or from 
the center with the result that when it did 
compensate the balance was out of poise 
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just as much as you lightened the screw at 
the vital point. 

To the man who is trying to build up a 
repair business, there is no one thing that 
I could name which will help more than 
poising every balance he comes in contact 
with, whether he gets paid for it or not, for 
it will return to him in the way of more 
business.—H. S. A. 





One of the “Sights” of Hannibal, Mo. 


ANNIBAL, Mo., is noted probably best 
for its mules but Clarence Loeb, of L. 
Loeb & Sons, Cincinnati, says one of the 
most clever advertising devices yet conceived 
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photograph. It is called the “House of 
Clocks” and proves the greatest point of 
interest to the large number of touring 
automobilists who pass through the city. 
Visitors from the east know exactly what 
time it is in their city and then quickly 
see the different hour at other points. The 
establishment is known as one of the 
wonders of Hannibal which probably is 
most famous because of the fact that the 
great American humorist, Mark Twain, 
spent his boyhood there. 

It will be observed that there are five 
clocks on the front of the building, each 
clock giving different time, namely, Atlantic, 
Eastern, Central, Mountain and Pacific 
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QUAINT JEWELRY SHOP OF J. 


is that of a jeweler, J. H. Carson, who tells 
visitors of five different kinds of time in 
the United States at the same time. Dur- 
ing his eight weeks’ tour through the Central 
West Loeb dropped in at the establishment 
of J. H. Carson & Son, 620 Broadway, 
Hannibal, and found the accompanying 





H. CARSON AT HANNIBAL, MO. 

time. The display of clocks with the 
several times given, attracts a great deal 
of attention, especially from visitors in 
Hannibal, including auto tourists, thousands 
of whom pass through the city every 
month. 





(Continued on page 144) 
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[Patents Granted by the United States. 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of July 31, 1923 
1,463,172. BELT ATTACHMENT. Samuet New- 
MAN, Cincinnati, O. Filed July 24, 1922. 
Serial 577,067. 2 Claims. 

A belt attachment comprising a tubular casing 
to be fastened to one belt end part, a slide to be 
fastened to another. belt end part, guided by the top 
and bottom of said casing and having rear length- 
wise flanges and a rear projection near its end 
remote from its fastening to the belt end part, said 
casing having, near its end adjacent to the slide 





fastening, a tongue projecting forwardly from its 
back and projecting toward said slide projection, 
and having an opening in said back adjacent to 
said tongue, and a sinuated spring with its loops 
loosely confined to said slide by said flanges and 
having one end engaging with the slide projection 
and its opposite end engaging behind and against 
said tongue whereby said slide is held back against 
the back of said casing, and adapted to be disen- 
gaged from said tongue by an instrument inserted 
through said opening in said back, to permit dis- 
assemblage of the attachment. 


1,463,259. VANITY CASE. Awnprew B. F ace, 
Attleboro, Mass. Filed Dec. 15, 1921. Serial 
522,652. 7 Claims. 


A vanity case comprising a shell formed of sec: 
tions hinged together and adapted to have their front 
edges swing apart, a plurality of superimposed 
trays normally hcused between said walls each 
being pivotally connected to the one above, the 
upper one of said trays being fixed to one of said 





wall sections whereby when those below are swung 
forward cach is opered and positioned to present its 
contents to the user, a lid adapted to close over 
and lock together the upper edges of said wall sec- 
tions when closed to house said trays, a mirror in 
the inner face of said lid, and means for support- 
ing said lid with its mirror in the desired operative 
position when open. 

1,463,345. SHIRT BAND AND CUFF BUTTON. 
James C. Stocks, Atlanta, Ga. Filed Dec. 5, 
1921. Serial 519,981. 3 Claims. 

As an article of manufacture, a blank for use 
as a temporary button adapted to clamp several 
thicknesses of material, said blank being formed of 
a thin strip of pliable and shape-retentive material 


formed to provide a relatively short neck portion 
having circular enlargements at its opposite ends, 
the enlargements being adapted to be bent over into 
tight angular relation to the neck and in parallel 


THE JEWELERS’ 


relation to each other and clamp against the ma- 
terial. 


1,463,354. CONTAINER. RatepnH Wm. WILson, 
New York., assignor to Theodore W. Foster & 
Bre. Co., Providence, R. Filed Sept. 22, 
1922. Serial 589,856. 2 Claims. 

The combination with a powder container, a 
cover hinged to said powder container, a rouge 
container of smaller size than the powder container 





mounted in said cover, an outer cover for said con- 

tainer cover rotatably secured to said cover, there 

being an aperture therein corresponding to the size 
of the rouge container. 

1,463,355. POWDER AND ROUGE CONTAINER. 
RaLtpH Wma. Witson, New York., assignor to 
Theodore W. Foster & Bro. Co., Providence, 
R. I. Filed Sept. 22, 1922. Serial 589,858. 
3 Claims. 

A powder container, a cover therefor, a mirror in 

said cover, a powder puff in said container, a 

powder compact in said container, a rouge compact 





mounted in the bottom of said powder compact, u 
revolvable cover for said rouge compact, 
1,463,431. PROTECTIVE CURTAIN. 
Nert and Hucu P. Nass, Seattle, Wash. 
Filed June 27, 1921. Serial 480,857. 2 Claims. 

In a protective device for show windows, a 
foldable curtain having one end secured above tlie 
window, a bar secured to the free end of said 
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curtain, an electro-magnet arranged above said 
window adapted to attract said bar when enregized 
to retain the curtain in a raised position, a weight 
carried by said bar and adapted to lower the cur- 
tain when the magnet is deenergized, and means for 
locking said curtain in lowered position. 

1,463,472. VANITY BOX. Naruan Kaspan, New 
York, and Daniet Potrack, Brooklyn, N. Y., 
assignor to Majestic Machine & Tool Co., Inc., 
New York. Filed April 11, 1923. Serial 
631,297. 6 Claims. 

A vanity box or case comprising a body portion 
having a rim and adapted to receive a powder com- 





pact and its pad, a cover having a skirt hinged to 
the rim of said body portion, a disk frame fitted 
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within said cover and having a walled opening 
adapted to receive a rouge compact and its pad, a 
mirror and a link hingedly connecting the back of 
said mirror at a middle portion thereof to the for- 
ward portion of said disk frame, said mirror being 
between said disk frame and the body of the box 
and adapted when the box is closed, to close the 
outer ends of the chambers for said compacts, and 
said link permitting the mirror, when the box is 
open, to be lifted at its forward edge and drawn 
upwardly and forwardly to expose the rouge com- 
pact and be given an inclined position against the 
link at the forward edge of the open cover. 
1,463,657. BUCKLE. Nets T. Netson, Attleboro, 
Mass., assignor to J. F. Sturdy’s Sons Co., 
Attleboro Falls, Mass. Filed Dec. 16, 1922. 
Serial 607,408. 6 claims, 
A buckle comprising a frame adapted to receive 
a spindle, a cross-bar mounted in said frame, a 
readily-removable center bearing spindle therein 


Fd 





é Z ad 
connecting said cross bar and frame, a strap-engag- 
ing tongue mounted to swing on said bar, and an 
independent resilient gripping member in said bar 
for frictionally retaining said spindle in said bar. 


DESIGNS 


WATCH-MOVEMENT CASE. Sissac K. 
Heliopolis, 


62,793. 


Ovzoun-BocGHossian, Egypt. Filed 


La 








Jan. 13, 1923. 
3% years. 


Trade-Marks Registered July 31, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 
171,278. (CLASS 28, JEWELRY AND PRE- 
CIOUS-METAL WARE.) Wicutman & 
ouGcH Co., Providence, KR. I. Filed March 12, 

21. Serial 144,699. 


Serial 4,895. Term of patent 








Particular description of goods.—Cigarette Cases, 
Cigar Cases, Matchcases, Spectacle Cases, Eyeglass 
Cases, and Vanity Cases, All of Said Articles 
Being Made of or Plated with Precious Metals, 

Claims use since Jan, 1, 1921. 


Trade-Mark Registrations Granted 
July 31, 1923 


171,061. WATCHES, WATCH MOVEMENTS, 
AND PARTS OF THE SAME. Hipp. 
Dipisueim Co., Inc., New York. 

Filed January 15, 1923. Serial 174,621. PUB- 


LISHED APRIL 24, 1923. 
171,142. ARTIFICIAL PEARLS. Max A. ZoLta, 


Chicago, 
Filed March 8, 1922. Serial 160,378. PUB- 
LISHED APRIL 24, 1923. 








The jewelry business of G. E. Kierstead, 
Tilden, Nebr., has been purchased by Ray 
Paul. 
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One of the “Sights” of Hannibal, Mo. 
(Continued from page 141) 








The sign about the cornice of the building 
reads as follows: “Time is Life Over All.” 
The optical eye being used in place of the 
letter I. The work of erecting this display 
was done by Geo. W. Carson, and is home- 
made. Each clock has a dial 24 x 24 inches. 
The boxes containing the works were made 
of old dry goods boxes; the dials made from 
platters taken from advertising matter dis- 
tributed for Prince Albert tobacco; the 
hands were made of pieces of tin painted 
black; each clock has a glass front on 
hinges; the mechanism of each clock is a 
combination of two clocks, and will run for 
eight days without winding. The lighting 
system is on two circuits, one of which 
burns all night, displaying Central time; the 
other burns during the early hours of the 
night. A 75-watt lamp is used to illuminate 
the front of the building. 

So far as known this is the only place 
where five clocks are on display kept in 
running order and each clock registering 
different time. The nearest approach to 
this is in a Kansas City bank building, 
where four clocks are displayed, each giv- 
ing different time. This plan or display 
was originated by George W. Carson, the 
junior member of the firm of Carson & Son, 
who conduct a watch, clock and jewelry 
repair establishment in the building located 
at 620 Broadway. Correct time is secured 
daily from the Western Union and by radio 
from Washington at 11 A. M.; Sunday ex- 
cepted. J. H. Carson, the senior member of 
the firm, has been in the business since the 
year 1857 and has followed that vocation 
exclusively ever since. He learned the 
watchmaking trade from his father, who 
was likewise a jeweler at Nashville, Tenn. 
Unlike those of today, in those days all 
watches were key wind. The senior Carson 
has a large number of relics of early days 
in the watchmaking industry, which are 
quite interesting. 

The “House of Clocks,” which, as stated 
above, is one of the “Wonders of Hannibal,” 
and is in keeping with other attractions in 
this city, such as Mark Twain’s old home, 
Mark Twain Cave, Holliday Hill, and 
Riverview Park, in which is a statue of 
the celebrated humorist. 








SWISS TEST TIMEPIECES 


Twenty Firms Deposit 144 Chronometers at 
Neuchatel for International Competition 
A despatch from Berne, Switzerland, July 

2, stated that 144 chronometers have been 

deposited at the observatory of Neuchatel 

to undergo the international Breguet chron- 
ometer competition test. 

Thirty-one of them are to be tested for 
marine service and 113 for land. Four coun- 
tries have supplied the entries for the test, 
France, England, Denmark and Switzerland, 
represented by 20 competing firms, one 
French, two English, one Danish and 16 
Swiss. 

The results of the test will be made 
known in September at a public gathering to 
commemorate the centenary of A. L. 
Breguet, the famous Swiss Clockmaker of 
Neuchatel. 
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Canadian Imports of Clocks, Watches, Jewelry, Gems and Kindred Lines 





Toronto, Can., Aug. 8—The monthly report of the trade of Canada for May 
gives the value of imports for home consumption in the jewelry and allied trades 


as follows 


Clocks 


Watches 


Watch cases and parts thereof, finished or 


unfinished 


Watch actions and movements and parts 
thereof, finished or unfinished, includ- 
ing winding bars and sleeves 


Jewelry, 


Sterling or other silverware, n. 0. p.... 


Manufacturers of gold and silver, n. 0. p.. 


Precious 


imitations 


Diamonds, 


stones 
not mounted or set, 


unset 


and 


imitations 
and pearls 


thereof, 


and 


, United 


United Kingdom 
United States 
France 

Germany 

Japan 


Netherlands ...... 


Switzerland 


Other countries.. 


Total 


United Kingdom 


Month of May 
eh 


Two months 
ending May 





iz 
1922 
$1,709 
26,185 
452 
1,620 


.. 4,588 


eeeeee « 


1923 
$1,505 
27,966 

333 
22,047 
1 


988 
55 


t 
1922 

$3,183, 
52,453 
1,029 
1,620 
13,683 
231 

1 


1923 
$4,089 
52,015. 





52,895 


72,208 





United States... 


France 

Germany 
Switzerland 
Other countries. 


United Kingdom.... 
United States....... 


France 
Switzerland 
Other countries 


Total 


169 


681 
2,126 
69 
"3,586 
434 





2,903 


15,816 


6,896 





18 
2,742 
17 
1,012 


47 
13,460 


“4,075 


512 
7,341 
17 
3,749 


49. 
22,522 


7,584 





17,582 


11,619 


30,155 





United Kingdom... 
United States.... 


France 
Switzerland 


Other countries... 


Total 


United Kingdom.... 


United States 
Czecho-Slovakia 
France 
Japan 
Other 


Total 


United Kingdom.... 
eer 


France 
Netherlands 
Other countries. 


Total 


United 
United 
France 
Netherlands 


countries.. 


Kingdom.... 
ere 


403 
31,130 
124 
67,461 
1,168 


240 
44,357 
699 
42,462 


894 
47,666 
124 
110,676 
1,668 





39,178 


100,286 


87,758 


161,028 





9,299 
37,335 
6,751 
4,547 
359 
4,859 


18,995 
63,885 
5,426 
1,695 
698 
2,609 


16,193 
77,126 
16,654 
4,698 
774 
5,677 


27,563 
135,662 
14,209 
4,581 
1,620 
3,510 





63,150 


93,308 


121,122 


187,145 





13,682 
3,251 
274 
284 


12,475 
5,911 
15 
1,783 
17 


17,389 
5,772 

504 
2,484 
18 


20,789 
8,557 
15 
1,783. 
17 





17,491 


20,201 


26,167 


31,161 





1,033 
2.57 


Other countries...... 


Total 


2,305 
4,425 
286 


40 


2,063 
7,561 
371 


5,055. 
10,723 
286 


"50 





10,050 





United Kingdom.... 


United 
Czecho-Slovakia 
France 
Germany 

Italy 

Japan 
Netherlands 
Switzerland 
Other 


United Kingdom 


States.... 


countries.. 


2,916 
6,432 

50 
9,463 
1,589 


3,239 


"927 


8,297 
8,324 
1,000 
11,411 
241 
250 
3,527 
450 
2,616 





24,416 


36,116 





United States....... 


Belgium 
France 
Netherlands 
Switzerland 


67,768 
263 
84,464 


"56,177 


125,926 
747 
41,246 
102,486 


eeeeeee 





208,672 


270,405 


16,114 


——_—— 


5,769 
10,487 
50: 
16,583 
2,168 


hi 
Saf 


45,463 
139,456 
263 
128,569 
3,985 
93,957 


——P 


366,230 
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